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Insurance Men Say 
Underwood Opinion 
Speaks for Itself 


Federal Judge Stands on Paul vs. 
Virginia Line of Decisions; Dis- 
misses SEUA Indictment 


EXPECT GOVERNM’T APPEAL 


State Insurance Departments Elated 
Over Decision; Had Feared 
More Federal Encroachment 








“The decision speaks for itself.” 

That was the general comment made 
by people in the fire insurance business 
upon receipt of the news that Judge E. 
Marvin Underwood of the United States 
Court for the Northern District of Geor- 
gia had sustained the defendants’ demur- 
rer and dismissed the indictment in the 
matter of the United States v. South- 
Eastern Underwriters Association. 

The Government had charged, (and 
there was a grand jury indictment) that 
the South-Eastern Underwriters Associ- 
ation operated as a conspiracy to fix and 
maintain arbitrary and non-competitive 
rates on fire insurance in states under 
its jurisdiction and alleged there was a 
conspiracy to monopolize trade and com- 
merce in fire insurance in those states. 
In dismissing the indictment the court 
ruled that the business of insurance is 
not interstate commerce or interstate 
trade. The decision stands squarely on 
Paul v. Virginia and a series of Supreme 
Court decisions which have followed that 
tuling made seventy-five years ago. 

State Commissioners of Insurance 


Pleased 


In the State Insurance Departments 
there was a feeling of elation over the 
decision. No group outside of company 
ranks was more disturbed than the Com- 
missioners of Insurance were when they 
first heard the action of Former Attorney 
General Thurman Arnold in starting the 
case. If the Government had been suc- 
cessful the case would have paved the 
way for more Federal encroachment, and 
that has been gaining headway as it is. 
When the Commissioners convened at 
their convention, following the start of 
the Atlanta litigation, they did not at- 
tempt to hide their feelings and there 
Were many comments on the floor. State 
Insurance regulation has worked most 
effectively and_ satisfactorily and the 
States want to preserve their rights. At 
a convention of Attorneys General of 
the states resentment was also express- 


(Continued on Page 17) 
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Yes, He Is Interested 


There are many reasons why it is a good thing for an agency 
office to keep writing personal letters to its underwriters who are 
in the service. 


First and foremost, it is the friendly thing to do. Second, the 
underwriter is anxious to be kept in touch with his old office mates. 
Third, the agency wants its underwriters to return to work after 
the war. And fourth, the underwriter wants to be kept assured 
that he will be wanted after the war. This is all distinctly part 
of the national morale job. 


Typical V-mail letter from overseas: “There isn’t much news 
here, but I have a little time. If I make the most of these few 
minutes maybe you all will break loose and let me know what's 
going on at your end. I get the agency bulletin and the company 
bulletin. The annual statement came and I studied it last Sunday. 
The company seems to be doing O.K. 


“How is my business—is it staying on the books? Is anyone 
selling more for me? Has my father paid my premium? Is that 
Art E policy up to date? Ask Howard to convert that policy 
John A—— has. I need money to pay my income taxes!” 





THE PENN MUTUAL LIFE INSURANCE CO. 


WILLIAM H. KINGSLEY JOHN A. STEVENSON 


Chairman of the Board President 


INDEPENDENCE SQUARE, PHILADELPHIA 




















Equitable Society’s 
Special Campaign to 
Find Rural Prospects 


Sends Farm Kit to Field Containing 
Writing Plan and Sales 
Literature 


LINK WITH FARM PAPERS 
Society Sees ‘Great Increase in 
Farmers’ Incomes and Larger 
Insurance Buying 





Because of the growing importance of 
farmers as a market for life insurance, 
and their better financial position, a 
number of insurance companies are ac- 
quainting their field forces with facts 
about this market and reasons why this 
is one of the best of all markets today. 
An interesting phase of the situation is 
the twelve months’ advertising activity 
of two farm magazines in concentrating 
on life insurance needs of farmers, “Suc- 
cessful Farming” and “Capper’s Farmer” 
in whose advertising columns companies 
are running some extraordinary effective 
advertising in covering the rural field. 
Equitable Sends Out Detailed Plan and 

Sales Literature 

One of the companies which is devot- 
ing a good deal of attention to this sit- 
uation is the Equitable Life Assurance 
Society which on July 29 sent out to its 
field managerial staff a kit of sales and 
advertising material which will be used 
by all of its agents selling in rural com- 
munities. The principal piece of ma- 
terial is a large booklet demonstrating 
the Equitable Plan for the Business of 
Farming. The booklet represents factors 
that are essential in the development of 
a substantial volume of life insurance 
sales in the field of farm business. 

First factor is the creation of a definite 
plan, specifically designed to solve finan- 
cial problems of the farmer. The Equi- 
table Plan assures a sound and economic 
fulfillment of a variety of financial needs 
that might arise in the conduct of a 
farm business and in providing security 
for a farm family. 

In the booklet are demonstration 
charts which can be used by an agent in 
a sales interview to visualize clearly to 
a farmer the high order of the services 
which can be rendered him by the insur- 
ance company. The charts demonstrate 
how certain types of policies can effec- 
tively fulfill specific objections—or, they 

(Continued on Page’ 9) 
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Workers’ Living Costs going up... and 
Income and Victory Tax now deducted 
at source for thousands of workers... 

Check! You're perfectly right . . . but 
all these burdens are more than balanced 
by much higher FAMILY INCOMES for 
most of your workers! 

Millions of new workers have entered 
the picture. Millions of women who 
never worked before. Millions of others 
who never began to earn what they are 
getting today! 


This space is a contribution to 
America’s all-out war effort by 


THE EASTERN UNDERWRITER 














WHO STOPS TO THINK... 








Knows that “10% for War Bonds isn’t enough these days” 


A 10% Pay-Roll Allotment for War 
Bonds from the wages of the family 
bread-winner is one thing—a 10% Pay- 
Roll Allotment from each of several workers 
in the same family is quite another matter! 
Why, in many such cases, it could well 
be jacked up to 30%—50% or even more 
of the family’s mew money! 

That’s why the Treasury Department 
now urges you to revise your War Bond 
thinking—and your War Bond se//ing—on 
the basis of family incomes. The current 
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War Bond campaign is built around the 
family unit—and labor-management sales 
programs should be revised accordingly. 


For details get in touch with your local 
War Savings Staff which will supply you 
with all necessary material for the proper 
presentation of the new plan. 


Last year’s bonds got us started—this 
year’s bonds are to win! So let’s all raise 
our sights, and get going. If we all pull 
together, we'll put it over with a bang! 


you've done your bit 
...now do your best! 
































August 13, 1943 
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U. S. Chamber Gathers Wagner Bill Views 


Senator’s Social Insurance Proposals, Introduced As Trial 


Balloon, Draw 


Critical Comments 


From Insurance 


Executives In All Branches of the Business 


Insurance company executives are crit- 
ical of the proposals for vast social in- 
surance expansion contained in the new 
Wagner Bill, S. 1161. When Senator 
Robert F. Wagner introduced the bill in 
Congress he explained it was not in- 
tended as a completed program for post- 
war social security and that the bill 
would not be pressed for passage at this 
time. Rather it was introduced to pro- 
mote discussion in the formulation of a 
program. The Insurance Department of 


the U. S. Chamber of Commerce, of 
which Paul L. Hardesty is manager, re- 
cently asked executives of insurance 


companies for their views on the Wag- 
ner Bill proposals. Some of their com- 
ments follow: 

Cost More Than Private Insurance 
“IT am definitely opposed to the fed- 
eralization of insurance because the cost 
of creating insurance on a national basis 
is prohibitive and it will not put an end 
to destitution. This fact is admitted by 
Sir William Beveridge and Senator 
Wagner. Senator Wagner frankly ad- 
mits that the cost under such a federal- 
ized bureaucracy will be considerably 
more than the 12% which is now pro- 
posed to be deducted. The cost will be 
in the neighborhood of 20% or 25% in 
place of the 12% proposed. * * * 

“The sad and pathetic part of the pic- 
ture is that not only will the worker and 
wage earner have taken away from him 
the right and privilege which has been 
granted to all Americans—freedom of 
opportunity—but also that the benefits 
and service derived from this proposed 
legislation will not purchase for him hos- 
pitalization, medical and income protec- 
tion at as low a cost as he can now se- 
cure from private insurance companies. 

. when government goes into business 
itis not as efficient as business and the 
rosts are greater....s such a plan of in- 
surance does not provide for the indi- 
gent. In addition to the payroll tax 
which all will be required to pay, it will 
he necessary for our charitable organi- 
zations, our churches, our unions, our 
community funds, and our state and 
federal governments through the usual 
subsistence laws to take care of the in- 
digent. The so-called national program 
of insurance will not do this. The only 
persons who will receive protection will 
he those who are able to earn wages 
and they will be paid in amounts based 
pon said wages. The point is that the 
poor and destitute will still be with us. 


Service Factor Ignored 

“lt you do not have a high level of 
‘mployment you cannot have any kind 
ot an insurance plan; and again I say, 
wealth and earning capacity is created 
only through work and effort. * * * 
“there is another reason why a gov- 
‘rnment plan of insurance of this char- 
acter should be opposed by every right 
tit cing American citizen ; and that is, 
‘he government in its operations of its 
many bureaus entirely overlooks the idea 
o service. Since there is no competition 
and since the right of free choice is 
really taken away from the citizen, the 
lersons who entrench themselves on the 
sovernment payroll refuse to give to the 
public the service which is now being 
‘ven by private insurance companies. I 
‘ink that this has been fully demon- 


‘trated not only by the record which the 
<overnment made when it took over the 


on oads in 


the previous World War, 
ut also by all the red tape that is neces- 





sary when people have any kind or char- 
acter of claim with the government. I 
cite the record of this company as an 
example of service, in that we have paid 
more than $2,500,000 in claims to policy- 
holders without a law suit. * * * We have 
built our business because we have 
treated the public and all policyholders 
fairly. Any policyholder, rich or poor, is 
given the right of an interview at any 
time he presents himself to this office. 
There are hundreds of other insurance 
companies operating on the same basis. 
We are not alone.” 





Limit to What People Can Bear 

“We are having to sustain a terrific 
load in order to carry on the war, and 
will, for many years afterward. There 
is a limit to what an individual, or a 
company, can pay in the form of taxes 
and contributions to such causes as this 
one. I think our congressmen should be 
a little more considerate of the people 
of this country and what they have to 
pay. 


Historical Murals in New England Mutual’s 


End to Enterprise, Initiatives 

“Tt is a complete socialization of the 
people of the country, apparently. It is 
a strong step towards discouraging and 
setting back individual initiative, and 
consequently, private enterprise. Through 
furnishing to the people such alleged 
comforts and benefits, there would be, 
in my opinion, little or no incentive for 
concentration upon ambition and prog 
ress; but rather, the result would be to 
generate an indolent and distinterested 
attitude of living the easier life upon 
the basis that all persons are pretty 
much in the same category. 

“All of this, to my mind, is entirely 
contrary to the principles upon which 
the country was founded. At that time 
the American people were a dissatisfied 
people. They were dissatisfied with con- 
ditions in England, so they came to this 
country to have better conditions. Ever 
since then, the people have been satis- 
fied and have been willing to work and 
struggle to get ahead and accomplish 
things and make progress. That spirit 


Louisburg Expedition 


very largely has been the cause of what- 
ever success has taken place here in 
these United States. Such panaceas as 
proposed in Bill S.-1161, to my mind, 
would result in an obstruction or a bar- 
rier or discouragement of the aforemen- 
tioned spirit and principles; and while, 
undoubtedly in this age, consideration of 
social problems must have its place, 
there would be, following the passage of 
the aforementioned bill, a setback or 
retrogression. 

“It is my personal opinion this whole 
matter is untimely, undesirable, socialis- 
tic and is an additional item in the pro- 
gram of control of the people by the 
government, rather than control of the 
government by the people.” 


Destruction of Liberties 

“I have given some attention to both 
the Beveridge Plan drafted for the 
benefit of the English people and to this 
plan being proposed for the benefit of 
the American people. After carefully 
perusing them, I am convinced that Karl 
Marx himself could not have devised a 
better plan for the destruction of private 
enterprise, property ownership and gen 
eral liberties of the people. 

“It is apparent that the promoters of 
this plan are not yet aware of the fact 
that we are in the midst of a serious 
and dangerous war which in itself is 
placing a serious monetary burden upon 
the people of the country. The tens of 
billions of dollars of debt which is pyra- 
miding day after day is certainly suf- 
ficient punishment for our sins without 
being harassed by proposed reforms such 
as are contained in this bill.” 
Groundwork for Socialism 
. as I see it, the provisions of the 

(Continued on Page 10) 


Home Office Lobby 





Winthrop Reaches Salem 





Paul Revere Gives Alarm 


More than ten thousand visitors have 
viewed the eight historical murals in the 
entrance lobby of New England Mutual’s 
new home office building at Copley 
Square, Boston, since they were opened 
to public display the first of this year. 


Washington Takes Command 


Executed by the eminent French artist, 
Charles Hoffhauer, now a resident of this 
country, these colorful paintings measure 
approximately 8 by 12 feet and record 
their subjects “with unmistakable docu- 
mentary clarity.” 





“Declaration” Read in Boston 





Launching of Constitution 


Critics have greeted the panels with 
unanimous acclaim. As one puts it, 
“There is a feeling of history-in-the 
making in this sequence into which Mr. 
Hoffbauer has put no end of care, and 
out of which emerges the spectacle of 
the saga of New England.” 
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Thinks Congress tee 
Halt Security’s Runaway 


SATURDAY EVE. POST ARTICLE 
Frederick Nelson Thinks Americans Do 
Not Want to Be Made Over 
sel Much 


That Congress can ‘be expected to step 
in and check runaway Social Insurance 
programs before they bankrupt the na- 
tion is the opinion of Frederick Nelson, 
author of an unusually able article on 
“How Much Security Can We Afford?” 
which appears in the Saturday Evening 
Post of August 7. If Social Security 
advocates are adamant in ignoring the 
reg of our industrial system to pay 
the bill Nelson feels Congress “can be 
relied on to cons sider them and to prevent 
the floor of minimum protection from 
eg te up to a point where the aver- 

ges lose their magic and become a pain 
in the neck.” 

Nelson does not think that America 
wants to be “made over too much.” He 
feels sure that Congress and the Social 
Security Board will have to take notice 
of some native inhibitions which are even 
stronger now than they were in the 
depression years when our Social Se- 
curity thinking got its start. “They 
probably already know that the more 
glowing prospect will not reconcile us to 
the extension of Federal bureaucracy too 
far into the concerns of individuals,” he 
writes. “And they will find that even 
the most humane American will yell 
bloody murder if the rewards of the un- 
successful are considered big enough to 
threaten the incentives which have been 
relied on to stimulate thrift and industry. 
Few of us go along with the Dodo in 
\lice in Wonderland that ‘everybody has 
won and all must have prizes.’ We don’t 
want to burn down the barn to get the 
tramps out of the hayloft.” 


Tremendous Investments of Americans 

One interesting side of Americans to 
which Nelson calls attention is the tre- 
mendous investment they have made in 
watching out for their own economic 
protection. Along that line he wrote in 
Saturday Evening Post: 

“We also have—although from some of 
the talk about social security you might 
think Americans had been doing nothing 
but sell apples, starve and freeze—a con- 
siderable accumulation of private secur- 
ity against life’s emergencies—savings- 
bank accounts, insurance policies, build- 
ing-and-loan association, mutual-benefit- 
societies, the old sock. In spite of the 
fact that the economic blizzard of the 
past twelve years wiped out billions of 
these savings, and in spite of the present 
emphasis on social security as opposed 
to individual savings, millions of Ameri- 
cans persist in building up their own 
security. We still have in force about 
$90,000,000,000 in life insurance; $23,000- 
000,000 in industrial insurance on work- 
ingmen and their families; $21,000,- 
000,000 in group insurance; fraternal or- 
ganizations, $6,500,000,000; savings-bank 
insurance, $250,000,000; and war-risk in- 
surance, $40,000,000,000. In addition, 
American security is bolstered by billions 
in War Bonds; $27,000,000,000 in savings- 
bank accounts; °$1,000,000,000 in Govern- 
ment, state and municipal pension funds, 
and $6,500,000,000 in savings-and-loan 
associations. 

“Our present assets in social security 
also include such items as the protection 
given 17,000,000 members of hospitaliza- 
tion plans like the Blue Cross, the mil- 
lions protected against various hazards 
by medical-service groups, private casu- 
alty and health insurance, employers’ 
pension funds, community chests, hospi- 
tal clinics, state hospitals, widows’ pen- 
sion funds, annuities, trade-union pen- 
local relief and, regrettably, ‘over 
the hill to the poorhouse’.” 


sions, 


Chairman Altmeyer’s View 
Nelson also gives some views of Arthur 
J. Altmeyer, chairman of the Social Se- 
curity Board. He says Altmeyer swears 
(Continued on Page 9) 
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DUNBAR 


Mutual Life has 


WILLIAM C. 


The Northwestern 
appointed William C. Dunbar the com- 
pany’s general agent at Duluth, Minn., 
effective September 1. He succeeds the 
late Arthur C. Hoene, who headed the 
Duluth agency for thirty-one years. 

Mr. Dunbar entered life insurance as 
special agent of Northwestern Mutual 
at South Bend, Ind., in 1931 and for the 
past eleven years has been district agent 
at Kort Wayne. He has served as presi- 
dent and regional director of the North- 
western Mutual District Agents associa- 
tion and has successfully completed all 
sections of CLU examinations. In the 
first World War he served in the Royal 
Flying Corps. 








A tay WE STAND 


Sales Bureau School On 
Agency Management 


ATTENDANCE TOTALS Ss! XTY- SIX 


Second Session Eads at Edgewater 
Beach Hotel; Representatives of 
Nineteen Companies Attend 
Insurance Sales Research 
week the second 
management 
This second 
July 26, 


The Life 
Bureau completed last 
of two schools in agency 
which was held in Chicago. 
school which started Monday, 


ended Friday, August 6, at the Edge- 
water Beach Hotel. The session ended 
was the fifty-fourth such school to be 


held by the Bureau in the last fourteen 
years and is the fourth school to be 
held by the Bureau this year. The pre- 
vious schools were held in Georgia, Con- 
necticut and Chicago. The current school 
was attended by sixty-six managers and 
general agents, supervisors and home of- 
fice agency men representing nineteen 
companies. The attendance was largely 
from the United States although there 
was a sizeable group of Canadian repre- 
sentatives at the school. 

G. Cameron Hurst, educational super- 
visor, of the New York Life in Chicago, 
was elected by the class to the office of 
president of the fifty-fourth school. The 
other officers were as follows: vice pres- 
ident, William LaVon Robison, man- 
ager, Mutual Life of New York, Min- 
neapolis; secretary, W. Roy Freeman, 
home office representative, Life and Cas- 
ualty of Tennessee, Nashville; treasurer, 
Arda C. Bowser, general agent, National 
Life of Vermont, Chicago. 


W. H. EILERS RESIGNS 
Assistant Counsel William E. Eilers, 
legal department of the Pacific Mutual 
Life, Los Angeles, has resigned after ten 
vears service and has become associated 
with the law firm of Guthrie & Darling. 
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) DIVIDED WE FALL 








This eternal principle has brought together the free 
peoples of the United Nations to overthrow an infamous 
enemy who would enslave the world, and has created 
an unbeatable alliance which will become the guardian 
of that higher civilization all men of good will seek 
for themselves and their children’s children. 


More than 70 years ago this principle of collective co- 
operation drew together those who founded the Sun Lite 
Assurance Company of Canada. They knew that men, like 
nations, can best protect each other by pooling risks and 


uniting resources to meet them. 


SUN LIFE OF CANADA 





assures Security 
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Annual Renewable Teva 


Manhattan Life Offers 
Unusual Term Policy 


The Annual Renewable Term poiicy 
offered by the Manhattan Life is «,jly 
proving its popularity among agents nd 
prospects alike. Renewing automatic. 
ally each year with a slightly increa-ing 
rate, it affords coverage to age 60 and 
is convertible at any time prior to 60), 
Available to men and employed women, 
Waiver of premium and accidental death 
features available. Written on standard 
and substandard risks. 


Rate at age 30 $8.85 per thousand— 
minimum $5,000. 


“ASK PEYSER ABOUT IT” 
Percy A. Peyser 
General Agent 
MANHATTAN LIFE INSURANCE CO. 


55 Liberty St., N. Y. C. Co-7-2676 











Record Year Being Had 
By Great-West Life 


Business figures of the Great-West 
Life for the month of July bear out the 
promise of a record year forecast by the 
results achieved for the first half of 1943. 
At the end of June first year premiums 
paid in cash to the company showed an 
increase of 53% over the like period of 
last year. 

Due to the exigencies of the wartime 
period, the company has fewer represen- 
tatives in the field than a year ago, but 
their earnings are 32% in excess of the 
first six months of 1942. 

Renewal premiums paid in cash. this 
year have reached a new high and cash 
interest income from investments is also 
up materially. 

During the half year the excess of 
total cash income over disbursements 1s 
ahead of the comparable figures for last 
year by over $2,500,000. 

Payments to policyholders are down 
which is accounted for by favorable mor- 
tality experience coupled with the fact 
that surrenders and forfeitures show 4 
material improvement. 

3usiness in force at end of July passed 
the $728,000,000 mark, an increase 0! 
more than $30,000,000 for the year to 
date. The increase during the like period 
of last year was just over $15,000,000. _ 

Every province and every state im 
which the company operates has more 
business in force than at the close oi last 
year, Illinois showing the largest m 
force gain with an increase of almost 
four and one-half millions. 

The company’s Accident & Health 
business is becoming a factor of increas- 
ing importance with each passing ™ nth 
and expanding business totals give evi- 
dence of a healthy interest in this new 
division. 





NEW PRIVILEGES FOR WAC 





Can Now Buy National Service Life 
Insurance; Also Can Get Husband's 
Pension, If a Widow 

National Service Life Insurance 1) te 
$10,000 is now available to every :cm- 
ber of the WAC without a special jhy- 
sical examination within 120 days «iter 
she enters active service. Member 0! 


the WAC who are receiving pen-!ons 
provided by law for the death of a (itt 
band in the service will continue to re 
ceive such pensions, the War Denart 
ment has ruled. Government fami!\ al- 
lowances granted to members oi the 
armed services also become ava: abl 


. 2 
automatically to all women taking Ui 
oath as members of the Women’s 
Corps. 
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64 Cos. in Campaign 
For Saving Waste Fats 


CAN BE USED FOR GUNPOWDER 





Sorre Companies Tie in Thrift Message 
Addressed to Wives of Wage Earn- 
ers; Special Booklets 





In response to an appeal by the Waste 
Fat Saving Committee, the life insur- 
ance industry is placing its nation-wide 
influence behind the drive to salvage 
left-over cooking fats to be converted 
into glycerine for use in making gun- 
powder, dynamite and other war muni- 
tions. Sixty-four companies are taking 
part in this war activity by urging their 
policyholders to save waste kitchen fats 
and take them to their meat dealers. 

Some life companies are tieing in a 
thrift message address to the wives of 
waee earners. The channels used in- 
clude company magazines, house organs, 
radio talks, premium notice stuffers and 
printed folders. 

The Prudential is publishing an article 
on Waste Fat Saving in “The Prudential 
Magazine,” which circulates to  policy- 
hold TS, 

Another major contribution to the 
campaign is made by the Metropolitan 
Life, which has inserted a fat salvage 
message in a special booklet on foods. 
One million copies of the revised edi- 
lion containing this appeal to house- 
wives is being printed for early distri- 
bution by the company’s welfare depart- 
ment. The Metropolitan also aided in 
the effort to save fats by syndicating an 
article on the subject to a list of 500 
company magazines in other industries. 

A unique idea used by one insurance 
company is a cardboard-and-cloth “fat 
strainer” imprinted with the message, 
“We are doing our bit to help you do 
your bit in saving necessary fats for the 
war effort.” 

Enlist Interest of Hotels 

\ll of the hotels in which the New 
York Life has an interest have been re- 
quested by the company to cooperate 
with the committee in saving waste fats. 
“We shall also bring your request to 
the attention of our steward at the home 
office,” said Secretary Clarence J. Myers 
ina letter to the committee, “and of our 
Women’s Club, Goodfellowship Club and 
Legion Post, through which organiza- 
tions the interest of the 3,500 men and 
women in our home office may be en- 
listed.” ; 

Executives of life companies were re- 
minded by the Waste Fats Savings 
committee that: 

Housewives who save left - over 
cooking fats and use them in place 
of lard, butter and other purchased 
fats, save money and precious meat 
points. 

Housewives who take their waste 
cooking fats to their meat dealers 
itter the cooking good has been ex- 
hausted, receive money for them in 
payment. 

All such salvaged fats go to war, 
hecause they are used to make glyc- 
crine which is vitally needed in the 
nianufacture of explosives and other 
\unitions. 


NON-MEDICAL AGE REDUCTION 
T Connecticut Mutual Life an- 
hounces the further liberalization of its 
non-medical privilege with a reduction 


nthe age limit for applicants, both male 
ie 

and temale, to nearest age 10 at date 

ot application. Formerly the company 


considered the issuance of insurance 
Without medical examination of male ap- 
plicants, ages 14-40, and female appli- 
Canis, ages 16-40. The usual limit of 
M0 maximum on a life will apply in 
€ case of younger boys and girls. 


JULE J. THIRION DIES 

lule J. Thirion, for twenty-none years 
4 member of the Wilmer M. Hammond 
xeneral agency, Aetna Life, Los Angeles, 
died at his home in Los Angeles last 
wee. He was 79 years old. He is sur- 
he by his widow, Armande L. Thirion, 
‘wo sons and two daughters. 























O/  — 
Children are E xqeensive 


srowing boys and virls look for, anc 
G « boy 1 girls look f 1 
have a right to expect, those little “ex- 


tras” that make for happier lives. 


The average father tries to provide 
them, but if dad were not here it would 
be mother’s problem and it would be a 
difficult situation for her and the chil- 
dren were she unable to meet it, at least 


partially. 


Remind fathers that some of their 
family obligations extend even beyond 
death itself. 
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B. C. Woedbary Heads 
Top Club of N. Y. Life 


SOLD 317 POLICIES IN YEAR 


San Francisco Man Specializes in Writ- 
ing Doctors; W. C. Lurie First 
Vice President of Club 

Brown C. Woodbury, San Francisco, 
Cal., is the new president of the 1943 
Top Club, New York Life. Reflecting 
the nation-wide increase of life insur 
ance sales, Mr. Woodbury’s $1,500,955 
paid-for business under club rules broke 
all Nylic Top Club presidential records 
since 1931, when the late Harold Peirce 





BROWN C. WOODBURY 


of Philadelphia held that post. During 
the club year, Mr. Woodbury delivered 
317 policies, few of which were over 
$10,000. 

New York Life reports a considerable 
increase in upper club membership al- 
though there were 855 fewer active 
agents on the company rolls this year 
most of these having entered the armed 
services. An increase of nearly 50% in 
women club members for 1943 was re 
ported. 

William C. Lurie, Brooklyn, N. Y., is 
first vice president-at-large of New York 
Lite Top Club. Harry |. Talman, Bos- 
ton, Mass., a former Top Club presi- 
dent, assumes chairmanship of the ad 
visory board of the club. 


Career of Woodbury 


Mr. Woodbury was born in Des 
Moines March 28, 1893. He joined New 
York Life in December, 1926, and soon 
became one of the company’s leaders 
on Pacific Coast, maintaining consecu 
tive Top Club membership for the past 
ten years, and achieving vice presidency 
of the club in 1941 and 1942. In July, 
1943, he completed 127 consecutive 
months on the $20,000-a-Month Honor 
Roll, an indication of his ability and 
methodical energy. 

\ graduate of Iowa State College, 
where he specialized in animal husband 
ry, he served in the U. S. Navy during 
the latter part of World War I. 
Throughout most of his career Mr 
Woodbury has specialized in’ writing 
physicians and surgeons in the San 
lrancisco area. 

Dudley S. Bates, New York Life in 
spector of agencies, Central Pacific de 
partment, says Mr. Woodbury charts 
his calls, study hours and recreational 
time a whole month in advance. On 
the last Sunday of each month he draws 
every prospect file or card for the fol 
lowing month, breaking the calls down 
to weeks, and then to days. 

As Mr. Woodbury himself explains his 
method: “At the beginning of each 
vear—club and fiscal—I figure out how 
much business I want to pay for that 
year. Then I divide the sum by 50. 


(Continued on Page &) 

















Page 6 


PEFR LTD, DIF RI 


mene ho Sale ee ronenare 


ATR RIG 









August 13, 1943 











I. Resiiians to Address 


“American College Hour” 


NALU MEETING SEPTEMBER 16 





J. A. Stevenson, Vincent B. Coffin Among 
Speakers; Women’s Program Fea- 
tures Many Outstanding Producers 





Irvin Bendiner, Philadelphia producer 
for the New York Life and insurance 
taxation and estate lawyer, has been an- 
nounced as the speaker for the “Ameri- 
can College Hour” which will be part of 
the general session of the fifty-fourth 
annual meeting of the National Associa- 
tion of Life Underwriters to be held at 
Pittsburgh, September 16. Judd C. Ben- 
son, Union Central, Cincinnati, trustee 
and NALU program chairman made the 
announcement. Mr. Bendiner is a gradu- 
ate of the Wharton School and the Grad- 
uate School of the University of Penn- 
sylvania and a graduate of the School of 
Law of Temple University. He received 
both his CLU designation and the Man- 
agement Certificate of the American Col- 
lege of Life Underwriters in the first 
classes presented by the college. He was 
admitted to the Bar in Philadelphia in 
1924. He is a leading personal producer 
for the New York Life and since 1927 
has maintained constant membership in 
his company’s “Top Club.” 

“The Challenge to Trained Leadership” 
has been selected as the theme of the 
veneral agents’ and managers’ section 
whic h will be held at the annual meeting 
of the association in Pittsburgh, Wed- 
nesday afternoon, September 15. John 
A. Stevenson, president, Penn Mutual 
Life, will be the principal speaker and 
he will develop the theme of the meeting 
along the lines of the place of trained 
leadership in present-day and post-war 
conditions. Preceding Mr. Stevenson’s 
address will be a panel discussion by 
fourteen leading general agents of the 
country on present and post-war prob- 
lems confronting agency management, 
announces Osborne Bethea, general agent, 
Penn Mutual, New York, chairman of 
the general agents’ and managers’ section 
af the National Association. 

Vincent B. Coffin, vice president and 
superintendent of agencies, Connecticut 
Mutual, will address the supervisors’ 
dinner meeting to be held in Pittsburgh, 
Thursday evening September 16 as a 
part of the NALU annual meeting. John 
C. Sheedy, manager of production, Reli- 
ance Life, Pittsburgh, and president of 
the supervisors’ club of the Pittsburgh 
association, will preside at the meeting 
and introduce the speaker. 

Giving expression to its theme “Get- 
ting Business—Our Part in Essential 
War Service,” the women underwriters’ 
section program to be presented on Wed- 
nesday afternoon, September 15, will 
feature ten currently successful women 
producers divided into two panel groups. 
\ll of these women are today leading 
producers in their respective companies. 

The first panel will develop ideas pro- 
ductive for the average underwriter 
equipped to serve the large middle class 
group of prospects and will include: 
Helen Church Fagan, Banker’s Life, 
Madison, Wis.; Hazel C. Herrmeyer, 
Penn Mutual, Minneapolis; Hazel B. 
Price, Union Mutual, Pittsburgh; Norma 
Wasson, Phoenix Mutual, Kansas City; 
\nna L. Wiswell, Penn Mutual, Phila- 
delphia. 

The second panel will discuss ideas in 
specialized fields but where there are 
often unrecognized opportunities for the 
average saleswoman. These discussions 
will include tax problems, pension trusts, 
business insurance and various forms of 
investment life insurance. The speakers 
will include Lillian L. Joseph, Home Life, 


New York; Corinne V. Loomis, CLU, 
John Hancock, Boston; Helen B. Rock- 
well, National of Vermont, Cleveland; 
Lorraine L. Sinton, CLU, Mutual Benefit, 


Chicago; Helen M. Zepp, CLU, Equitable 
Life of New York, Chicago. 

To complete the women’s program 
Keatrice Jones, Guardian Life, New York, 
will present the findings of a survey 
based on one thousand actual cases on 





EQUITABLE OF IOWA GAINS 


Sales Record for Year to Date 41.2% 
Greater Than Amount Paid For in 
Same Period in 1942 

The new paid business volume secured 
by the field force of the Equitable Life 
of Iowa in July was 36.7% greater than 
in July, 1942, and was the greatest vol- 
ume paid for in any July since 1935, R. 
E. Fuller, agency vice president, an- 
nounced. July marked the eighth succes- 
sive month in which the Equitable of 
Iowa has recorded substantial gains in 
new business. 

Total paid writings for the first seven 
months of 1943 already have substantially 
exceeded the total paid writings of the 
first nine months of 1942. The sales 
record for the year to date is 41.2% 
greater than the amount paid for in the 
corresponding period last year. 

The total life insurance in force was 
increased in July by $1,716,889, a sum 
which brought the total increase in insur- 
ance in force gain for the first seven 
months of 1943 to $13,476,679. Life in- 
surance in force in the Equitable of Iowa 
now totals $647,909,692. 








the lives of both men and women and 


analyze signficant features of selling 
shown in the study. Elsie M. Matthews, 
Connecticut Mutual, Newark, chairman 


of the NALU committee of women un- 
derwriters, and Mildred F. Stone, CLU, 
Mutual Benefit, Newark, assisted by 
members of the National Association’s 
women’s committee and the chairmen of 
various local women’s committees are in 
charge of developing the program. 





LIFE INSURANCE 





RENEWALS 


RENEWAL PURCHASE COMPANY 


Telephone: BOwling Green 9-0109 


PURCHASED ON 
EQUITABLE BASIS 








Judge Vinson Letter Now 
Before Treasury Department 


In The Eastern Underwriter of August 
6, was reproduced a letter to Fred M. 
Vinson, economic stabilization director, 
concerning the status of life insurance 
policies and annuity contracts purchased 
by employers for employes, which was 
signed jointly by the Association of Life 
Insurance Presidents, American Life 
Convention and National Association of 
Life Underwriters. ; 

In a statement this week the National 
Association of Life Underwriters says on 
this matter: 

“Countless life underwriters and com- 
pany officials throughout the nation have 
been much concerned in recent weeks 
about the conflicting reports coming from 
Washington regarding the attitude of the 
Wage Stabilization authorities toward 
life insurance. 

“Lately, it has been apparent that 
Wage Stabilization officials would hold 
that a purchase of life insurance by an 





© From our advertisement in the Saturday Evening Post ®@ 
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make the grade. 


protection... 
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The Light 


to sce ahead 


The best things happen to those who prepare for 


Preparation is the secret of security. Don’t let present 
hardships deceive you into thinking you cannot 


The light to see ahead, the will to go ahead, 
the heart to keep ahead, lie within you. 


And one of the greatest aids to your progress is the 
possession and the consciousness of life insurance. 


For ninety-eight years The Mutual Benefit has been 
known for its leadership in making life insurance 
do the most efficient job for those who buy it 

. . . initiating continually broader bases of 
meeting in an ever-expanding way 

. . and wherever practicable, 
extending new benefits to all policyholders. 





THE MUTUAL BENEFIT LIFE 
INSURANCE COMPANY 


NEWARK, N. J. 








employer on the life of and for the be ne- 
fit of an employe to the extent of 5% of 
the latter’s salary or wages would not 
meet the requirements if (a) it were 
applied to only one employe, (b) if ap- 
plied to the payment of old insurance, 
and (c) if the policy purchased were any 
type other than ordinary life. Believing 
that these and other uncertainties with 
respect to the interpretation of the direc- 
tives on this subject might result in 
action by policyholders, agents and com- 
panies, which would later be found to be 
in violation of government regulations, 
even though such actions were under- 
taken in good faith, the Association of 
Life Insurance Presidents, the American 
Life Convention, and the National Asso- 
ciation of Life Underwriters participated 
in a series of conferences, to the end 
that a course of action might be deter- 
mined. Asa result of these conferences, 
the letter to Judge Vinson was prepared, 
It is understood that Judge Vinson im- 
mediately referred this communication to 
the Treasury and to the War Labor 
Board for comments and recommenda- 
tions.” 





Insurance Cos. in Tin 


Can Salvage Campaign 

Civilian Defense Volunteer Office in its 
salvage division under direction of the 
War Production Board has enlisted the 
help of Metropolitan, Prudential, John 
Hancock, Colonial Life and other com- 
panies in connection with the Tin Can 
Salvage campaign. CDVO is distribut- 
ing to approximately 1,000,000 families 
throughout New York City pledges to 
the effect that the recipient will not 
throw his or her used tin cans in thie 


garbage or down the incinerator, but 
will see that they are placed on the 
sidewalks for collection every Wednes- 


day. The pledge is accompanied by this 
statement from WPB-CDVO Salvage 
division ; 


“There is no substitute for tin in many 
war materials. Tin cans are about 1% 
tin and 99% steel, both of the best qual- 
ity. Neither tin nor steel can be used 
for a war purpose unless the cans are 
‘detinned.’ This cannot be done if cans 
are incinerated or mixed with garbage. 
It is therefore imperative that house- 
holders keep cans in a separate con 
tainer and see to it that they are placed 
on the sidewalk early Wednesday morn- 
ing for collection by the Department of 


Sanitation. See that a receptacle is in 
each house properly marked ‘For Tin 
Cans’.” 

Eugene V. Homans of Prosser & 1} 
mans agency, Equitable Society, !2)) 


Broadway, is New York City associate 


salvage director of CDVO. 





PAUL H. TAYLOR DIES 

Paul H. Taylor, for more than thirty 
years a general agent for the Actna 
Life, died of a stroke August 9 in Gract 
Hospital, New Haven, Conn. Mr. Tay- 
lor, who was 55, was a native of Middl 
town, Conn., and in 1911 graduated from 
Trinity College. He was active in Ma- 
sonic circles. Mr. Taylor is survived by 
his wife, one daughter and two sons. 


Cecil Wood, president of the Volunteer 
State Life, Chattanooga, has been ap- 
pointed by the United States Treasury 
Department as war bond chairman fot 
Tennessee. 
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J. B. Maseon Sinenses 
Beveridge Social Plan 


ACTUARIAL SOCIETY ADDRESS 


President’s Talk Published in Society’s 
Transactions; Other Speakers and 
Their Topics 
America, 


[he Actuarial Society of 


vhich did not have an annual meeting 
this year, but a few days ago published in 
s Transactions an annual address of the 
president (Joseph B. Maclean, vice pres- 


Blank & Stoller Studios 


JOSEPH B. MACLEAN 

ident of Mutual Life) and some papers 
and discussions of papers read at pre- 
vious meeting. A paper on “Hospital 
Service Insurance” was prepared by Ar- 
thur Hunter, formerly of New York 
Life, and Allen B. Thompson. 

\mong the discussions published were 
those on agents’ compensation by E. M. 
roiege Bankers Life Co., and R. C. 
Guest, State Mutual Life, and on rates 
for participating policies by Horace R. 
Dassford. 

Wide Discussion of Social Security 

Most of President Maclean’s address 
as president consisted of comments based 
on the Beveridge Social Insurance re- 
port. Among other things he said: 

“The subject of post-war plans for 
Social Security involving a broad ex- 
pansion of existing plans has been wide- 
ly discussed during the past six months 
and is of the greatest interest and im- 
portance to the actuarial profession and 
to the insurance business generally. The 
proposals submitted in the Beveridge 
Report, in the post-war program sub- 
mitted by a special committee of the 
Canadian House of Commons, in the 
reports of the National Resources Plan- 
ning Board (‘Security Work and Relief 
Policies 1942’ and ‘Report for 1943, Part 
I, Post-War Plan and Program’) and in 
the seventh annual report of the Social 
Security Board are, broadly speaking, in 
general agreement as to the desirability 
ofa unified and comprehensive program 
covering all the principal hazards of life 
Which may result in want, extending 
such coverage to more classes of the 
ponent and providing benefits on a 

ale based on minimum subsistence re- 
iuirements and payable for a period co- 
eX — with the duration of the need. 

lhe arguments for this broader con- 
ception of the functions of the state in 
providing the means of security against 
want are ably and, in my opinion, con- 
vincingly set forth in the reports above 
erred to, particularly in the Beveridge 
Heneat and in the Report of the Social 
Security Board. Expansion of Social 
Security programs along the general 
lines indicated seems to me to be a 
indeed, inevitable develop- 


( 


logical and, 
Ment arising out of a recognition of the 
responsibility of the state towards its 
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One Year Term Insurance Cost 


Northwestern Mutual Life’s Comments to Field on Short Term 
Premium Angle of Treasury Department’s Recent 
Pension Trust Regulations 


In a bulletin to its general agents the 
Northwestern Mutual Life discussed the 
recently issued regulations of the Treas- 
ury Department relative to pension trusts 
its comments being in part based on the 
“one year term premium” feature of the 
rulings. The bulletin is signed by Percy 
H. Evans, vice president and actuary of 
the company, and makes some interesting 
observations relative to cost of insurance 
protection under certain contracts. The 
bulletin follows: 

“The regulations recently published 
from the Office of Commissioner of In- 
ternal Revenue relating to pension trusts 
provide that ‘If the trust purchases under 
the plan retirement income insurance 
with life insurance protection payable 
upon the death of the employe partici- 
pants, so much of the premiums as was 
paid from the contributions of the em- 
ployer or earnings thereon for such life 
insurance protection will constitute in- 
come to the employe for the year or 
years in which the contributions or earn- 
ings are applied to the purchase of such 
life insurance.’ 

The Raymond J. Moore Case 
Ihe question of the cost of the insur- 
ance protection under a Retirement En- 
dowment as compared with a Retirement 
Annuity providing an identical retire- 
ment benefit was decided in a case before 
the U. S. Board of Tax Appeals and the 
method until now accepted as correct in 
principle. The decision referred to (Ray- 
mond J. Moore, 45 BTA 1073) accepted 
the excess of the premium paid on a 
Retirement Endowment with a _ Face 
Amount insurance benefit, over the pre- 
mium paid for a Retirement Annuity 
where both forms matured at the same 
age for identical terminal values. 

“It would seem beyond dispute that if 
two contracts issued on the same life at 
the same time by the same company 
differ only with respect to insurance 
benefits granted under the one but not 
under the other, the cost of such addi- 
tional insurance benefit to the policy- 
holder would be the difference in the 
cost of the two contracts leading to iden- 
tical terminal benefits. 

“The authors of the new regulations 
have not accepted the conclusion of the 


“ar 


citizens. The scope of such an expan- 
sion, particularly as to the amounts of 
benefit payments, is an important but 
secondary consideration. 

“Doubts have been expressed in some 
quarters as to the wisdom of such an 
extended recognition of the responsibil- 
ity of the state for the protection of 
all its citizens against all contingencies. 
Many regard such an assumption of re- 
sponsibility, with all that it implies in 
the substitution, to such a large extent, 
of compulsion and of political and bu- 
reaucratic administration for a voluntary 
and cooperative system based on indi- 
vidual initiative, as a threat to the free- 
dom of the individual and even to the 
very existence of our insurance institu- 
tionns. 


Doesn’t See Individual Initiative 
Replaced 


“T am not one of those who fear that 
the existence of our insurance institu- 
tions is endangered by a broad expan- 
sion of the scope of Social Security. | 
can see little, if anything, in the pro- 
posals which have been advanced to in- 
dicate any intention or desire to replace 
individual initiative or to justify the 
fear that such would be the result. Sir 
William Beveridge,. for example, speci- 
fles, as one of the three main principles 
which have guided his recommendations, 
that the state should not stifle incen- 
tive opportunity or responsibility, but on 
the contrary should encourage voluntary 
action for the suppleme nting of the sub- 





U.S. Board of Tax Appeals in the Moore 
case. The new regulations set up differ- 
ent and highly artificial rules for deter- 
mining the cost of such insurance benefit 
as may be incorporated in a pension plan. 
They say the cost of such insurance 
benefit will be considered to be the one 
year term premium for such amount of 
insurance (i.e. the excess of the sum 
payable on death over the cash value or, 
if no cash value, then the rese TVve) based 
on the rates of the company issuing the 
annuity contract. 

“We venture to believe that upon more 
extensive consideration the Commis- 
sioner will alter the rules set forth in 
the regulations, but in the meantime we 
suggest that the company’s Short Term 
Premium rates for twelve months be 
used for computing the insurance cost 
of the difference between the current 
death benefit and the tabulated cash 
value at the end of the policy year, or if 
no cash value then the end of the year 
reserve. 

“Thus, at age 50 the twelve months 
short term rate is $15.96 per $1,000 of 
insurance. An S.R.E. 65 issued on a 
male life at age 50 for $1,000 of Face 
Amount (Terminal value $1,447) would 
have a reserve at the end of the first 
year of $71.94. By the Treasury Depart- 
ment’s rule the insurance benefit would 
then be $928.06 and the current cost 
$14.81. For the second policy year the 
twelve month term rate is $16.80 at age 
51. The cash value $130.42 reduces the 
death excess to $869.58 and the corre- 
sponding insurance cost by the Treasury 
regulation to $14.61 for the second policy 
year, and so on.” 

A table of first year reserves is sent 
to the field. Cash values for the second 
and subsequent years are tabulated in 
the rate book and the short term rates 
are found on page 6 of the rate book, but 
for convenience the short term rates per 
annum per $1,000 in part were tabulated 
in part as follows: 

One Year Term Rates 

Age 20, $9.00; 21, $9.12; 22, $9.12; 23, 
$9.24; 24, $9.24; 25, $9.36; 26, $9.36; 27, 
$9.48; 28, $9.60; 29, $9.72; 30, $9.72; 35, 
$10.32; 40, $11.40; 45, $12.84; 50, $15.96; 
55, $21.48; 60, $30.84; 65, $46.32. 


sistence benefits under the government 
scheme. 

Again, in the report of the Social Se- 
curity Board it is stated that: 


“ ‘These proposals envisage the ultimate attain- 
ment of a Unifed. Social Security program which 
will sustain) individual initiative on the part of 
American workers and their families while pro- 
viding a bulwark against all major risks to those 
whose livelihood depends on work.’ 


“Tl believe such dangers as there are 
lie in a different ‘direction. There is no 
question that very serious administrative 
difficulties are involved in any plan which 
aims to provide benefits on a subsistence 
scale covering all classes against virtu- 
ally all of the economic hazards of life 
and that there are grave questions as 
to the possible effects of such a plan on 
the financial economy of the country, 
particularly in view of the political im- 
plications. The question of the extent 
to which such comprehensive schemes 
rely for their success on the ability of 
the government to prevent such mass 
unemployment as occurred in the early 
thirties and on the establishment of a 
practicable and effective national health 
service has, also, probably received in- 
adequate attention as yet. 


“The attitude of our profession and of 
the insurance business towards these de- 
velopments should, I believe, be not only 
open-minded but definitely receptive and 
cooperative. Readjustments after the 
war are inevitable and these will cer- 
tainly include some advance toward a 
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Mutual Life Retraining 
Course Boosts Volume 


APPLICATIONS INCREASED 25% 





Contrast With New Business of Men 
Not Completing Course Revealed; Ben 
Williams, Director of Training 


Producers of the Mutual Life of New 
York who have completed the company’s 
new re-training course increased their 
average volume by 46% and their aver- 
age number 
25% in the first half of 


of applications by almost 
-1943 over the 
corresponding 1942 period, according to 
J. Roger Hull, vice president and man 
ager of agencies for the company. Aver 
age six month volume was $96,261 against 
$65,787, while average number of appli 
cations was 29.6 against 23.7 for the 1942 
period. In addition, Mr. Hull said, the 


average application was increased in size 
from approximately $2,700 to over $3,200. 

“Comparing these results with those of 
the men who started with the course but 
dropped out or otherwise failed to qualify 
proves very revealing,” Mr. Hull said. 
“In the latter group, average volume de- 
clined by more than 19% over last year 
and the average application declined by 
$500. This definitely establishes that the 
new re-training course of the Mutual 
Life will result in more volume and more 
commissions for those men who follow 
through with it.” 

The company’s re-training course is 
under the direction of Ben Williams, 
director of training. 


METROPOLITAN LIFE CHANGES 
Louis F. Stern Appointed Manager of 
Company’s New Britain Office; R. E. 
Shepard Heads Stamford Office 
Louis F. Stern, formerly manager of 
the Metropolitan Life’s Fall River, Mass., 
office has been appointed manager of 
the company’s office at New Britain, 
Conn., succeeding Raymond E, Shepard, 
who has been placed in charge of the 
district office at Stamford, Conn. Mr. 
Shepard succeeds Harold S. Hodgdon, 
who is on sick leave. Mr. Stern will 
direct a staff of three assistant mana- 
gers, and twenty-two agents, serving 
New Britain and four neighboring com 
munities. Mr. Shepard will direct four 
assistant managers, and twenty - six 
agents, serving Stamford and _ eleven 
“—o communities. 
Stern, a native of New York City, 

PRE sco the Metropolitan in 1925 and has 
been successively an assistant manager, 
general assistant manager in the New 
England states and later an agency 
sales supervisor and manager of district 
offices in Gloucester and Fall River. 
Mr. Shepard, a native of Meriden, 
Conn., joined the Metropolitan in 1922 
as an agent in one of its Bridgeport 
offices. In 1928 he was made manager 
of the district offices in Willimantic, 
Conn., Fall River and New Britain. 


LeVITA WITH COMMONWEALTH 
Morris H. LeVita, statistician for the 
Fidelity Mutual Life, Philadelphia, has 
been appointed comptroller of the Com 
monwealth Life, Louisville, Ky., accord- 
ing to an announcement made this week 
by President Morton Boyd. He succeeds 
H. B. Hill, resigned, and will assume his 
new duties September 1. Mr. LeVita as 
associate of the Actuariz ul Society of 
America, has been active in the affairs 
of the Life Office Management Associa- 
tion, and is the author of the book “An 
Arithmetic of Life Insurance.” 


greater scope and a greater degree of 
adequacy in the provision of economic 
security as one of the Four Freedoms 
for which we are now fighting. Our 
main interest must be to ensure by all 
means in our power that whatever these 
developments may be they are based 
on sound economic and financial prin- 
ciples.” 





Page 8 


Penn Mutual Life Has 
Substantial Gains 


ASSETS HIGHEST | IN HISTORY 


Half Year Siew uisteniaiais in New Busi- 
ness—Notably Favorable Mortality Ex- 
perience, Says President Stevenson 


Penn Mutual Life 
its operations in the first half 


The report of the 
covering 
ot 1943, 


president, shows substantial gains in new 


issued by John A. Stevenson, 


business during the past few months, an 
increase in the total insurance in force 
and a notably favorable mortality experi- 
ence in spite of the casualties resulting 
from the war. Reflecting the wartime 
upswing in earnings and employment, the 
Penn Mutual’s paid life insurance busi- 
ness for June of this year was 21% over 
June, 1942. Increases have been evident 
in every month since March in spite of 
the fact that, like other companies, it 
suffered severe drains on its agency per- 
sonnel. 

The fact that the Penn Mutual’s lapse 
and surrender rate was the lowest in the 
company’s history can also be traced, in 
large measure, to prevailing economic 
conditions. The downward trend in the 
policies discontinued, together with the 
$56,926,833 in new business, accounted for 
the gain in insurance in force, which 
brought the total to $2,055,573,517 on 
June 30. 

Large Government Bond Holdings 

During the first six months of this 
year, 73% of the company’s new security 
investments were in U. S. Government 
obligations, the total holdings being $225,- 
017,820 or 29% of total assets. ( ‘anadian 
(;overnment obligations represented about 
10% of new security purchases, total 
holdings being $23,603,613 on June 30. In 
the first half of this year the company 
also purchased approximately $12,800,000 
of corporate securities issued by rail 
roads, publte utilities and other indus 
tries. Total assets on June 30, 1943, 
were $873,633,523, having reached the 
highest point in the company’s history. 

The mortality rate for the past. six 
months, in spite of war deaths, is sur- 
prisingly close to the average of the last 
five years. If war deaths were eliminated, 
the company’s mortality rate would be 
considerably below this five year average, 
reflecting the company’s program of care- 
ful selection and the favorable health 
conditions prevailing throughout the 
country. For the first six months of the 
vear, the company’s war death claims 
were $622,069 on 150 lives. From Pearl 
Harbor to date, the company’s war death 
claims—including cases reported “missing 
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AETNA LIFE HELPS PLANTERS 
Issues Motion Picture: “Preserving the 
Victory Garden Crop” for Free 
Public Distribution 
The motion picture bureau of the 
\etna Life Affiliated Companies has just 
released for free public distribution the 
third of a series of pictures, “Pointers 
for Planters,” to help the nation’s Vic- 
tory gardeners get maximum results 
from their labors. This picture, entitled 
“Preserving the Victory Garden Crop,” 
was produced under technical supervi- 
sion of recognized authorities and con- 
tains helpful suggestions for home-can- 
ning, making jellies, preserves and de- 

hydrating fruits and vegetables. 

Animated figures explain how yeasts, 
molds, bacteria and other organisms at- 
tack and spoil preserved foods. Empha- 
sis is placed on the danger of botulinus 
poison and ways in which this danger 
can be averted are described in the film. 

The picture shows the difference be- 
tween the water bath and steam pres- 
sure methods of preserving, and indi- 
cates when each method should be used. 
Like the other two films in the series, 
“How to Plan a Victory Vegetable Gar- 
den” and “Summer Care of the Garden,” 
this picture has the approval of the Na- 
tional Victory Garden Institute, which 
is cooperating in its distribution. 

Because of wartime restrictions, the 
number of prints of these films is lim- 
ited and requests for bookings should be 
made as far in advance as possible. Re- 
quests should be made through local 
representatives of the Aetna Life A ffili- 
ated Companies, or to the companies’ 
home office in Hartford, Conn. 


N. J. NATIONAL COMMITTEEMAN 

Krank A. Williams, former president 
of the New Jersey State Association of 
Life Underwriters and of the Life Un- 
derwriters Association of Northern New 
Jersey and president of the Newark 
chapter, CLU, has been appointed na- 
tional gg for the state asso- 
ciation by Carlton W. Cox, president of 
the association, 


Cecil Woods, president, Volunteer State 
Life, Chattanooga, has been elected first 
vice president ot the Chi ittanooga Cham- 
ber of Commerce. 


in action’—have totalled 321 for $1,336,- 
924 of insurance. 

Total benefits paid by the company to 
policyholders and beneficiaries in the first 
half were $26,843,789, Of this total 
$11,009,332 was paid in death benefits 
while the balance of $15,834,456, or 59% 
of the total, was paid to living policy- 
holders. 


JEFFERSON STANDARD CHANGES 


New Assistant Secretaries Among Pro- 
motions in Home Office Staff 
at Greensboro 

Secretary H. P. Leak of the Jefferson 
Standard Life has announced the com- 
pany’s executive committee has made the 
Carlyle Gee, O. 
Rk. Brockmann and W. P. Burgess have 
been made assistant secretaries and S. 
C. Tatum and E. M. Jackson have been 
appointed associate actuaries. 

Mr. Gee was formerly assistant to the 
secretary and before that was manager 
of the company’s branch office in Co- 
lumbia, S. C. Mr. Brockmann joined 
the company in 1923 in the accounting 
department and was agency auditor and 
then auditor. Mr. Burgess joined the 
actuarial department in 1917 and in 1929 
became manager of the premium notice 
department. 

Mr. Tatum, who is an associate of the 
Actuarial Society of America, has been 
assistant actuary since 1932. Mr. Jack- 
son has been assistant actuary since 
1932; is a fellow of Actuarial Society 
of America and the American Institute 
of Actuaries. 


Y. Life Top Club 


(Continued from Page 5) 


following promotions: 





This gives me the amount of business 
| must write each week and still have 
two weeks for my vacation. Every 
Monday morning | start out with the 
idea that | niet get that much busi- 
ness that week. If | don’t, it just means 
that | must e going for one, two or 
more weeks thereafter until I catch up 
on my quota, If I write more, that’s 
fine. I let it go at that and start out 
fresh on my regular quota the following 
Monday* morning. You see, the excess 
gives me surplus business and a good 
profit at the end of the year.” 

William V. Lurie was born in Brook- 
lvn on July 19, 1903, attended Boys High 
School there and was later employed as 
a clerk in his father’s general insurance 
office, prior to coming with the New 
York Life in December, 1924. In eve- 
nings he attended Columbia University 
and later New York University for sev- 
eral years. He played baseball and 
handball while at N. Y. U. and _ partici- 
pated in many state handball tourna- 
nents. 

“I found,” he says, “that it was no 
harder to write $10,000 and $20,000 cases 
than the smaller ones. After writing 
some of the 20’s I aimed for higher lev- 
els and began to write some good sized 
cases. Programming has been very help- 
ful to me.” 
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UFACT 


BROKERAGE FACILITIES 


All Life, Endowment and Annuity Plans. 
Favorable Par. and Non-par. rates. 

Standard -and Sub-standard risks. 

Facilities for handling large cases. 

Civilian Foreign Travel Coverage. 
Annuities — Single Premiums up to $100,000. 
Prompt and Efficient Service. 


THE 


INSURANCE IN FORCE, 672 MILLION DOLLARS 
(Including Deferred Annuities) 
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THE UNITED STATES LIFE 
INSURANCE COMPANY 


IN THE CITY OF NEW YORK 


Group Life 
Wholesale 
Accident & Health 
Hospitalization 


Labor Unions, Civil Service, Employees’ 
Associations considered. 

e 
This comprehensive portfolio offers a 
well-rounded program covering the 
group insurance needs of all types 
of prospects. 


For information regarding special 


groups call on your nearest USLife 
general agent. 


RICHARD RHODEBECK, 
Superintendent of Agencies 


101 Fifth Avenue 
New York, N. Y. 














ENDORSE ROY RAY ROBERTS 
California State Association Presents 
Him As Candidate for National 
Association Secretary 

The California State Association of 
Life Underwriters has presented Roy 
Ray Roberts, general agent, State Mu- 
tual Life, Los Angeles, as candidate for 
secretary of the National Association of 
Life Underwriters. H. Kenneth Cassidy 
is president of California association. 

Mr. Roberts entered life insurance in 
Salt Lake in 1917 and during three years 
was a million dollar producer. He was 
president of Life Insurance Managers 
Association of Los Angeles in 1934 and 
was chairman of life insurance commit- 
tee of Los Angeles Chamber of Com- 
merce in 1938. He is a trustee of Na- 
tional Association and for two years 
served as chairman of its committee on 
education. He is a board member ot 
Grinnell College, his alma mater. In co- 
operation with the National Organiza- 
tion of Secondary School Principals and 
National Organization of the Better 
Business Bureau, Mr. Roberts is prepar- 
ing a syllabus for the teaching of con- 
sumer economics, including life in-ur- 
ance. 


NEW MANAGERS IN SOUTH 


1 


L. O. Murphy has been appointed the 
Jefferson Life’s manager in Meridian, 
Miss. He has been with the compan) 
since 1938 and before going to Meridian 
was district manager in Hatties! rg, 
Miss. E. Sellers, who has | en 
manager in Meridian, has been appoit- 
ed manager at Nashville, Tenn. Be re 
his appointment at Meridian Mr. Se! <ts 
was district manager at Jackson, J 110. 
He is a native Tennessean. 





HOMER FRANKLIN CASE DEAD 

Homer Franklin Case, active in (li 
insurance field for twenty years and »)¢- 
cial agent for the he Life in Bufislo, 
died last week in Buffalo after sev: ral 
weeks’ illness. He was fifty-two yeurs 
old. 
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Allyn Tells Fathers 
To Keep Life Policies 


PROPOSED INDUCTEES ADVISED 





Will Be Better Off With Insurance They 
Carry No Matter What Happens, 
Says Connecticut Commissioner 


I, view of recent statements by War 
Manpower Commission to effect that 
drafting of fathers will begin in a big 
way October 1 Insurance Commissioner 

Ellery Allyn of Connecticut this week 
expressed the hope that fathers facing 
induction will not drop their life insur- 
ance policies as they may well be their 
most valuable financial asset. 

He said that most life policies issued 
before Pearl Harbor contain either a 
limited war clause or no war clause at 
all and that even most of those, with a 


full war clause still pay the face amount 
of insurance if death occurs in Conti- 
nental United States, Canada or New- 
joundland. He also pointed out that if 
more than six months after returning to 
the United States death results from 
injuries received in military or naval 
service abroad the full face amount 1s 
still payable under most war clauses. 
Even if death occurs during combat duty 
abroad policies containing the war clause 
usually provide for the return of all pre- 
miums paid, with interest. The older 
policies, of course, continue to be free 
of combat restrictions and are payable 
in full no matter where death occurs. 

Col. Allyn thought it probable at this 
time that most fathers, even if inducted, 
will remain in this country and not see 
active combat duty in which case the full 
amount of life insurance would be pay- 
able despite a war clause. Also, those 
having double indemnity features in their 
policies are in a better position with their 
insurance than if they dropped it. 

‘By all means see your insurance agent 
or get in touch with home office carrying 
your policy before you let your insur- 
ance go,” Col. Allyn advised. “Get full 
information from them and get their 
helpful suggestions.” 





HARVEY W. BOWLES DEAD 
Harvey W. Bowles, Massachusetts 
Mutual general agent at Bangor, Me., 
for the past thirty years died last week, 
alter an illness of several months. Mr. 
Bowles entered the insurance business 
in 1901, and twelve 7 later formed a 
partnership with W. Thomas, Massa- 
chusetts Mutual bit agent at Ban- 
gor. In the following year, he was ap- 
— sole general agent, in which 
‘apacity he continued until the time of 


res death. In 1934, the Portland agency 
was also placed under Mr. Bowles man- 
agement, 





May Halt Security 


(Continued from Page 4) 


that | he is no “architect of a new world.” 


Conti inuing, Nelson writes : 

He insists that his proposals for more 
and better social security do not include 
secret plans for reforming capitalism, 
socializing medicine or projecting Gov- 
ernment deeper into business. He wants 
to see the extension of the insurance 
principle to cover some new_ people 
against some new hazards. He refuses 
toh alarmed by the cost. What he pro- 
poses doing, he will tell anybody who 
will listen, is only what we do already 
throrgh thousands of agencies, from 
community chests and free clinics at 
lost tals to employer-sponsored pension 
Han. and privately organized hospitaliza- 
tion groups like the Blue Cross. Only, 
according to Mr. Altmeyer, we do all 
this, as far as the lowest-income people 
are Concerned, in a haphazard and inade- 
quatc manner. He thinks we could do it 
more efficiently through a unified social- 
surance system covering all the disas- 
fers we decide to include.” 


ADDRESSES KEYSTONE GROUP 
William Probst of Penn Mutual Life 


Declares Pension Trusts in Line 
With the Social Trend 

William Probst, whose appointment as 
assistant to the vice president, Penn 
Mutual Life, was recently announced, 
was the speaker on the July program of 
the Key stone Group of the Life Adver- 
tisers’ association. Mr. Probst, who has 
been conducting agency meetings for 
his company throughout the country on 
the subject, spoke on Pension Trusts. He 
prefaced his remarks with a statement 
that while there were a number of spe- 
cialists on Pension Trusts, no one yet 
could call himself an expert. 

As an illustration of the safeguards 
which should surround the development 
of a pension trust plan, Mr. Probst drew 
an analogy with an iceberg, which is 
about 9% above surtace to meet the eye 
and 91% submerged—ready to wreck the 
plan. He then outlined in detail the cast 
of characters that have an impact on 
every retirement plan—the stockholders, 
the corporation, the employes, the insur- 
ance company, the agency, the agent, and 
the law and regulations that have been 
issued. 

The underwriter, said Mr. Probst, has 
no choice but to act as an adviser of the 
highest order. He believes that the 
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pension trust is in line with the social 
trend in which security stands out para- 
mount. 


WOFFORD PENSION MEETING 


Harris L. Wofford, CLU, head of the 
Wofford agency, Prudential, 90 John 
Street, New York, is sending out invita- 
tions for a meeting at the Drug & Chem- 
ical Club, 85 John Street, at 3:30 Tues- 
day, August 17, at which Paul A. King, 
editor of the “Prentice-Hall Insurance 
and Tax Service,” will discuss tax aspects 
of pension trusts and C. Jerome Weber, 
trust administrator of the Chase Na- 
tional Bank of the City of New York, 
will discuss pension planning. 











¢ that one of the most effective methods of 
BETTER SELLING—GREATER PRODUCTION 
—BIGGER EARNINGS is... 
































NO THEME DECISION YET 





Association of Life Insurance Presidents 
Meeting December 2-3 To Be 
Well Attended 

The Association of Life Insurance 
Presidents has not yet announced its 
theme for the annual meeting which will 
be held December 2-3. It may be some 
weeks yet before this is done. The an- 
nual meeting as usual in recent years 
will be held at the Waldorf Astoria and 
a particularly large attendance is ex- 
pected this year because of the large 
number of interesting subjects growing 
out of wartime conditions. 





BMA IOWA AGENTS MEET 

A meeting of Iowa agents of Business 
Men’s Assurance under the supervision 
of Wyatt E. Maupin, Cedar Rapids man- 
ager, was held at Mason City, Iowa. 
Every company representative in Iowa 
attended and each participated in the 
program. Vice President J. C. Higdon 
attended from the home office. Business 
in Iowa shows a substantial gain over 
the cosrenponding B somuion of dass year. 


Equitable Farm Kit 


(Continued from Page 1) 


show how a number of different needs 
can be combined for a sound and eco- 
nomical fulfillment under one policy. 

The second tactor is the linking up 
of the sales plan with the full page ad- 
vertising of the company in the farm 
papers, with reproductions given of full 
page ads of the Society appearing in 
those papers. 

Another document in the kit is a sales 
manual which is a 67 page document. 

Tells of Farmers’ Improved Position 

The Equitable says: “It is obvious that 
the increased prices for farm products 
have materially improved the income 
position of the farmer. It would also 
appear that this improved earning posi- 
tion will continue for many years to 
come. Moreover, a farmer cannot direct 
this surplus cash income into other ave- 
nues of spending, such as new automo- 
biles, radios, refrigerators, household 
equipment, ete. which under ordinary 
circumtances are competitive with life 
insurance. In fact, he is even re- 
stricted in the purchase of new farm 
equipment. These conditions make the 
farmer a more receptive market for life 
insurance services than ever before.” 

In announcing the Equitable Plan for 
the Business of Farming the Society says 
that the plan logically divides itself un- 
der six general classifications: 

l. When hard cash is needed. 

2. Safeguards Mortgage 
Debt. 


Against a 


Tired Hands on the Job. 
Partner. 


3. Keeping 

4. Future Security for the 
5. Preparing the Children to “Carry 
On.” 

6. Taking It Easy. 

In discussing the establishment of safe- 
guards against a straight mortgage-short 
period the Society says purpose of the 
plan is to establish funds to repay im- 
mediately a short period straight mort- 
gage on death of farmer; the policy is 
for a period of term insurance to cover 
years until maturity date; face amount 
of policy is equal to the amount of mort- 
gage; cost is the lowest premium re- 
quirement for a limited debt period. 
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H. FERGUSON’S NEW POST 


Will Open a General Agency in Chicago 
for Occidental Life September 1; 

His Career 
Hamilton Ferguson on September | 
will open a general agency in Chicago 
in the Field Building for Occidental Life. 
He has been division 
company for last fifteen months. 


This 


manager of the 


will make two offices of Occi- 
dental in Chicago. The 
remains at No. 1 La Salle 
the management of Alan E. 

For some years Mr. Ferg 
prominent in Chicago life insurance. 
insurance man, his 
was when he 


branch office 
Street under 
McKeough. 
was 
Son 


first 


xuso0Nn 


Chicago 
experience 


of a ; 
msurance paid 
his college expenses by selling insurance. 
After leaving college he went with the 
United States F. & G. in Chicago. Then, 
he became manager there of Midland 
Casualty, leading that companv in pro- 
duction for sixty-six months. When 
Great Northern Life reinsured Midland 
Casualty in 1927 Mr. Ferguson took 
charge of Great Northern’s Chicago de- 
velopment, later going to its home office. 
He joined Occidental early last year. He 
was one of the leaders in organization 
of Chicago Accident & Health Associa 
tion, later becoming its president. He 
was chairman of H. & A. Underwriters 
Conference agency management commit- 


sec. 


Wagner Bill Views 


. : ° 2 
(Continued from Page 3) 


hill. if enacted into law, would tend to 
trov individual initiative and free en- 
terprise, and lay the groundwork for 
socialism. I think this bill furthers a 
form of paternalistic ¢ government. Some- 
one has said that the less people are gov- 
erned, the better § governed they are and 
we as a people are coming too much to 
the point of looking to the government 
to supply our wants and direct our ac- 


destr 


tivities. 

“Tt would appear that this is just an- 
other move on the part of the New 
Idealists to remake America in the shape 
and form in which they wish it to exist. 
The colossal debt we are incurring as 
the result of our participation in World 
War Two would seem to preclude the 
desirability of incurring any additional 
expense for social welfare at this time. 

“We are now suffering under confis 

catory taxes and must so suffer for many 
years to come if we are to liquidate our 
debt without repudiation or dilution duc 
to inflation. ... 
. from 1933 on 
billions of dollars to make work 
for people who otherwise might have 
done some constructive work. We suc 
ceeded pretty well in making a large seg- 
ment of our population into paupers; 
people who were dependent upon the 
helping hand of the Government to live 
on a plane to which many of them had 
never been accustomed. It should be un- 
necessary to point out all the steps which 
were taken to change the rank and file 
of the American people from a self-suf- 
ficient self-reliant group into one which 
expected to exist upon government.” 


through 1936, we 


spent 


JULY SHOWS HEAVY VOLUME 





Campaign Honoring President George 
Avery White Credited for State 
Mutual Life Gain 
The State Mutual Life announced at 
the close of its July paid business that its 
agencies, after ending January with a 
50% loss, have combined to give the 
company an unbroken series of gains 
during the past six months. The gain 
through July is 26.22%. For the first 
half of 1943 the increase had been 18.68% 
Of State Mutual’s agencies 70% beat 
their last July’s record, giving the com- 
pany its second biggest July paid-for 
ever recorded and its best seven month 
paid-for since 1931. July also shows the 


heaviest volume of any month in 1943. 
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C. RUSSELL NOYES 


The appointment of C. Russell Noyes 
as general chairman of the annual meet- 
Association 
was announced recently. Mr. Noyes is 
editor of publications for the Phoenix 
National Life, the advertising department 
of which he joined in 1930. He has long 
been active in the affairs of the Life 
Insurance Advertisers Association which 
he served as treasurer in 1940-41. Mr. 
Noyes has also served as chairman of the 
membership committee and as member 
of other important committees. It was 
largely through his efforts that the New 
England chapter of the LAA was formed. 


ing of the Life Advertisers 








insurance. 





Basil S. Walsh 
President 


INDEPENDENCE SQUARE 








THE HOME LIFE INSURANCE CO. of AMERICA 
PROTECTS THE ENTIRE FAMILY 


Home Life agents are equipped to serve every need for life 
Modern policies are issued, on both Industrial ani! 
Ordinary plans, from birth to 64 next birthday. 

A POLICY FOR EVERY PURSE AND PURPOSE 


Bernard L. Connor 
Secretary 
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Charles T. Chase 
Treasurer 


PHILADELPHIA, PENNA. 
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CONNECTICUT MUTUAL REPORT 





Average Amount of Insurance Per Po!- 
icy Increases from $3,482 to $4,453 
Since 1940 


New business reported by the Con- 
necticut Mutual Life for the first six 
months of 1943 shows a new trend 


brought about by the increased earning 
power. Since 1940, the average amount 
of insurance per policy has increased 
from $3,482 to $4,453, and the average 
annual premium per $1,000 of insurance 
has increased from $29.04 to $35.40. The 
reports also show increased business 
is on the life plans and limited pay- 
ment life plans and on the retirement 
income plan. The percentage by volume 
on the life plans increased from 48.9% 
in 1940 to 57.8% at present. In the same 
period retirement income increased 11.4% 
to 17.8% of the company’s business. In- 
surance on the lives of women has in- 
creased during the past three years from 
10.1% to 13.0% by amount and from 
15.6% to 28.0% by number. 


It is expected that Chairman Noyes will 
announce the personnel of his various 
committees shortly. 





Hold Your Wartime Conferences 
at The Waldorf-Astoria 


Convenience is what counts in wartime meetings. 
Hold your conference within easy reach of mem- 
bers and speakers, in The Waldorf...where meet- 
ing-rooms and guest-rooms are spacious, quiet 
and well-ventilated...where convenient subways 
connect with every district of the city. 


THE 


WALDORE-ASTORIA 


PARK AVENUE ¢ 49TH TO 50TH e NEW YORK 








Late News 


Senator Bridges of New Hampshire js 
going to propose to Congress a Jill al 
lowing an individual to deduct up to 10% 
of his income, but not over $1,000, for 
payment of life insurance premiums. He 
says there is a good chance that Con- 
gress will want exemptions for life in- 
surance premiums in the new tax bill, 
especially for protection of large num- 
ber of smaller salaried people. 





Mutual Benefit has filed suit avainst 
the Iowa Insurance Commissioner, State 
Treasurer and State Comptroller seeking 
return of $378 premium taxes paid un- 
der protest involving dividends used to 
shorten premium payments or endow- 
ment periods. Suit intends to obtain a 
clarification of premium tax situation in 
the state. 


GUARDIAN SIX MONTH REPORT 








Steady Gain in New Business With 40% 
Less Fieldmen; Insurance in Force 
Reaches $538,982,230 


A+ six-month increase in new business 
plus a new all-time high of $538,982230 
insurance-in-force, made with a field 
staff reduced by 40% since the beginning 


of the war, is reported by President 
James A. McLain, Guardian Life, in his 
six months highlights statement to policy- 
holders. Accompanying these increases, 
President McLain reports, is a marked 
decline in number of terminations and 
loans, and an increase each month in re- 
payments over the amount of new loans. 
Death claims were up 20% during the 
first half of 1943 as compared with 1942, 
reflecting partly increased insurance-in- 
force, partly death-in- -action claims and 
partly a slight increase in normal deatli 
rate. The mortality rate is still under 
the company’s average for the past ten 
years. 

Investments in United States Govern- 
ment and Canadian bonds totalled 9% 
of all life insurance premiums during the 
period, and exceeded the $6,033,000 gain 
in assets for the period. One factor in 
this increase in Government bond invest- 
ments was the sale of part of the com- 
pany’s municipal and railroad portfolio 

President McLain stated that 52% of 
the Guardian’s male employes of al! ages 
are in service. 





“War” and Double Indemnity 


The Massachusetts Supreme Judicial 
Court has held that liability for double 
indemnity benefits under a life policy 
does not arise where the Soatle in- 
demnity clause excepts death res sulting 
from “war or any act incident thereto” 
for the death of a member of the crew 
of a destroyer which was torpedoed 
while convoying vessels of another na- 
tion though at the time the United States 
was not at war with any nation. |! held 
the clause to be unambiguous a’ | the 


word “war” not limited, restricted oF 
modified by anything appearing in the 
policy. 


The case in which this definition was 
made was Stanken v. New York Life 
44 N.E. 2d 686, the court holdin; “the 
clause exempting the defendent trom 
liability where death is caused by wat is 
not restricted in its operation to a death 
that has resulted from a war_ being 
prosecuted by the United States.” 
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Lee & Lee Partnership 
Ended After 45 Years 


DALLAS UNION CENTRAL AGENCY 





Sons of Former General Agents Named 
as Successors; J. Early Lee Dead; 
William B. Lee Retires 





The recent death of J. Early Lee and 
the retirement of William B. Lee brought 
to a close the partnership of the Lee & 
Lee, general agency, Union Central, Dal- 
las. J. Early Lee and William B. Lee, 
who were general agents for the Union 
Central in Dallas for the last thirty-two 
years will be succeeded by their sons, 
Ingram Lee and Hamilton I. Lee, as 
veneral agents in Dallas, according to 
announcement by Wendell F. Hansel- 
man, vice president of the company. The 
new set-up will not be a partnership, but 
both general agents will occupy offices 
in the same agency headquarters. 

The two Lees who, in spite of identical 
surnames were not related, formed their 
partnership in 1895, at Birmingham as 
general agents for the Northwestern 
Mutual. Twelve years later they moved 
to Texas to take over the Northwestern 
Mutual agency at Dallas. Subsequently, 
when the Northwestern withdrew from 
Texas, Lee & Lee became general agents 
for the Union Central in 1911. The Lee 
& Lee agency not only enjoyed a splen- 
did reputation in the State of Texas, but 
also was well known throughout the 
entire south for its large volume of qual- 
ity business. Covering a sparsely settled 
territory more than 700 miles wide, the 
{wo partners traveled a great deal and 
developed an organization with represen- 
tation in nearly every sizeable city from 
El Paso to the eastern border of the 
state, 

J. Early Lee served as president of the 
Park Board of Dallas and as president 
of the City Planning Commission and 
the City County Hospital. W. B. Lee 
was active in Chamber of Commerce 
affairs and in church work. 

Ingram Lee, son of W. B. Lee, and 
the last six years agency superintendent 
of the Lee & Lee agency, will undertake 
at once the rebuilding of the Dallas 
agency which has lost most of its per- 
sonnel to the armed forces. He will also 
he in charge of all premium collections. 
During the last seven years Ingram Lee 
has travelled widely through Texas, ap- 
pointing and training new agents and 
working with veteran members of the 
organization. 

Hamilton Lee, who at present is on 
active duty as a captain in the army air 
corps, has indicated his intention to de- 
vote his activity following the war to the 
expansion and service of the large per- 
sonal clientele which he has built up over 
more than a quarter of a century with 
the Union Central. Son of J. Early Lee, 


WOMEN’S LEAGUE CHAIRMEN 





President Lillian Joseph Appoints Heads 
cf Committees at Meeting Discussing 
Forthcoming Activities 
Lillian L. Joseph, Home Life, presi- 
‘ent-clect of League of Life Insurance 
Women, presided at a meeting of the 
League’s board at Hotel Pennsylvania, 
New York, at which activities of the 
coming administration were discussed 
‘y newly appointed chairmen of the 


Various committees. These chairmen fol- 
ee 
San ae Means, Dorothy Boond, 
New York Life. 
" . . . = ~ 
Publicity, Rosalie Higgins, Equitable 
cle! 
Nib nee, Elsie Matthews, Connecticut 
uty 


’ Relations, Mildred Stone, Mu 
tual Benefit. 
Membership, Edyth Milton, Equitable 


His ‘rian, Margaret Hasbrouck, John 





INGRAM LEE 


Hamilton Lee has been one of the most 
successful personal producers in the his- 
tory of the company. During his thirty- 


aA 


HAMILTON I. LEE 


two years with the Union Central Hamil- 
ton Lee has paid for more than 1,200 
cases for a total of nearly $10,000,000. 


Lincoln National Life Has 
Largest July in History 

Written business of the Lincoln Na- 
tional Life for the month of July totalled 
more than $36,500,000, A. J. McAndless, 
president, announced. In commenting on 
the record-breaking volume, Mr. McAnd- 
less said, “July, 1943, was the largest 
month for normal written business in the 
history of the company. There have 
been other months in the company his- 
tory when due to large group cases or 
business taken over from. other com- 
panies the company’s written figure 
swelled slightly beyond this, but this 
figure of $36,500,000 was reached without 
any large, special cases. This figure 
shows a 47% gain over written business 
for July, 1942.” 

Assets as of June 30, 1943, were more 
than $205,000,000, an increase of approxi- 
mately $8,500,000 during the first six 
months. Net increase in bond holdings for 
the first six months of this year totalled 
$23,548,000. Of this, $20,436,000 were 
United States Government Bonds. In- 
surance in force as of June 30 totalled 


$1,338,805,000. 
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“SECURITY PATTERNS” 


NEW, NOVEL, COPYRIGHTED SALES PLAN 
— VALUABLE HELP IN SELLING WOMEN. 


There are styles in life insurance just as there are in clothes. 
State Mutual Security Patterns” present a complete life 
insurance wardrobe. Visual Fashion Book illustrates and 


explains how various life insurance styles fit a woman's 


needs and purse. 


ANOTHER STATE MUTUAL SALES AID 
THAT’S FIELD CLICKING 


State Mutual Life Assurance Company 
of Worcester, Massachusetts 








Incorporated 1844 
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The A-B-C of “Pay-as- You-Go” 
By Harry S. Redecker 
Law Department, Fidelity Mutual Life 


(The accompanying article on the “pay- 
as-you-go” tax bill of 1943 was published 
by the Fidelity Field Man of Fidelity Mu- 
tual Life.) 

With the passage of the new “pay-as- 
you-go” tax law, Congress would have 
done well to furnish an “understand-as- 
yvou-go” explanation. Regrettably, the 
Current Tax Payment Act of 1943—the 
technical name of the law—reflects the 
bitter arguments and successive compro- 
mises in Congress during the several 
months this measure was under discus- 
sion. 

A Non-Technical Explanation 

Numerous interpretative articles have 
already been published on this subject. 
Some of the explanations become almost 
as involved as the law itself. It is not 
my purpose to explain the minute rami- 
fications of the law. To those who would 
pursue a detailed study, we strongly rec- 
ommend a recent booklet entitled “Cur- 
rent Tax Payment Act of 1943 With Ex- 
planation,” published by Commerce Clear- 
ing House, Inc., 214 N. Michigan Avenue, 
Chicago, Ill. This booklet contains the 
15-page law, and a very lucid 48-page ex- 
planation. Copies may be obtained for 
one dollar each. An explanatory sum- 
mary, even more brief, is available in 
pamplet form at 10 cents per copy. It 
is captioned “The New Federal With- 
holding Tax,” and is published by the 
Alexander Publishing Co. 111 Wall 
Street, New York City. It is only to 
those in our field who may be interested 
in a non-technical thumb-nail sketch of 
the highlights of the new law that this 
article is directed. 


Theory of “Pay-Go” 


Confusion has arisen in the minds of 
some taxpayers who mistakenly believe 
that the Act provides for a payment of 
taxes currently. While this is the prac- 
tical effect in some cases, we should 
all clearly understand that payments 
made during the year, either directly or 
by virtue of payroll deduction and with- 
holding, are merely in the nature of a 
deposit to the credit of each taxpayer, 
on account of his tax liability. The tax- 
payer may claim refund for overpay- 
ments. In other words, taxes will be 
computed at the end of the year as here- 
tofore, and payments made directly or 
by withholding will be credited against 
the tax. The Act imposes no new taxes, 
nor does it change existing rates. It 
mercly sets up a detailed plan to effect 
an accummulation of the tax as income 
is earned, rather than to rely on the 
taxpayer to make the accummulation and 
to pay the tax during the year after he 
receives the income. 

Let’s forget about the “forgiveness” 
provisions of the new law until later in 
this article. Those provisions are some- 
what complicated, and do not affect the 
principle of payment-as-we-go. Tempo- 
rarily, we will look at the picture as 
though the entire 1942 tax liability were 
wiped out. 


Withholding 


Congress sought, under the new law, 
to put all individuals on a current basis, 
so that there would be standing to the 
credit of each individual, at the end of 
each tax year, sufficient credits in the 
form of amounts withheld or amounts 
paid directly by him, to equal his tax 
liability for the year. Accordingly, the 
new law provides for withholding by em- 
ployers of 20% of wages and salaries, 
above certain exemptions, paid for pay- 
roll periods beginning after July 1, 1943. 
These exemptions are, roughly speaking, 
the same as will be permitted in calcu- 
lating final tax liability at the end of 
the year. 

The amount of the exemption claimed 
is shown by a Withholding Exemption 
Certificate filed by each employe. The 


exemptions of many employes will ex- 


ceed their incomes. As to these people, 
an alternative provision requires with- 
holding at 3% of all amounts in excess 
of the Victory Tax exemption of $624 
per year. Manifestly, there will be no 
withholding from a salary or wage of 
less than $624 per year. At the election 
of the employer, the amounts to be with- 
held may be determined by the use of 
tables which are incorporated in the law. 

The exemptions and percentages under 
the new law are designed to make the 
amounts withheld coincide with the tax 
liability of the average taxpayer. As pre- 
viously stated, the rates, exemptions and 
deductions will be the same as those 
which confronted individuals last March. 
And, the Victory Tax liability is still 
with us, and will enter into the compu- 
tation of our final tax due. However, 
withholding against Victory Tax liability 
is merged with withholding of amounts 
under the basic income tax liability, ex- 
cepting, as stated above, in the case of 
individuals whose “family status with- 
holding exemption” will exceed their in- 
comes. 


Definition of “Current” 


F To make us individuals completely 
current,’ two additional facts must be 
taken into account. First, the Act was 
not effective until the middle of this year, 
although it relates to the entire vear 
1943. Second, withholding will not cover 
the tax liability of every individual. For 
example, those taxpayers in the higher 
surtax brackets will have an overall tax 
liability greater than 20% of income in 
excess of the exemptions. Further, the 
Act specifically exempts certain services 
from withholding requirements, such as 
military or naval service, agricultural la- 
bor, services performed by ministers, and 
domestic services. And, there can be no 
withholding in the case of individuals 
who are not employes or who derive part 
or all of their income from sources other 
than wages and salaries. Thus, our man- 
agers and their agents, working solely 
on a commission basis, will not be con- 
sidered “employes” under the present in- 
terpretation of the law. 

The first fact is covered by the pro- 
visions that payments made on March 
15 and June 15 of this year will be cred- 
ited against the 1943 tax liability. This 
provision should approximate the situa- 
tion as it would have been had with- 
holding commenced on January 1 of this 
year. 

Declaration 


To keep current those individuals 
whose tax liability will not be complete- 
ly covered by withholding, the Act re- 
quires direct payments during the year. 
To determine the amounts of those ‘pay- 
ments, tax liability for the year must be 
estimated, by the filing of a “Declara- 
tion.” Such Declaration is required if 
the wages or salary for the preceding 
year exceeded, or if it is estimated that 
they will exceed for the current year, 
$2,700 in the case of a single person, or 
$3,500 in the case of a married person, 
or if income from sources other than 
wages and salaries exceeded $100 and 
gross income is for the current year or 
was for the preceding year sufficient to 
require the filing of a return. For the 
years 1944 and thereafter, this Declara- 
tion will be due March 15. For 1943. it 
will be due September 15. The Declara- 
tion may be revised upward or downward 
before the end of each taxable year. 
Penalties are provided if the estimate 
is substantially out of line with the actual 
liability at the year’s end. 

Our managers and their agents will be 
affected by this requirement of the new 
law, because of the fact that they, as a 
group, do not receive “wages” or “sal- 
aries.” The Declaration will show an 
estimated computation of a regular in- 
come tax return. Thus, from his esti- 
mated gross income for the year, the 
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taxpayer will subtract his probable de- 
ductions. From the resultant estimated 
net income he will deduct his personal 
exemption and credit for dependents. To 
the net figure he will apply the tax rates 
to determine probable tax liability. He 
will then deduct the amount of the tax 
which has been withheld and which he 
estimates will be withheld at source. If 
any balance of estimated tax remains, 
this balance will be payable in four equal 
instalments during the year. The compu- 
tation is altered slightly for 1943, be- 
cause of the “late start” which the Act 
has had. The taxpayer will take further 
credit for the amounts which he has paid 
this March 15 and June 15, just as if 
those amounts had been withheld at 
source. Any remaining balance of esti- 
mated tax will be payable in two eaual 
instalments, on September 15 and De- 
cember 15. 
Final Return 


Now that the withholding and Declara- 
tion requirements have been briefly de- 
scribed, we call to your attention the 
necessity for filing a regular “final” re- 
turn on or before March 15 of the year 
following the taxable year, to reconcile 
the actual facts with those estimated, and 
to pay any excess tax not covered by 
withholding and direct payments under a 
Declaration. Thus, each individual tax- 
payer must file a minimum of two re- 
turns each year—one a final return for 
the preceding year, the other a Declara- 
tion of the estimated tax for the current 
year. If revisions of the Declaration are 
indicated during the year, there will be 
additional papers to be filed. 


Forgiveness 


Without some form of forgiveness of 
1942 tax liability, the change to a cur- 
rent payment basis would have required 
payment of two years’ taxes in 1943. Un- 
der the Ruml plan, the 1942 tax liability 
would have been entirely forgiven. Un- 
der the compromise plan finally adopted, 
only 75% of that liability is canceled, and 
the unforgiven 25% is payable in two 
equal instalments, on March 15, 1944, and 
March 15, 1945. These instalments do 
not enter into the computations previ- 
ously described, and are collectible in ad- 
dition to the amounts shown in these 
computations. At least $50 of every tax- 
payer’s liability is forgiven, excepting 
where the liability is less than $50, in 
which case there is 100% forgiveness. 

The statements in the preceding para- 
graph are predicated upon the assump- 
tion that 1943 tax liability will be greater 
than or at least equal to the 1942 liabil- 
ity. If the 1942 tax is greater, the pro- 
visions of the Act become very compli- 
cated, but the practical effect is that the 
larger figure becomes the 1943 tax liabil- 
ity, and the 75% forgiveness is applied 
to the smaller figure. 

There are several other provisions of 
the Act which are in the nature of treat- 
ment of special cases, such as a special 
exclusion of $1,500 of compensation of 
members of the military and naval forces; 
forgiveness of 100% of tax liability in the 
cases of persons killed in the armed 
forces; provisions relating to powers of 
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Brokerage Supervisor 
Wanted 


Due to the rapid expansion of «ur 
organization and promotions from 
within (we are now the leading gen- 
eral agency of the company in paid- 
for volume, for the year to date), it 
is necessary to add a_ brokerage 
supervisor to our general agency 
executive staff, : 

Position offers unusual opportuiity 
for advancement, because of the mul- 
tiple advanced underwriting facilities 
of the general agency and the special- 
ized services of the Pension Planning 
Company and the Estate Analysis 
Company. 

Compensation will be based on 
salary plus overriding participation, 

In writing for an appointment 
please state background, qualifica- 
tions and draft status, including 
starting salary desired. 

Please address all letters to my 
personal attention. 


Meyer M. Goldstein, 
Ct Die He 


General Agent 
The Connectitut Mutual 


Life Insurance Company 
527 Fifth Ave., New York, N. Y. 





appointment; and limitation of forgive- 
ness of taxes where the surtax net in- 
come for 1942 or 1943, whichever is less, 
exceeds by more than $20,000 the surtax 
net income for every year from 1937 to 
1940 inclusive. For the explanation of 
these problems, as well as those dis- 
cussed in panorama in this article, we 
again refer you to the publications cited 
above —the Commerce Clearing House 
booklet for a detailed study; the Alex- 
ander Publishing Co. pamphlet for a 
good technical summary. 
Conclusion 

The new Act, once it “gets rolling,” 
should not prove unduly complicated to 
the taxpayer. He may be required to 
file a Declaration by September 15 ot 
this year. He will file a final 1943 return 
on March 15 next year. He may be one ot 
those taxpayers who must file a Decla- 
ration as respects estimated tax for the 
year 1944. His sole remaining problem 
—one wholly outside the scope of this 
article—may be the payment of the ac- 
tual tax due. 


AMERICAN UNITED INCREASE 

The American United Life, of Indian- 
apolis, reports the volume of new bust- 
ness represented by applications received 
at the home office during July exceeded 
that registered during July 1942 by 
slightly more than 70%, this increase 
being featured by a field-wide upturn 
both in per capita production and a 
general rise in the average size of poll- 
cies written. 








Paul Purdum, formerly cashier in th 
Savannah, Ga. agency of the Mutual 
Life has been transferred to the Rich 
mond, Va. agency as assistant cashier 
He succeeds Herbert N. Jenness, whi 
has been made cashier at Savannah. 


—— 


HAIGHT, DAVIS & HAIGHT, Ine. 


Consulting Actuaries 
FRANK J. HAIGHT, President 
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Consulting Actuaries 
Woodward, Ryan, 
Sharp & Davis 


41-PARK ROW, NEW YORK 
Telephone BArclay 74403 _| 
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Ing committees in the life 
business, one of the important ones be- 
ing that having to do with compensation 
of agents, 
are also the committees 
the scientific side of the business. 
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Three Commonwealth 


SERVED COMPANY SINCE 1905 


Louis G. Russell, 1. Smith Homans, Dr. 
Louis G. Weber Relinquish Duties 
September 1 





+ ouis G. Russell and I. Smith Homans, 
vice presidents of the Commonwealth 
Lite and Dr. Louis Weber, assistant 
dical director will retire as officers of 
the company September 1, according to 
announcement issued by President Mor- 
ton Boyd, yesterday. All three officers 
have been with the company since it 
began business in 1905. 

\lr. Russell has long been an active 
figutt re in industrial insurance circles, 
having prepared what is thought to have 
heen the first industrial policy in the 
history of the business to contain full 
and immediate benefit provisions and a 
named beneficiary. He is holder of policy 
No. | issued by the company. Mr. Rus- 
<ell last month celebrated the completion 
of fifty years in the life insurance busi- 
ness, having started as an agent with 
the Western & Southern Life in Louis- 
ville. , 

\r. Homans as an actuary followed in 
the footsteps of his father who con- 
structed the first American life insurance 
table of mortality. He joined the com- 
pany permanently in 1909, after serving 
several years in the capacity of consult- 
ing actuary, and served successively as 
actuary and assistant secretary, secretary 
and actuary, and vice president. He pre- 
pared the first rate book used by the 
company. Mr. Homans is a Fellow of 
the American Institute of Actuaries and 
an associate of the Actuarial Society of 
\merica. 

Dr. Weber, holder of the second policy 
issued by the company in 1905, assisted 
in the company’s organization and sold 
the first stock in the company when its 
organization was under way. 

The duties of the retiring officers of 
the Commonwealth will be assumed by 
others in the organization, according to 
President Boyd, but will not be filled 
immediately. 


Life Committees 


(Continued from Page 14) 





the American Life Conven- 
Hobbs, 
representing the Na- 
Underwriters. 
will tell 
what companies are doing in helping the 
field, in 


representing 
Philip B. 
Chicago, 


tion; and Equitabl: 


Society, 
tional Association of Life 
The report of this committee 


making life insurance meet 


every demand of the public, in turning 
out a product which is modernistic and 
super attractive, and 


covering those 


other relationships which in combination 
are making the institution of life insur 


ance the great institution for public 
good and public benefit it is today. Our 
own prediction is that this report will 


of the finest documents which 


has ever been presented to the life in- 
surance business. 


There are numerous other hard work- 
insurance 


As is always the case there 


which review 


That so many prominent men in the 
business are willing to give their time 
'0 committee work is one of the most 


‘aging aspects of insurance. A 


any of these meetings are held in New 
Wn it is necessary for some of the 


to make an extensive 
to get here and back. This they 
en agreeable to do as they recog- 


‘omni (teemen 


"ize their responsibility. 


Life Officials to Retire 





Trentman Now Executive 


V. P., Occidental of Raleigh 
W. H. 
years vice president in charge of agen- 
of the Occidental Life, Raleigh, N. 
has been advanced to executive vice 
nes of according to an announcement 
by President Laurence F. Lee. Mr. 
Trentman joined the Occidental as a 
branch manager in West Virginia in 
1926. He was promoted later to super- 
visor of the western North Carolina dis- 
trict. In 1930 he was made supervisor 
of the Raleigh district, and in 1935 di- 
rector of agents. In 1937 he was made 
vice president and the next year was 
made a member of the executive com- 
mittee. 


Trentman, for the past several 





Mrs. Joseph Ranks Second In 
Home Life for Six Months 


Mrs. Lillian L. Joseph, who is one of 
the ablest women writers of life insur- 
ance in Greater New York, ranks sec- 
ond in volume of the Home Life among 
the fifty ranking personal producers of 
that company for the first six months of 
1943. She is connected with the Abram 
G. Joseph agency, general agents of 
Home Life in New York. 





HEARD On The WAY | 





William B. Buckley, president of Illi- 
nois State Association of Life Under- 
writers, offers this Suggestion to heads 
of life underwriters’ associations in that 
state who are looking for speakers: 

“When you are at a loss for a speaker, 
or when you have an extra good speaker 
engaged, have you ever thought of in- 
viting your Senator or Representative to 
your meeting ? Maybe your politics dif- 
fer, but he’s still your best friend. He 
protects your interests as no one else 
can, and deserves your support. May 
we suggest that you make it a special 
point to invite your Senator and Repre- 
sentatives to at least one meeting dur- 
ing the next twelve months ?” 





The late Charles Francis Adams, chair- 
man of the board of the Oregon Mutual 
Life, who died last month, was one of 
the civic and financial leaders of the 
Northwest. With the late A. L. Mills, 
first president of the Oregon Mutual, 
he formed the Security Savings & Trust 
Co., which later became the First Na- 
tional Bank of which he was chairman 
of the board at the time of his death. 
He was one of the original group who 
provided the Guaranty Fund required in 





the original incorporation of the Oregon 


Life, which later became the Oregon 
Mutual Life upon its mutualization in 
1929. He was president of the Oregon 
Mutual until February of this year. He 
was former president of the Portland 
Gas & Coke Co., and was a philanthro- 
pist and patron of the arts. 





The Northwestern National Life was 
awarded first prize in its division for 
floats in the fourth Minneapolis Aqua- 
tennial, held July 31 through August 8, 
devoted this year to promoting the sale 
of War Bonds. The company’s was a 
musical float featuring the NwNL chorus 
of home office girls under. direction of 
Miss Frances Jordan. With the chorus 
aboard harmonizing popular and _patri- 
otic songs, the float participated in day- 
time and evening parades witnessed by 
more than 300,000 people. The division 
included retail and financial institutions, 
transportation and hotels. 

Uncle Francis. 





The Ohio State Life announces that 
insurance written in July was 39% great- 
er than that written in July, 1942, and 
was the largest volume written in any 
month since December, 1942. New in- 
surance in the first week of August was 
almost one-half as much as that writ- 
ten in the entire month of August, 1942. 





INSURED 


have ultimately. 





ALL SET WITH 


INSURABILITY 


The LNL policyholder owning a Low 
Cost Plan can buy War Bonds — pay 
taxes—carry adequate protection—and 
still keep an option on that special Life 
Insurance program he feels he should 


LNL men are helping prospects and 
policyholders everywhere by presenting 


Fort Wayne 





Geared To Help Its Fieldmen 





the Emancipator and Life Expectaney 
policies. These plans provide maximum 
protection at minimum premium outlay 
and with conversion privileges and in- 
sured insurability. They give prospects 
an option on many of the types of Life 
Insurance ultimately desired for the per- 
fect program of the future. 


THE LINCOLN NATIONAL LIFE 


COMPANY 


Indiana 
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THE ATLANTA DECISION 
The decision of Judge E. Marvin Un- 
District Court of the 
United States, Atlanta division, sustain- 
ing the demurrer of South-Eastern Un- 
derwriters Association and other defend- 
ants to the indictment returned by a 
vrand jury in which the defendants were 
charged with violation of the Sherman 
\nti-Trust Act and with conspiracy to 
monopolize trade and commerce in fire 
insurance not only gave relief to the 
fire insurance industry, but in a great 
many other channels. Although there 
has been little publicity about this action 
two after the in- 


derwood in the 


since the first day or 
dictment, except some of a routine na- 
ture at a later period when the case 
came before the court, the interest in it 
was widespread. That interest was by 


10 means confined to the world of com- 


Following it close- 
ly from the the Insurance 
Commissioners, the Governors and the 
\ttorneys General as well as many other 
state officials who intensely believe in 
state rights. The Attorneys General de- 
voted a long time at one of its sessions 
the case which they 
thought contained elements of peril for 


merce and industry. 


start were 


0 discussion of 


their prerogatives and duties. Governors 
also gave voice to their views at one of 
their sessions. 

It is 


when 


that Thurman Arnold, 
\ttorney General, brought a large 


recalled 


number of actions against organizations 
in the business world charging them with 
violation of the Sherman Anti-Trust 
Act, and when a list of those defendants 
was published it made a most respectable 
company as they included some of the 
greatest and most highly esteemed busi- 
ness organizations in the United States. 
Another defendant is the 
Press, which has staged one of the most 
intelligent and spirited battles against 
Arnold’s action of any of the defendants. 
The fire insurance 


Associated 


business made a 
splendid defense in court, but offered no 
fight or defense in the newspapers. The 
fire insurance fraternity was confident 
that it was not a party to any conspi- 
racy. It was confident that the public is 
satisfied not only with services of fire 
insurance, but with the fine type of 
supervision insurance receives from the 
State Insurance Departments. 

The attitude of daily papers has gen- 
fair throughout the 


erally been coun- 


try about this case. They printed a story 


of the indictment after the grand jury 
handed it down, and then passed up the 
case except when there were court de- 


velopments when they merely printed the 
news. Apparently, they were non-sym- 
pathetic with the Attorney General's 
crusades against the business world. 

There have been few editorials on the 
Atlanta decision. One paper which ran 
a strong editorial on the subject was the 
Hartford Daily Courant. It expressed it- 
self as being pleased with the upholding 
of the Supreme Court rulings that over 
a seventy-five year period insurance has 
been held not to be commerce, and, 
therefore, is not subject to Federal reg- 
ulation under the interstate commerce 
clause of the Constitution. The Courant 
feels that there is a desire on the part 
of the Administration to dominate insur- 
ance, and sees in Washington “more of 
an urge to promote some sort of social- 
istic doctrine rather than a genuine de- 
sire for justice. The socialistic zealots 
in Washington have more faith per- 
haps in the present composition of the 
Supreme Court than they have respect 
for its previous decisions,” the editorial 
concluded. 





LIFE INSURANCE COMMITTEES 
DOING WORK OF GREAT 
IMPORTANCE 

Never in the history of the business 
has so much consideration in life insur- 
ance been given to what is called the 
public relations aspect of the industry, 
and by public relations the term is used 
in its broadest sense because public re- 
lations in a nutshell means pleasing the 
public, furnishing the public with its 
economic requirements and improving 
the relationships in all the factors con- 
cerned therewith. The various commit- 
tees engaged on the subject are per- 
forming in a way which will have con- 
crete results in adding to the prestige 
of life insurance by making life insur- 
ance better understood and will also tie 
up to each other more closely than ever 
before the companies and the field. 
These are crucial times and committee 
appointments have not been of the cam- 
ouflage or stall variety. The committee- 
men, who include some of the outstand- 
ing men in the business, have regarded 
their duties as of paramount importance 
and have been willing to give a lot of 
time and the most earnest thought to 
the matters they have had under review. 
Naturally, there have been results, and 
when the reports are made it will be 
seen that the results have been great. 

Reports of at least two of these com 
mittees are scheduled to be issued this 
month. One of these bodies is the “pol- 




















































President A. N. Mitchell, Canada Life, presents the President’s Award Trophy 


to Manager R. A. Sanderson (left), Vancouver branch, current winner of the 


Canada Life’s highest award for efficiency in branch management. 


The presenta- 


tion took place at a meeting of the branch in Vancouver. 





Leila Dryden, daughter of one presi- 
dent of the Prudential and granddaughter 
of another, is to marry Lieut. Frederick 
Newton Millen, Army Air Forces, on 
August 21 at St. Bernard’s Episcopal 
Church. Miss Dryden was graduated from 
Westover School, Middlebury, Conn., last 
June; is a provisional member of the 
Junior League. Her grandfather was 
Senator John F. Dryden, founder of the 
Prudential, and her father was Forrest 
F. Dryden, who was also president of 
that company. Her brothers are Lieut. 
John F. Dryden, 3rd, and Aviation Cadet 
Philip C. Dryden, both of the Army Air 
Forces. Lieutenant Millen attended Bor- 
dentown Military Institute and entered 
the service in 1941. He is son of Mr. 
and Mrs. Frederic H. Millen of Pompton 
Lakes, N. J. ae i> at 


Francis R. A. McGlynn, Worcester, 
Mass., agent, and Elizabeth A. Cunning- 
ham, former dietitian in Worcester State 
Hospital, were recently married. Mr. 
McGlynn was president of the Worces- 
ter Board of Underwriters for six years, 
president of Massachusetts Association 
of Insurance Agents for two years, is 
chairman of membership committee of 
the National Association of Insurance 
Agents, and is a director of Worcester 
Protective Department'and of Insurance 
Federation of Massachusetts. 

x kx 


Owen B. Hunt, former Insurance Com- 
missioner of Pennsylvania, has been 
making a number of talks on “Security 
of Military Information” for the Counsel 
of Defense of the City of Philadelphia, 
Army Intelligence Division and F.B.1. 


icy committee” appointed by George L. 
Harrison, chairman of the life insurance 
coordinating committee, which commit- 
tee has been studying for some time a 
great institutional advertising campaign 
by the life insurance companies of Amer- 
ica. This campaign will be most effec- 
tive. 

Another of the committees is the one 
which has been considering the relations 
between the insurance 
the field, and consists of Alexander I. 
Patterson, executive vice president Mu- 
tual Life, representing the Association 
of Life Insurance Presidents; Gerard S. 
Nollen, president of Bankers Life Co., 

(Continued on Page 13) 


companies and 





Robert C. Hendrickson of Hendrick- 
son & Holston, Woodbury, N. J., has 
been made a major in the United States 
Army and has reported to Fort Custer, 
Mich. Major Hendrickson is New Jersey 
State Treasurer. His partner, J. Sennet 
Holston, a member of the executive com- 
mittee of the New Jersey Association of 
Insurance Agents, is a member of the 
United States Coast Guard Reserve 
Regiment. 

x * x 


Edmund T. DeJarnette, past president 
of the Virginia Association of Insurance 
Agents, was unopposed in last week's 
state Democratic primary as a candidate 
for reelection to the Virginia House. 
He has already served several terms in 
the House. Mr. DeJarnette is a member 
of the Richmond agency of DeJarnette 
& Paul. A resident of Hanover County, 
he was renamed to represent the coun- 
ties of Hanover and King William in 
the lower branch of the Legislature. 

- se oe 


M. Hill Abernethy, of Cochran, Va. 
one of the leading producers for thie 
Northwestern Mutual Life, will again 
be a member of the Virginia Legislature 
when it convenes next January. He 
was renominated for a third term as @ 
representative for Brunswick County in 
the Democratic primary last week, nom- 
ination being tantamount to election. 

x * x 


H. R. Pease, chief accountant of the 


Travelers Insurance Companies, recent 
celebrated the twenty-fifth anniversary 
of his association with the organization 
Mr. Pease entered the employ «i thi 
companies August 1, 1918, and was placed 
in charge of the agency statistical dle 
partment. In 1930 he was promoted 
the position of assistant chief accountam 
and in 1935 he became chief accountan! 
* * * 


Frank B. Morgan, CLU, agency a 


sistant, Lawrence FE. Simon \<eMcy, 
Massachusetts Mutual, 20 Pine treet, 
New York City, last week was commis: 
sioned a major in the Air-Cratt Pro- 
curement branch of the U. S. Arm: - 

rene 


Morgan has been with the Simon 


about ten years. He served in ec last 
war. 
* * x 
William E. Collins, general agei', |!!! 
Hancock, was named a director ©! the 
Worcester Civic Music Association, an" 


a director of the Worcester (oun 


Oratorio Society. 
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Braniff’s Air Line Extends Routes 


Thomas E. Braniff, Oklahoma City 


weneral agent and former president of 


he National Association of Casualty & 
Agents, has long been a promi- 


Surety 
nent figure in the aviation field. He is 
president of Braniff Airways, Inc. The 


\eronautics Board recently author- 
Braniff Airways to extend its 
service from Amarillo, Tex., to Denver, 
via Pueblo and Colorado Springs, and 
from San Antonio to Laredo, Tex., and 
operations of those routes are expected 
shortly. 

Mr. Braniff has informed stockholders 
of Braniffé Airways, Inc., that at a meet- 
ing on August 19 in Oklahoma City they 
will consider an increase in the com- 
pany’s common stock from 400,000 to 
1,500,000 shares. It is proposed to de- 
clare a stock dividend in the amount of 
200,000 shares on the basis of one-half 
share for each share now outstanding. 


* * * 


The Divers of the Normandie 
Now that the Normandie’s salvage is 

an assured success and the big hull is 
being righted the newspapers are print- 
ing many dramatic stories of the work 
of the men who have been engaged on 
the job, and most interesting are the 
facts about the divers. Discussing the 
divers the New York Times said on 
Sunday : 
“The diving started. From the time 
e task was begun until now, there has 
heen hardly a day that seventy or eighty 
men have not been working below, in 
ten to sixty feet of water, much of it 
so clouded with disturbed mud, slit and 
sewage that an underwater light of con- 
sider able power was baffled. 

“Their job was to make the submerged 
half of the Normandie’ watertight. 
\long the submerged side of the ship 
were 356 portholes that had to be closed. 


Civic 
ized the 


1 


There were four hatches—great big 
square holes. There were sixteen cargo 
ports. There were four oval mooring- 
line ports. There were in all 6,000 open- 


ings that had to be sealed. 
“Working under water, these divers 
d great timbers—twelve inches by 
twelve inches and some of them thirty 
teet long—to the places where they could 
be bolted over the Normandie’s gaping 
holes. The Navy soon found out that a 
good diver is not at all the same thing 
as a mechanic who can put on a diving 


1 
SUI 


suit and work under water. And diver 
mechanics were at a premium. That’s 
When the training school started. 


_ “When the salvage of the Normandie 
began there had not yet been devised a 
convenient method of closing a porthole 
Water-tight when it was under water. 


‘Caytain’ Tooker invented one. He took 
a picce of wood three inches thick and 
cut it in a circle big enough to cover a 


port. Around the inside edge he tacked 
a ru ber gasket about one-quarter-inch 
thick, T hen he cut his wooden disk 
Nirough a diameter and attached the two 
Mec together with hinges strong 
eight 
Then he 


ough to suspend a barn door 
leet wide by sixteen feet high. 7 























ay 
hinged 


long bolts through the 


put four 
pieces. 

“Now a diver would put on his heavy 

suit, his wrists caught water-tight by the 
rubber covering, his feet shod in iron, 
a heavily weighted belt around his mid- 
dle, his head, inside his round iron mask, 
warmed by a woolen cap and his hands 
covered with a pair of cotton work 
gloves. With these he would go down 
into the ship. To get to the place where 
he slowly sank from sight under water 
he would climb through a small hole 
into the ship’s bowels. In his mind 
would be the picture, as well as he could 
carry it, of the staterooms and the cor- 
ridors in the submerged half of the ship 
he would have to make his way through, 
moving like a monster in a slow-motion 
moving- picture. 

“Then he would find his port. He could 
unhinge the brass-circled glass fitting. 
(Something like 8,000 pounds of glass 
were taken from the Normandie.) Then 
he would fold his ‘Tooker patch’ in half 
—the reason for the hinges—thrust it 
outside into the mud which swirled 
around him and open it out. Then he 
would catch the bolts, pull them through 


the opening, fit cross pieces on them 
and bolt them tight. Then he would 
thread his way back through the laby- 


rinth of side-tilted corridors and open- 
ings and passageways until, with a foam 
and bubble of air, he would break the 
water’s surface, still inside the ship, and 


grope, with the fantastic slow motion of 
a sloth, for the ladder. Then, panting 
and bending with the weight of the 


metal which kept him upright and work- 
ing under water, after his tender took 
off his helmet, he would smoke a ciga- 
rette between gasps. Non-service divers 
get $5 an hour for this kind of work. 
Few of them every try to earn more 
than $30 a day. 

“These men cut off the entire super- 
structure under water and brought the 
pieces of steel up a little at a time. Un- 
der and above water most of this cutting 


was done with fire. Fires on the Nor- 
mandie became so common that it was 
the practice for a man with a hose to 


stand alongside of a man with a torch in 
order to put out the fires that were 
started. There was for a time hardly a 
day when the man with the hose was 
not needed. 

“With work like this, all of the ship’s 
openings below the water were eventu- 
ally sealed with makeshift bulkheads. 
Concrete was poured through hose lines 
into forms built under water. Then the 
question arose as to whether the divers 
had done their difficult jobs well enough. 
Beginning in early July each of the 
sections of the ship was pumped reason- 
ably dry to test reactions. Each with- 
stcod the test. The closures, in other 
words, were sound and solid and the 
ship was ready for the pumping opera- 
tion.” 

The 
ing witnessed by 
most of whom stand on the 
New Jersey directly across from the 
North River pier where the operations 
are being conducted. Appearance of the 


raising of the Normandie is be- 
thousands of people, 
Palisades in 











ship from the vantage point of the Pali- 
ades gives the appearance of a scene 
in a mammoth outdoor theatre as flood- 
lights from the pier make the ship’s hull 
stand out. 

— & % 


What Corporations Reports Should 
Include 


A writer in a recent issue of the 
York Stock Exchange Magazine gives 
the following as starting points from 
which any company or corporation 
should be prepared: 

1. The shareholder is entitled to all 
information, except that which would, if 
published, hurt his interest. 

2. The shareholder is entitled to a 
management that is trying constantly to 
find out what he wants and what it can 
do to serve him. 

3. The effort of management to in- 
form the shareholder must be sincere. 

4. The effort of management to in- 
form the shareholder must be continu- 
ous throughout the year. 

5. Management must realize that the 
shareholder is not possessed of the 
training and experience of a lawyer, an 
accountant, and a corporate executive, 
and must be addressed in language that 
says simply what it is intended to say. 

The writer then lists fifteen require- 
ments which every report should fulfill: 

1. Give disclosure that goes beyond 
the formal requirements and projects, 
figures and facts so that the actual pic- 
ture can be seen. 

2. Use plain talk 
statements and text. 


New 


throughout _ the 
Not “Current Lia- 


bilities, $10,000,000,” but “Current Lia- 
bilities: Notes and Loans Payable, $2,- 
000,000; Accounts Payable, $5,000,000; 


Federal Income and Excess Profits taxes 
accrued, $1,000,000; etc.” 

3. Give comparable figures for three, 
and preferably more, years from state- 
ments of income and surplus and the 
balance sheet. ; : 

4. Give clear, detailed description of 
the physical operations involved in run- 
ning the business, stating what raw or 
semi-finished materials are used, where 
they are contained and the manufactur- 
ing processes used in making the fin- 
ished product. 

5. Name products and tell how they 
are used. 

6. Describe the effect of taxation with 
nothing withheld as to the implications 
of the war. 

7. State the labor policy and describe 
the relations with employes. Tell about 
provisions for sick leave, retirement, va- 
cations, employe schools. 

8. Discuss relations with the public 
in the light of the company’s function; 
its production of goods or services, and 
how it is performed. 

9. Explain the scope of the account- 
ant’s work and the cooperation extended 
to him by the management. Principles 
of accounting applied in the consolida- 
tion of accounts should be stated. 

10. Provide a brief, concise, financial 
summary of net sales, net profits, net 
income per share, total of taxes and the 
net per share figure, total dividends to 
common stock and also to preferred 
stock and the per share figure for each. 
This summary should be placed at the 
beginning of the report and be within 
the review of the year’s operations 
signed by the president or chairman. 

11. Tell how the business is helping 
to win the war. War censorship should 
not be used as an excuse to limit this 
information. 

12. Use material selected and written 
with the purpose of informing the em- 
ploye as well as the stockholder. Every 
employe should be given the annual re- 
port to stockholders. 

Use pictures and color. They are 
particularly effective in describing rela- 
tions with employes and in showing the 
scope of war work. Products and their 
uses can be vividly portrayed. 

14. Have typography and lay-out well 
done. If not, the good effect of excellent 
material will be diminished. 

15. Use paper and binding of a qual- 
ity and type that will constitute a proper 








THOMAS E. 


BRANIFF 


framework for the 
year’s hard work by 
employes. 


presentation of a 
management and 


* * * 

Member of Legislature Becomes Sec- 
retary of S. F. Brokers Exchange 
Richard H. McCollister, a member of 

the California legislature who is an 

insurance agent, member of Pohli & 

McCollister, Mill Valley, Cal., has been 

elected secretary of the Insurance Bro- 

kers Exchange of San Francisco. He 
has been active in insurance organiza 
tions for sometime and is also on insur 
ance committee of the legislature. 

* * 


Royal Exchange New Manager for 
South Africa 


The Royal Exchange Assurance has 
erage H. R. Roberts manager for 
South Africa, succeeding the late F. R. 


Clayton. Mr. Roberts joined the Royal 
E xchange Assurance in January, 1919, at 
one of its London branches and in 1920 
was transferred to the head office. In 
1924 he was transferred to the Calcutta 
branch and served in India and Ceylon 
until 1937 when he arrived in South 
Africa. At first he was attached to the 
Cape Town branch and in 1938 was made 
acting manager at Port Elizabeth. In 
January, 1939, he became assistant man 
ager at Johannesburg. 
* 


Luncheon to W. W. Otter-Barry 


On his retirement from the chairman- 
ship of the British Aviation Insurance 
Co., W. W. Otter-Barry was entertained 
by a luncheon given by officers and di- 
rectors at the Hotel Savoy, London. 
They presented him with a souvenir in 
the form of a handsomely bound copy 
of Aesop’s Fables illustrated by Stephen 
Goodin. Mr. Otter-Barry continues as a 
member of the board. 

* * x 
6,337,000 Public Workers 

The Bureau of Census of the Depart- 
ment of Commerce reports that the num- 
ber of Federal employes has tripled in 
the last three years. The United States 
News in its current issue runs a picto- 
gram showing number of Federal em 
ployes and number of state and local 
Govcinment employes. It shows a total 
empleyment of 2,665,000 persons em 
vloyed by the Federal Government in the 
forty- -cight states and District of Colum 
bia as of January, 1943. And it adds 
that latest official figures place the pres- 
ent number of employes at 3,100,000. The 
Federal Government has more employes 
than state and local governments have 
in nine states. New York State leads 
all states in number of Federal employes 


with 260,000. Pennsylvania is second 
with 225,000 and California third with 
184,000. The various states and local 
governments employ 3,237,000. United 
States News estimates that the com- 
bined total of Federal and non-Federal 


governments is 6,337,000 persons. 
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Committees Named For 
Commissioners Ass’n 


SET-UP 


CHANGES MADE IN 
President Harrington in Appointing New 
Standing Committees Makes Some 
Functional Revisions 

Standing committees of the National 
Association of Insurance Commissioners 
have been appointed by Commissioner 
Charles F. J. Harrington of Massachu- 
setts, as president of the organization. 
In announcing the new committees Presi- 
dent Harrington said special committees 
whose work had been completed have 
been eliminated and unfinished work of 
others consolidated. The laws and legis- 
lation committee takes over the unfin- 
ished business of the uniform counter- 
signature laws committee and study of 
the Beveridge plan has been referred to 
the committee on social security. A sub- 
committee of the executive committee to 
confer with Federal departments is com- 
posed of officers of the association, 
Commissioner Gontrum, Maryland, chair- 
man, and Commissioner Sullivan, Wash- 
ington, vice chairman. 

The committee set-up now includes a 
subcommittee of each standing committee 
to which matters which arise between 
semi-annual meetings of the association 
may be referred. Mr. Harrington sug- 
ceests that the chairman of each commit- 
tee refer to the subcommittee for pre- 
liminary consideration unfinished and 
new business for deliberation and that 
a report be made to the committee 
chairman not later than November 1 an 
Mav 1. The chairman of the full com- 
mittee is ex officio a member of the sub- 
committee and may act as chairman of 
the subcommittee or designate another 
to act in his stead. 

If this procedure is followed, Mr. 
Harrington said, it would be possible for 
the chairman of the executive committee 
to prepare an agenda of subjects to be 
considered by the full committee and the 
association in advance of semi-annual 
sessions. 

Committee Heads 

Committee heads appointed with the 
zone designation follow: 

Executive—James M. McCormack, Jr., 
Tennessee (3); John B. Gontrum, Mary- 
land (2). 

Accident and Health—Paul_ F. Jones, 
Illinois (4); W. Ellery Allyn, Connecticut 
(1). _— 

Blanks—Walter A. Robinson, Ohio (2). 

Casualty and Surety—George A. Bowles, 
Virginia (2); Sherman Goodpaster, Ken- 
tucky (3). 

Examinations—Jesse G. Reed, Okla- 
homa (5); W. Ellery Allyn, Connecticut 
(1). _ 

Fire and Marine—John Sharp Williams, 
3rd, Mississippi (3); Albert F. Jordan, 
District of Columbia (2). 

Fraternal—William A. Sullivan, Wash- 
ington (6); Newell R. Johnson, Minne- 
sota (4). 

Group Hospitalization and Medical 
Service—A. Caminetti, Jr., California (6) ; 
George K. Burt, South Dakota (4). 

Laws and Legislation—Cecil C. Fraizer, 
Nebraska (5). This committee has three 
subcommittees, the chairmen of which 
are: No. i—Seth B. Thompson, Oregon 
(6); No. 2—Newell R. Johnson, Minne- 
sota (4); No. 3~Thomas J. Cullen, New 
York (1). 

Life—Luke J. Kavanaugh, Colorado 
(5); Oscar W. Carlson, Utah (6). 


Social Security—Edward F. Scheufler, 
Missouri (3); Paul F. Jones, Illinois (4). 
Taxation—John J. Holmes, Montana 


(6); Oscar E. Erickson, North Dakota 


(4). 


Unauthorized Insurance —George K. 
Kurt, South Dakota (4); Ray B. Rum- 
mage, Arizona (6). 

Valuation of Securities—Thomas J. 
Cullen, New York (1); same. 

Workmen’s Compensation—William P. 
Hodges, North Carolina (2); David A. 
Forbes, Michigan (4). 

The following are 
chairmen: 

Real Estate Appraisals and Forms— 
Frank J. Viehmann, Indiana (4). 

Fire Prevention— John B. Gontrum, 
Maryland (2). 

Interstate Rating—Thomas J. 
New York (1). 


special committee 


Cullen, 





Blue Goose International 


Cancels Scheduled Meeting 


Cancellation of the 1943 Grand Nest 
meeting of the Honorable Order of the 
Blue Goose International at the Broad- 
moor Hotel, Colorado Springs, Septem- 
ber 21-23, by the Grand Nest officers is 
announced by Richard A. Kenzel, Mil- 
waukee, grand wielder, in a communica- 
tion just sent to all pond officers. The 
action, it is stated, was taken in compli- 
ance with the reiterated request of the 
Office of Defense Transportation that 
only important conventions and similar 
meetings contributing to the winning of 
the war be held this year. The Colorado 
Pond was to have been host to the 
thirty-seventh annual Blue Goose meet- 
ing. The Broadmoor Hotel at Colorado 
Springs where sessions were to have 
been held, has been taken over by the 
United States Army. : 


Harrington Wary of 
Renewal Certificates 


PREFERS RENEWAL _ POLICIES 

Reminds Companies Massachusetts Law 

Authorizing Certificates Is Temporary 
War Measure 


Insurance Commissioner Charles F. J. 
Harrington of Massachusetts has issued 
a letter to all insurance companies oper- 
ating in the state calling attention to 
the temporary nature of the act of 1943 
which legalizes the use of renewal cer- 
tificates and expressing the opinion that 
the public interest is best served by issu- 
ance of renewal policies rather than re- 
newal certificates. Following is the let- 
ter in full: 

“Chapter 372 of the Acts of 1943, en- 
titled ‘An act temporarily authorizing 
the issuance and use by certain insur- 
ance companies of renewal certificates, 
renewal agreements and renewal re- 
ceipts’ became effective in Massachu- 
setts on June 1, 1943, by virtue of an 
emergency preamble attached to the 
legislation. 

“The policy of insurance is the only 
statement of the agreement between the 
company and the insured. It is relied 
upon by the insured in determining his 
rights and obligations under the contract. 

Endorsements Are Frequent 
lhe term for which insurance policies 
(other than life) may be written in this 


“or 





Under a resolution adopted by the 1943 
Toronto grand nest meeting to meet any 
emergency, the present grand nest offi- 
cers will hold over another year since the 
1943 meeting will not be held. However, 
the grand nest officers plan to meet in 
inid-September to give consideration to 
urgent business of the order and to pass 
on important questions and all other 
matters pertaining to the welfare of the 
Blue Goose organization. 




















SPEAKING OF PRICE ROLLBACKS 


Have you made your clients and prospects fully conscious of 


the fact that the average rate of fire insurance as a whole has 


rolled back 40% in the last thirty years? 


And that mainly responsible for this lowering of fire insurance 


costs to the public has been the fire prevention, arson investi- 


gation, research, engineering and inspection work that has 


been been done through the years by the great capital stock 


insurance companies that comprise the National Board of 


Fire Underwriters? 








THE SPRINGFIELD GROUP 


W. B. CRUTTENDEN, President 


SPRINGFIELD FIRE & MARINE INSURANCE COMPANY 


CONSTITUTION DEPARTMENT 


SENTINEL FIRE INSURANCE COMPANY ° 
MICHIGAN FIRE & MARINE INSURANCE COMPANY. 
NEW ENGLAND FIRE INSURANCE COMPANY 


SPRINGFIELD, MASS. 
SPRINGFIELD, MASS. 
SPRINGFIELD, MASS. 

. DETROIT, MICH. 
SPRINGFIELD, MASS. 


OF FIRE INSURANCE COMPANIES 








son onaas 


Commonwealth is from one to sey 
years, varying with the type of contrac; 
Changes in the contract by endorser ent 
are frequent. It is therefore desirajJe 
that a new policy be delivered upon 
expiration of the term of the original 
contract. 

“Much difficulty has been expericn<e( 
in the past in determining the coy 
afforded under a policy which has been 
endorsed in various ways durine jt, 


term. Suits under the contract can be 
prepared properly only where the ei:tire 
contract is available in up-to-date jp. 
The public has been educated to destroy 
policies within a reasonable time aticr 


expiration. If this practice is followed 
by insured persons whose policies are 
renewed by renewal certificates, consid: 
erable annoyance, inconvenience ani «ij 
ficulty may result, not only to the pol- 
icyholder but to third-party claimants 
as well. The Legislative Committee oy 
Insurance considered these facts and de- 
clined to recommend the enactmen oj 
legislation which would permanently au- 
thorize the use of renewal certificates 
this Commonwealth. 


n 


“The act above referred to was recom- 
mended and enacted after representa- 
tions by counsel for the insurance com- 
panies that because of the existing state 
of war, as well as the temporary short- 
age of material and resources caused 
thereby, it was necessary to grant per- 
mission for the optional use of renewal 
certificates by insurance companies. 


Public Interest 


“This Department is of the opinion 
that the public interest is best served 
by the issuance of renewal policies 
rather than renewal certificates. We 
strongly urge all companies to carefully 
consider the necessity for acting under 
the provisions of Chapter 372 of the 
Acts of 1943, before deciding to use re- 
newal certificates, since this law was 
enacted by the legislature with the ac- 
quiescence of this Department only for 
the purpose of relieving companies con- 
fronted with emergency conditions. If 
such conditions *fequire that a company 
issue renewal certificates, such certifi- 
cates shall be sufficiently informative of 
the coverage provided in the contract 
sought to be renewed, and should clear- 
ly set forth the premium, divided to con- 
form to the statistical requirements of 
the statutes and necessary rulings of this 
department, and show clearly the policy 
limits. 

“No company may issue a renewal cer- 
tificate, renewal agreement or renewal 
receipt until it has been submitted to 
this department as required by law. This 
letter will serve as notice to all com- 
panies to submit all such forms for in- 
spection in accordance with the provi- 
sions of the statutes. No such form shall 
be used until an acknowledgment or ap- 
proval has been received from this de- 
partment. 


Should Await Instructions 


“Before submitting renewal forms to 
be used in connection with workmen’s 
compensation or motor vehicle policies, 
it is advisable to await instructions from 
the proper Massachusetts Rating bu- 
reaus which are presently considering 
this matter. 

“An insured person may lose or (e- 
stroy a policy subject to renewal under 
this law or he may have other valid 
reasons for requesting an up-to-date jol- 
icy. If a request for a new policy 1s 
made it should not be denied. It should 
be borne in mind that it is unfair to 
expect the assured to know his obliva- 
tions to his insurance company if he 1s 
deprived of a complete contract. In the 
interest of good public relations an as- 
sured making such a request should be 
subjected to the least possible inconven! 
ence. ; 

“Companies should be conservative 1” 
the number of renewal certificates or- 
dered in view of the fact that the ‘aw 
under discussion ‘shall cease to be elt oe 
tive upon the termination of the exis ing 
state of war between the United States 
and any foreign country, or upon . uly 
first in the*year nineteen hundred ‘ ind 
forty-five, which ever is the earlier date. 
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Full Text of Judge Underwood Decision 


Finds South-Eastern Underwriters Association, et al., Not 
Guilty of Violating Sherman Anti-Trust Act and 


Says Insurance Is not Commerce 


‘The full text of the decision of United 
States District Judge E. Marvin Under- 
wood deciding the South-Eastern Under- 
writers Association, et al. in the action 
brought by the United States against 198 
fire insurance corporations and twenty- 
seven individuals and charging conspiracy 
to monopolize trade and commerce in fire 
insurance in a number of states follows: 

On November 20, 1942, an indictment 
was returned by a grand jury of this 
court against 198 corporations and 27 
individuals, charging such corporations 
and individuals with a conspiracy to fix 
and maintain arbitrary and non-competi- 
tive rates on fire insurance sold by them 
in the states of Alabama, Florida, Georgia, 
North Carolina, South Carolina and Vir- 
ginia, in violation of Section 1 of the 
Sherman Anti- Trust Act, 26 Stat. 209, 
and with a conspiracy to monopolize 
trade and commerce in fire insurance in 
said states in violation of Section 2 of 
the Act. 


Demurrer of Defendants 


On January 13, 1943, defendants filed a 
demurrer challenging the sufficiency of 
the indictment upon the grounds that, it 
charges no offense against the United 
States; that the business of fire insur- 
ance is not commerce; that interpretation 
of the Act insisted upon would be a vio- 
lation of the Tenth, Fifth and Sixth 
Amendments to the Constitution; and 
that the court is without jurisdiction of 
the subject matter of the indictment. 

The case came on regularly to be heard 
on the demurrer and was argued orally 
and subsequently by briefs. 

To constitute a violation of the Sher- 
man Act, the restraint and monopoly de- 
nounced must be that of interstate trade 
or commerce, and, unless the restraint 
and monopoly charged in the indictment 
be restraint or monopoly of interstate 
trade or commerce, the indictment must 
fall. 

The Questions Involved 


It is not a question here of whether 
the defendants participated in some inci- 
dental way in interstate commerce or 
used in some instances the facilities of 
interstate commerce, but is rather 
whether the activities complained of as 
constituting the business of insurance 
would themselves constitute interstate 
trade or commerce, and whether de- 
tendants’ method of conducting same 
amounted to restraint or monopoly of 
same. It is not a question as to whether 
or not Congress had power to regulate 
the insurance companies or some phases 
of their activities, but rather whether 
Congress did so by the Sherman Act. 

ersons may be engaged in interstate 
commerce, yet, if the restraint or monop- 
oly complained of is not itself a restraint 
or monopoly of interstate trade or com- 
merce, they may not be convicted of 
violation of the Sherman Act. The fact 
that they may use the mails and instru- 
mentalities of interstate commerce and 
communication, and be subject to Federal 

ulations relating thereto, would not 
make applicable the Sherman Act to 
int trastate commerce or to. activities 
ich were not commerce at all. 

he whole case, therefore, depends 

m the question as to whether or not 
th business of insurance is interstate 
trale or commerce, and if so, whether 
the transactions alleged in the indictment 
onstitute interstate commerce. 

Supreme Court Says Insurance 
is Not Commerce 


ihe Supreme Court has repeatedly 
held, during a period of seventy-five 


years, that the business of insurance is 
not commerce, either intrastate or inter- 
state. They have done so unequivocally 
and unambiguously. 
Paul vs. Virginia, 8 Wall. 168; 
Hooper vs. California, 155 U. 648; 
Noble vs. Mitchell 164 U. S. 37° 
New York Life Insurance Co. vs. Cravens, 
178 U. S. 389; 
New York Life Insurance Co. vs. Deer 
Lodge County, 231 U. S. 495; 
Bothwell vs. Buckbee, Mears Co., 275 
U. &. 274; 
Western Live Stock vs. Bureau of Rev- 
enue, 303 U. S. 250, 253. 

This is not denied by the Government, 
but it maintains that in some of the cases 
the ruling was obiter and in others based 
upon a misconception and failure to com- 
prehend the sweeping scope of the fire 
insurance business. (Government’s Brief, 
pages 8 and 9.) Neither of these posi- 
tions is sound. In all of the above cited 
cases, the ruling was essential to the case 
and the reasoning of the court showed 
most careful analysis and full considera- 
tion of the questions now raised and did 
not merely follow “without reconsidera- 
tion or reason, the fallacy established in 
the dictum of Paul vs. Virginia.” (Gov- 
ernment’s Brief, page 15.) 


N. Y. Life vs. Deer Lodge County 


This is especially true in the elabor- 
ately argued and thoroughly considered 
case of New York Life Insurance Co. 
vs. Deer Lodge County, supra. 

The court could not be clearer in its 
announcement than in the expressions, 
“The business of insurance is not com- 
merce. The contract of insurz ance is not 
an instrumentality of commerce,” (Hoo » 
er vs. California, 155 U. S. 648, 655); and, 
“Contracts of insurance are not com- 
merce at all, neither state nor inter- 
state.” (New York Life Insurance Co. 
vs. Deer Lodge County, 231 U. S. 495, 
510.) 

The same reasoning applies to the 
word “trade” as used in Sections 1 and 2 
of the Sherman Act. It has a different 
significance in Section 3, but this fact 
does not enlarge its meaning in Sections 

and 2. “Section 1 having been passed 
under the specific power to regulate com- 
merce, its meaning necessarily must be 
limited by the scope of that power; and 
it may be that the words ‘trade’ and 
‘commerce’ are there to be regarded as 
synonymous. On the other hand, Section 
3, so far as it relates exclusively to the 
District of Columbia, could not have 
been passed under the power to regul ite 
interstate or foreign commerce, since 
that provision of the section deals not 
with such commerce but with restraint 
of trade purely local in character.” (At- 
lantic Cleaners & Dyers vs. United States, 
286 U. S. 427, 434.) 

This difference in the meaning of the 
word “trade” as used in the different 
sections of the Act is referred to and 
emphasized in the later cases of Asso- 
ciated Press vs. Labor Board, 301 U. 
103; Apex Hosiery Company vs. Leader, 


310 U. S. 469, and American Medic . 
Association vs. United States, 317 U. 
519. 


The Designation “Interstate Trade” 


Under the extremely broad construc- 
tion of the words “interstate commerce” 
by the Supreme Court, which has been 
so ably presented by counsel for the 
Government, it is difficult to conceive 
how the business of insurance could be 
interstate trade and yet not interstate 
commerce. At any rate, the finding by 
the Supreme Court that the business of 
insurance is not commerce, seems to me 
to demand a finding that the business of 
insurance is not “interstate trade” and is 
not covered by the Sherman Act. 

In the case of Apex Hosiery Co. vs. 


PRAISES SEUA COURT ACTION 


Commissioner Williams Says Victory of 
Companies in Anti-trust Suit Shows 
Liberty Prevails 

In commenting on the recent decision 
of the U. S. District Court for Northern 
Georgia, on the anti-trust suit against 
fire companies, John Sharp Williams, III, 
Mississippi Insurance Commissioner and 
former president of the National Asso- 
ciation of Insurance Commissioners, said: 
“The Southeastern Underwriters Asso- 
ciation victory in Atlanta is most en- 
couraging as it indicates that some justice 
and common sense still exist. It indi- 
cates that states’ rights and decentraliza- 
tion of government will return with the 
winning of the war and that those things 
for which our armed forces and patriotic 
civilians have sacrificed so much will 
prevail provided our folk at home con- 
tinue to fight for the restoration of 
orderly local government with the same 
determination our boys overseas are 
fighting to conquer our foreign enemies.” 


SEUA Decision 
Page 1) 


ed at the Attorney General’s attitude, 
and resolutions to the effect that the 
Attorneys General of the states have 
some representative at Washington to 
watch for measures which will imperil 
state rights. 

No immediate comment on the decision 
was obtainable from either Lloyd 
Wheeler, secretary-manager of the 
Southeastern Underwriters Association; 
from Dan MacDougald, Atlanta counsel 
for the association; from Wright, Gor- 
don, Zachry, Parlin & Cahill of counsel 
foi the companies; nor from George C. 
Long, Jr., chairman of a committee of 
fire companies except that of the Judge 
Underwood opinion speaking for itself. 
Many daily papers, including The Hart- 
ford Courant, welcomed the decision. 

The Government is expected to appeal. 

Indictment Returned Last November 

The indictment which Judge Under- 
wood dismissed was returned by the 
Federal Grand Jury in Atlanta in No- 
vember in a surprise move which at the 
time was regarded by observers as an 
effort to avoid Paul vs. Virginia which 
had been raised in a motion to squash 
the grand jury proceedings upon the 
grounds that since insurance was not 
commerce no violation of the Sherman 
Act was possible. Counsel for SEUA, 


Leader, 310 U. 
court Says: 

“The addition of the words ‘or 

: 

commerce among the several states’ 
was not an additional kind of re- 
straint to be prohibited by the Sher- 
man Act but was the means used to 
relate the prohibited restraint of 
trade to interstate commerce for con- 
stitutional purposes, Atlantic Clean- 
ers & Dyers vs. U. S., 286 U. S. 427, 
434, so that Congress, through its 
commerce power, might suppress and 
penalize restraints on the competitive 
system which involved or affected 
interstate commerce.” 

The business of insurance is not inter- 
state commerce or interstate trade, though 
it might be considered a trade subject 
to local laws, either State or Federal, 
where the commerce clause is not the 
authority relied upon. But where the 
exercise of power is under the commerce 
clause alone, as in cases under the Sher- 
man Act, the “trade” must have refer- 
ence to transactions in or which affect 
interstate commerce. 

“This Court has since repeatedly 
recognized that the restraints at 
which the Sherman law is aimed, and 
which are described by its terms, are 
only those which are comparable to 
restraints deemed illegal at common 
law, although accomplished by means 
other than contract and which, for 
constitutional reasons, are confined 
to transactions in or which affect 


(Continued on Page 23) 
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S. 469, on page 495, the 





however, filed a demurrer to the indict- 
ment which again joined the issue on 
Paul vs. Virginia. 

The grand jury probe was announced 
from Washington in August a year ago. 
The anti-trust division opened an office 
in Atlanta in the Healey Building with 
Robert J. Hyder in charge. During the 
grand jury proceedings Hyder, a former 
Missouri Assistant Attorney General, 
was called for Navy service. 

Named in the original proceedings, in 
addition to the SEUA and its member 
companies, were eleven other insurance 
associations, beginning with the National 
Board of Fire Underwriters and includ- 
ing National Automobile Underwriters 
Association, Insurance Executives Asso- 
ciation, Interstate Underwriters Board, 
Insurance Federation of America, East- 
ern Underwriters Association, Board of 
Fire Underwriters of the Pacific, Pacific 
Coast Uniformity Conference, Eastern 
Underwriters Association, Middle De- 
partment Rating Association of Phila- 
delphia and Stock Company Association 
of Washington, D. C 


Heard Less Than Fifteen Witnesses 


Drawn out over September, October 
and November the grand jury heard less 
than fifteen witnesses in connection with 
the fire insurance probe. The general 
scope of the material presented to the 
grand jury was, however, indicated by 
those insurance witnesses whom it was 
possible for news writers to identify. 
They included two local agents, one from 
North Carolina, the other from Florida; 
the owner of a cotton warehouse in Mo- 
bile, an executive of a lumber trade 
association and the deputy insurance 
commissioner of Georgia. With the ex- 
ception of the deputy insurance commis- 
sioner, who presumably was called merely 
for the routine identification of records 
such as a list of companies doing busi- 
ness in Georgia, the witnesses whom it 
was possible to identify were known to 
have had disputes with board companies, 
or to have disagreed with the SEUA 
over the classification of a building mate- 
rial, or the rate applied to a specific 
property. 

During the argument before Judge 
Underwood on the demurrer in May rep- 
resentatives of the Attorneys General of 
several southern states were present in 
court. This was an evidence of interest 
in the states rights angle, since if the 
conspiracies charged were held to be 
Sherman Act violations, this would tend 
to destroy the system of state regulation 
of insurance which has developed on the 
basis of Paul v. Virginia. 

At one time, following the Nashville 
meeting of the Southern Governors Con- 
ference at which Walter McDonald, 
Georgia Public Service Commissioner, 
raised the question that all forms of 
state regulation were being attacked. 


Arnold’s “Closed Shop” Complaint 


One of the principal allegations made 
by Thurman Arnold when the action 
began, was that the so-called organized 
companies have maintained an effective 
means of control and elimination of com- 
petition through their refusal to permit 
agents of their enterprises to represent 
non-member companies. The non-mem- 
ber companies, said Mr. Arnold, gener- 
ally charge lower rates and grant larger 
commissions than do the so-called mem- 
ber companies. 

The “closed shop” policy was described 
as an “effective means of meeting non- 
member competition,” and of “policing” 
the observance by agents “of the con- 
trolled rate and commission structure of 
member companies.” 

The “closed shop” policy, or “separa- 
tion rules,” appear to be the principal 
complaint which Mr. Arnold laid before 
the Atlanta grand jury. In addition, he 
asserted that more than $1,000,000,000 is 
being collected annually by the compa- 
nies in premiums on fire insurance cover- 
ing all types of insurable property. The 
stock companies, he added, have about 
85% of all of the fire insurance business, 
as compared with mutual and reciprocal 
companies, and are receiving nearly 80% 
of the aggregate of fire insurance pre- 
miums. 
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New Jersey Agents to 
Celebrate Anniversary 


TO PRINT SOUVENIR BOOKLET 





Association Leaders Work Toward 1,000 
Membership Goal in Honor of 
Fiftieth Anniversary 





The fiftieth anniversary of the New 
Jersey Association of Insurance Agents, 
to be celebrated in connection with the 
annual meeting of the association at 
Trenton, September 24, will be featured 
by publication of an anniversary sou- 
venir booklet and by completion of the 
association’s drive for a membership of 
1,000 in honor of the event. 

The souvenir booklet, which is being 
prepared by William F. O’Brien, Passaic, 
chairman of the historical committee and 
editor of the New Jersey Agent, will be 
a historical review of the association and 
an over-all picture of insurance activities 
in New Jersey—the Insurance Depart- 
ment, rating bureaus, companies, person- 
alities, firms, facts and figures. It will 
be distributed on the basis of one copy 
free to each member agency, to heads of 
the Insurance Department and bureaus 
and courtesy copies to the National As- 
sociation of Insurance Agents and other 
state associations. 

All other copies will be sold on order 
at $3 per copy to help the association 
obtain reimbursement for part of the 
cost of the publication. 

Membership Drive 

With respect to the membership drive 
with its aim to obtain 1,000 members in 
honor of the golden anniversary of the 
association, William D. O’Gorman, New- 
ark, president of the association and 
Charles S. Burke, Jersey City, chairman 
of the membership committee, are in 
constant touch with the heads of the 
several boards and a large number of 
returns are already in. A membership 
leaflet has been prepared relating how 
the association has served and is serving 
every agent in the state. The foreword 
says: 

“The New Jersey Association of Insur- 
ance Agents was organized in 1893 and 
has been in continuous existence since 
that date. Its membership totals 875 
agencies located in 150 cities and towns. 

“It is the only unified body of fire, 
casualty and surety insurance agents in 
this state. It has a three-fold object: 
the advancement of relations with the 
insuring public, with the companies, and 
among those engaged in the insurance 
agency business. 

“Membership in the New Jersey asso- 
ciation includes membership in the Na- 
tional Association of Insurance Agents, 
a great and influential organization com- 
posed of all state associations. Its com- 
manding position in the insurance busi- 
ness is recognized by the several State 
Insurance Departments, the insurance 
companies, and by other trade associa- 
tions.” 

Annual Meeting Program 

Arrangements for the annual meeting 
are rapidly taking form. The program 
will include features in connection with 
the observance of the fiftieth anniversary 
and business sessions, with portions given 
over to topics, problems and objectives 
of the day. 

The convention will be open to com- 
representatives and non-member 


pany 











UNION COUNTY (N. J.) PLANS 





Public Officials Invited to Attend Annual 
Dinner at Echo Lake Club, West- 
field, September 7 
The Union County (New Jersey) As- 
sociation of Insurance Agents will hold 
its annual business and dinner meeting 
at the Echo Lake Country Club, West- 
field, September 7. President Charles H. 
Frankenbach that this will 
be an open meeting with company rep- 

resentatives welcome. 

Invitations will be extended to the of- 
ficers and executive committee of the 
New Jersey Association of Insurance 
Agents and to the following public of- 
ficials : 

Albert W. Hawkes, United States Sen- 
ator; Congressman Donald McLean, of 
the Union County Congressional Dis- 
trict; State Senator Herbert J. Pascoe, 
and Assemblymen Clifford P. Case, Mil- 
ton A. Feller, Kenneth C. Hand, and 
Thomas M. Muir, all of Union County. 

A war bond booth will be set up, and 
there will be other features of the busi- 
ness and dinner sessions. The commit- 
tee on arrangements consists of Donald 
M. Pearsall, chairman; Leonard J. Zehn- 
bauer, and J. Herbert Stevenson. 


announces 





CASS WITH LORD & CO. 


Elmer A. Lord & Co., Boston general 
agency, has appointed Kingman P. Cass 
special agent for fire and allied lines. 
Formerly with the general agency and 
then conducting his own brokerage 
house, Mr. Cass returns to the insur- 
ance business after two and a half years 
with the Massachusetts Committee on 
Public Safety, working on industrial air 
raid precautions. 


NAMES OHIO MEETING DATES 
E. E. Berkeley, Cleveland, president of 
the Ohio Association of Insurance 
Agents, announces that the association 
will hold a wartime conference at the 
Neal House, Columbus, October 25-26. 
Harry T. Minister, Columbus, is chair- 
man of the convention, members of 
which are H. S. Goodrich, Springfield; 
John W. Barrett, Cleveland, and Gustav 
May, Cincinnati. 





agents and other insurance guests. Due 

to wartime conditions, no special social 

activities are being planned. The execu- 

tive committee will meet Thursday eve- 

1 gemeataa 23, at the Stacey Trent 
otel. 
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Attendance Stimulants 





NAIA Will Not Make Customary Mile- 
age and Attendance Awards for 
This Year’s Meeting 


The National Association of Insurance 
Agents announces that no awards will be 
made this year for mileage or attendance 


of delegates to the annual meeting at the 
William Penn Hotel, Pittsburgh, Octo- 
ber 10-13. The association’s stand on 
this matter farther emphasizes that the 
meeting will be held to a strictly business 
schedule devoted to problems facing the 
local agent in wartime, as well as to a 
thoughtful presentation of the practical 
aims and objectives of the National As- 
sociation’s public relations program, funds 
for which are growing rapidly each week. 

Secretary Judge B. Miller says that, 
following the procedure of the NAIA 
annual meeting in Chicago last year and 
the midyear meeting of the national 
board of state directors at Tulsa in Feb- 
ruary, when deliberations were confined 
predominantly to war problems of the 
agency business, the association cordially 
welcomes all members, company and or- 
ganization representatives and others 
whose presence will contribute materially 
to the discussions. 

Mr. Miller referred especially to state 
association and local board officers, as 
well as to men being groomed for office 
in such associations, whose activities and 
problems are linked with the war effort, 
members whose experience and knowl- 
edge of National Association matters 
always stimulates discussions and those 
whose nearness to Pittburgh will not tax 
transportation facilities. 


First Since 1920 


This will be the first year since 1920 
that the Des Moines Attendance Cup 
has not been awarded at the National 
Association’s annual meeting, and the 
first year since 1929 that the Mileage Cup 
has been suspended. 

The present mileage trophy, called the 
California Cup, was placed in competi- 
tion by the California association in 1941 
after that state had retired the older 
Detroit Mileage Cup, winning it every 
year since 1932, The New York state 
association won the Detroit Cup in 1929, 
1930 and 1931. Eliminating its own state 
from the competition, the California Cup 
was awarded in 1941 to the Florida asso- 
ciation at the Kansas City convention, 
and in 1942 to the New Jersey associa- 
tion at the Chicago convention. 

The Des Moines Attendance Cup is 
usually presented each year to one of 
the state associations near the conven- 
tion city, the host state association being 
eliminated from the competition. 





JOINS NEWHOUSE & SAYRE, INC. 

Everett B. Johnson has joined the Los 
Angeles office of Newhouse & Sayre, 
Inc., as supervisor of the aviation de- 
partment. He has been in the insurance 
business for twenty-four years and for 
the past three years has been supervisor 
of production in the Los Angeles office 
of the United States Aviation Under- 
writers. 
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President Thompson Names Hannaford 
Head of Resolutions and Hirman of 
Nominating Committees 

Programs for the annual meeting of 
the Minnesota Association of Insurance 
Agents, Sept. 2 and 3, are being printed 
and will be ready for distribution soon, 

Committee chairmen are preparing 
their annual reports and in connection 
with them will make recommendations 
for future activities of the association. 
President R. A. Thompson has appointed 
Jule M. Hannaford, Jr., St. Paul, chair- 
man of the resolutions committee and 
Arthur A. Hirman, Rochester, of the 
nominating committee. 

Thomas G, Linnell, general agent, will 
sponsor the complimentary luncheon that 
will open the meeting at the Nicolle 
Hotel, September 2. 

About 300 agents and field men are 
expected to attend. 





Brown Leaves Hurt & Quin; 
Thompson Is His Successor 


Langdon C. Quin, president of the At- 
lanta general agency of Hurt & Quin, 
announces the resignation of Harry L. 
Brown, who has been with the general 
agency in the South Carolina field since 
last December, and appointment of Wil- 
liam L. Thompson, Jr., of the Atlanta 
office as his successor. 

Mr. Brown is leaving to accept a part- 
nership in the local agency and _ invest- 
ment firm of Alester G. Furman Co., of 
Greenville, S. C., his former home. Mr. 
Thompson is a graduate of Emory Uni- 
versity at Atlanta, and has been with 
Hurt & Quin for several years. 





DAVID MARKS’ FINE RECORD 

David Marks, Jr., with an office in 
the Newark, N. J., agency of the New 
England Mutual Life and who is con- 
nected with the Freid agency in New 
York City, for the company, has been 
notified he has qualified for the Million 
Dollar Round Table for 1942 and _ has 
already paid more than twice as mucli 
as is required for 1943. He is also the 
company’s leading agent throughout the 
country in volume, number of cases and 
premium volume. He is a past president 


of the Newark Chapter, CLU. 





CONSULTING PHYSICIAN 


Where an insured, between the 
ing of the application and the delivery 
of the policy, consults a physician 1 
respect to a duodenal ulcer from which 
he is suffering, and so breaches a con- 
dition precedent as set forth in the ap- 
plication as attached to the policy and 
therefore part of the contract, the con- 
tract never has a valid inception. —(ilick- 
man v. New York Life, New York Appel- 
late Division, 38 N. Y.S 2d 241. _ 

It was also held the breach of wat 
ranty was material, as it deprived the 
insurer of an opportunity to determine 
whether to’ accept or reject the applica 
tion. Citing Geer v. Mutual Union Lile. 
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but we sent him a check, be- 
cause he had the foresight to 
realize that loss of income, 
coupled with doctors’, nurses’ 
and hospital bills could well 
—_— be the most serious injury he 


— would suffer from an accident. 


You may not be able to avoid 
accidental injury, but finan- 
cialinjury can be avoided with 
proper accident insurance. 





Insure through an 


6G Seem The Fidelity & Casualty Com- 


He is experienced in the fe 
preparation of policies to pany agent can provide you 


meet your requirements: 


hole Geepe exiiots with accident insurance suited 


the event of loss; he rep- 
resents a company of this 


strong.capitalsteckgroup -«- 2. COVerage and cost to your 
hich h id , ° 
than @ billion dollars in particular needs. Consult him 


claims since 1853. We will 


gladly furnish you his and guard yourself against 


mame on request. Write 


to ine company at 0 8=©6 the financial consequences 
resulting from an accident. 


Thelidelityana (sualty Gzpex 


A Member Company of 
THE AMERICA FORE INSURANCE AND INDEMNITY GROUP 


BERNARD M. CULVER FRANK A. CHRISTENSEN 
President which includes the following companies Vice President 





THE CONTINENTAL INSURANCE CO. FIDELITY-PHENIX FIRE INSURANCE CO. 
NIAGARA FIRE INSURANCE CO. AMERICAN EAGLE FIRE INSURANCE CO. 
FIRST AMERICAN FIRE INSURANCE CO. MARYLAND INSURANCE CO. 
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Sir Frederick Pascoe Rutter 70 Years 
With London & Lancashire 


\n extraordinary record of unprece- 


dented service with one insurance com- 
pany is that of Sir Frederick Pascoe 
Rutter, governor of the London & Lan- 
cashire, who has completed seventy years 
of unbroken association with the com- 
pany. During these years Sir Frederick 
las won many distinctions, has often 
been honored by insurance associations, 
is regarded throughout the insurance 


world as an outstanding executive in 
every sense of the word who has helped 
many a person fit himself effectively into 
careers. He is well known in 
having made many friends 


New York and 


insurance 
this country, 
here during 
ther cities. 

In commenting on the anniversary Gil- 
bert Kingan, United States manager ot 
the London & Lancashire, said this week : 

“It is sincerely hoped that Sir Fred- 
erick’s present good health will continue 
and that the termination of hostilities 


visits to 


will see him add another to the many 
trips he has made to this country and 
which he has enjoyed so much.” 


service of 
August 7, 


entered the 
ancashire on 


Pascoe Rutter 


the London & £ 


1873. When the anniversary date came 
iround _ last Saturday the event was 
marked by a presentation made on be 
half of the directors and officials of the 
company and its associated companies 


throughout the world, the presentation to 
Sir Frederick taking the form of a plaque 
executed by Sir William Reid Dick, 
R.A. A replica is being placed in the 
board room of the company at the chief 
ulministration offices at 7 Chancery Lane, 
london 
Was Brilliant Boy Scholar 

Born on June 28, 1859, Sir Frederick 
entered Liverpool College at an early age 
and his career there was so brilliant that 
his teachers predicted that he would go 
far. He won many honors, including 
scholarships and his entire school and 
ollege education was achieved with a 
cost to his parents of only £15. He once 
told the writer that he felt uncomfortable 
were making a better record 
than he did and he had early set out 
with the goal of reaching the highest 
school honors. He was only beaten once 
during his academic days and that was in 
mathematics, the boy getting the highest 
honor later turning out to be the greatest 
mathematician of his time. Because of 
his own love for study he took the keen- 
est interest in brilliant students and in 
helping young men along when they 
showed promise. 

For years the chief prize of the Fellow- 
ship examination of the Chartered Insur- 
ance Institute has been the Rutter Gold 
Medal for which there has always been 
a most spirited competition. The Char- 
tered Insurance Institute is the leading 
insurance educational body of England, 
its membership consisting of the insur- 
ance societies of the different cities of 
England, these societies being similar to 
those in this country, such as the Insur- 
ance Society of New York. It has been 
the custom for the winner of the Rutter 
Gold Medal to be invited to attend the 
annual meetings of the Chartered Insur- 
ance Institute and to be presented to the 
meeting. 

Enters London & Lancashire 

Shortly before Pascoe Rutter reached 
the age of 15 he became an apprentice in 
London & Lancashire. It was not long 
before his unusual ability and acumen 
attracted the attention of the executives. 
He became assistant secretary in 1890 
and twelve years after joining the com- 
pany was promoted to the position of 
chief official of the company’s foreign 
department. Four years later in 1889 he 
became assistant secretary; and in 1891 


if any one 


was made sub-manager. In 1899 he was 
advanced to general manager and secre- 
tary, succeeding Charles G. Fothergill. 
His wonderfully successful guidance of 
the company’s affairs brought him fur- 
ther laurels. While still general manager 
of the company he was elected to the 
board in 1917, an unusual honor, and in 
1921, on relinquishing the general man- 
agership, he was elected to the newly 
created position of governor and chair- 
man of the board of directors which 
position he still retains, along with the 
directorships of the London & Lanca- 
shire’e allied companies in Great Britain. 
One of these allied companies is the Law 
Union & Rock. 
Most Widely Traveled Insurance 
Executive 

Probably Sir Frederick is the most 
widely traveled of British insurance offi- 
cials, his foreign travel on behalf of the 
company commencing with a visit to 
Paris in 1882, extending to both North 
and South America in 1887, and ultimately 
developing into an aggregate of more 
than half a million miles of global jour- 
neys, including a world tour in 1920. He 
is a keen devotee of air travel and but 
for the war there is little doubt that his 
visits to this side of the Atlantic would 
have been continued by that mode of 
transportation. In 1935 Sir Frederick 


came to this country with Arthur S. 
Rogers, now general manager of the 
London & Lancashire. They flew by 
plane to Chicago shortly after their 
arrival here and subsequently visited 
Philadelphia, Baltimore, New York and 
Hartford. 


One of the most interesting sidelights 
has been his preparation of annual re- 
ports to the company’s stockholders, 
which reports have been widely published 


in daily and other periodicals. These re- 
ports, covering international and eco- 
nomic as well as insurance situations in 


a wide sphere, have been read by many 
thousands of people; have been unusually 
informative and are written in attractive 
literary style. He has taken keen pleas- 
ure in writing them, too, as year after 
vear he has had to record progressive 
growth of the organization of which he 
is the head. 
First President of Chartered 
Insurance Institute 
Sir Frederick was one of the farsighted 


RUTTER 


SIR FREDERICK PASCOE 
men responsible for the Chartered Insur- 
ance Institute of Great Britain and Ire- 
land and was its president for the year 
1910-11° during which the charter was 
vranted. 


It was largely due to his initiative as 


chairman of the Premises Committee 
that the attractive building of the Char- 
tered Insurance Institute, which still 


stands among the bombed ruins of part 
of the city of London, was erected and 
opened by His Majesty King George V. 
on June 28, 1934, which, incidentally, was 
Sir Frederick’s 75th birthday. His Knight- 
hood had just previously been bestowed 
upon him by the King. 

In his younger days his interests ex- 
tended outside the insurance business to 
such diverse organizations as the Liver- 
pool Philharmonic Choral Society and 
the Psychical Research Society. 

Books he has written comprise “Versa- 
tility of an Insurance Career,” “The 
Evolution of a Great Profession,” “The 
C.I.1., Its Right to Work,” “The Great 
War,” “The Great Peace,” “A World in 


Canadian Premiums, Losses for 1942 


A decline from the previous year in 
net premiums written; a substantial in- 
net incurred; and a 
concomitant increase in the loss ratio for 
fire insurance in Canada in 1942 is shown 
in the blue book on 1942 insurance re- 
sults in the Dominion just issued by G. 
D. Finlayson, Federal Superintendent of 
Insurance. 

Canadian companies alone in 1942 ac- 
counted for net premiums written of 
$11,737,826 and showed net losses of $4,- 
852,597 for a loss ratio of 41.34%; Brit- 
ish companies wrote net premiums of 


crease in losses 





462 for a ratio of 42.63%; while foreign 
companies had net premiums written of 
$19,098,093 and net losses incurred of 
$8,506,111 for a loss ratio of 44.54%. 
For all companies the totals were: Net 
premiums written, $47,228,440; net losses 
incurred, $20,347,170; loss ratio 43.08%. 

In 1941, net premiums written totaled 
$49,305,539; net losses incurred amounted 
to $17,814,322; while the loss ratio was 
36.13%. 

Casualty insurance in the year saw an 
increase in net premiums written; a 
slighter gain in net losses incurred; with 
a consequent decline in the loss ratio. 








$16,392,521 ; suffe red net losses of $6, 988, - pol ; : 
is ee isa aatiet ties [he comparative figures are: 
Net Premiums Net Losses Ratio 
; Written Incurred 0 
Canadian companies ............ $16,456,065 $ 6,479,278 39.37 
Betish COMPANIES . oc6i6scioes0c0 12,618,031 5,019,059 39.78 
Foreign companies .............. 20,324,560 10,544,674 51.83 
AGUAS! 4Ol 12 io BS soaaceds $49,398,656 $22,043,011 44.62 
SOURIS SOE WML. is sacs ihen neces $48,340,334 $21,918,586 45.34 
The experience under the different cluding automobile, is given in the fol- 


classifications of casualty insurance, in- 
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Travail” and “The Twinkle.” He wrote 
“A World in Travail” in 1921, following 
a world tour, after the last war, and in 
the light of current events it is of out- 
standing interest at the present tine 

Sir Frederick Pascoe Rutter’s beauti- 
ful home in Kingston Hill on Thames, 
not far from Wimbledon, where the in- 
ternational tennis matches were played, 
have frequently in years gone by been 
the scene of outings attended by the sta‘f 
of the London & Lancashire. He is an 
ideal host. Many wounded soldiers of 
the last war were entertained at Kingston 
by Sir Frederick. 


Honors on 60th Anniversary 


Upon the occasion of Sir Frederick's 
60th anniversary he also received spec‘al 
honors. 

At a special meeting of the directors 
on August 7, 1933, the Marquis of Read- 
ing, then deputy chairman, made a pres- 
entation to Mr. Rutter on behalf of th: 
directors of the London & Lancashire 
and of the boards of three associated 
offices—the Law, Union & Rock, the 
Marine Insurance Co., and the Standard 
Marine Insurance Co. This took the form 
of a silver salver on which were inscribed 
the names of all the directors and the 
statement that it “marked their high 
esteem and appreciation of his long and 
valuable services.” 

In making the presentation Lord Read- 
ing remarked that the boards realized 
that, to a great extent, during a long 
period the fortunes of the company had 
been in the hands of the governor. Ex- 
pressing warm appreciation, Mr. Rutter 
paid tribute to, among others, the chair- 
men under whom he had served. 


Diamond Jubilee Party 


On the day of Mr. Rutter’s diamond 
jubilee.a garden party was given by him 
at his residence at Coombe Ridge House, 
Kingston Hill, and it was attended by 
more than 300 members of the staffs of 
the London & Lancashire and associated 
companies, together with a number of 
foreign officials and all the home branch 
managers. In the evening Charles Hen- 
dry, then general manager of the London 
& Lancashire, presented Mr. Rutter with 
an illuminated address, contained in a 
gold casket, on behalf of the staffs of 
the London & Lancashire Insurance Co. 
and its associated offices in Britain and 
abroad. 

“T have been associated with Mr. Rutter 
at the London & Lancashire for more 
than forty years,” said Mr. Hendry, “and 
for over thirty-four years Mr. Rutter 
has been head of the office. The gover- 
nor’s policy of acquiring control of other 
companies has added greatly to the 
wealth and strength of the London 
Lancashire, and his personal and gen- 
erous benefactions have been many.” 

The previous day Mr. Rutter had given 
a garden party at Coombe Ridge House, 
which was attended by the leading off- 
cials of many other British insurance 
offices and personal friends other than 
those connected with the London & Lan- 
cashire and associated offices. During 
his anniversary week he received vast 
numbers of telegrams and cables of con- 
gratulations from prominent person and 
representatives of the companies in many 
parts of the world. 


Received World Wide Congratulations 
Last Week 


Last week another great flood of cables, 
telegrams and letters of good wishes 
were received by Pascoe Rutter. *iany 
came from countries which are now 
engaged in the World War. Always 
pleasant memories have been recot -ded 
by his visits over the years. 
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§ At the dawn of the 19th century it 


would have seemed fantastic to pre- 
dict what subsequently happened—that with the arrival of the 20th century 
the United States would be leading the world in steel production and that 
in another few decades steel would have become the key weapon in a 
global war. e Although in 1800 Americans turned out an estimated 50,000 
net tons of iron, Jess than 1,000 tons of steel were produced. Today, with 
an annual capacity of 90,000,000 net tons, mills in the United States can 
make as much steel in a few hours as the entire tonnage of iron produced 
in 1800. e Presently employing some 634,000 workers, and with an aver- 
age monthly payroll of $133,275,000, the steel industry in this country ex- 
pects to produce, in 1943, approximately 92,000,000 tons of steel. In 
addition to establishing a new record, this will be more than half of the 
steel produced in the world. 





Strength and a maximum of shock-proof protection 
have been contributed by steel to the building of 
America and to America’s buildings—a contribution 
of real magnitude to the country’s economic growth 
and to its national security. And to safeguard its own 
vast property investments and activities against a 
| complexity of insurable hazards, the steel industry 
' has utilized the strength and shock-proof financial 
protection afforded by insurance. 

In safeguarding all types of physical values which 
are fundamental in the building of America, the 
Royal-Liverpool Groups make available to agents 
and brokers highly-developed underwriting and ser- 
vice facilities. 

AGENTS AND BROKERS—War Damage policies should be 
renewed. Do not fail to inform property owners as to 
the availability of such insurance. 


VERPOOL GROUPS 


ONE HUNDRED FIFTY WILLIAM STREET, NEW YORK, N.Y. 


AMERICAN & FOREIGN INSURANCE COMPANY ~  BRITISH & FOREIGN MARINE INSURANCE COMPANY, LTD. * CAPITAL FIRE INSURANCE COMPANY OF CALIFORNIA _ THE LIVERPOOL 
& LONDON & GLOBE INSURANCE CO. LTD. + THAMES & MERSEY MARINE INSURANCE COMPANY, LTD. + QUEEN INSURANCE COMPANY OF AMERICA + THE NEWARK FIRE INSURANCE 
COMPANY + FEDERAL UNION INSURANCE COMPANY + ROYAL INSURANCE COMPANY, LTD * THE SEABOARD INSURANCE COMPANY STAR INSURANCE COMPANY OF AMERICA 
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National Board Makes 
Fire Prevention Plans 


WEEK SET FOR OCTOBER 3-9 
Schauffler Prepares Preview of “Safe- 
guarding America Against Fire”; 
Urges Agency Leadership 
The following preview of the material 
mn Fire Prevention Week activities which 
will appear in “Safeguarding America 
\gainst Fire,” has been prepared by 
H. K. Schauffler, assistant manager, Na- 
tional Board of Fire Underwriters, who 
invites local agents to assume community 
leadership in all fire prevention activi- 

res ; 

“National Fire Prevention Week— 
Emphasizing a Vital Home Front Battle. 

“Date set by Presidential proclamation 

October 3-9. 

“‘Trend of Fire Losses’ is the heading 
above a graph comparing fire losses dur- 
ing World Wars I and II, as reproduced 
in ‘Safeguarding America Against Fire.’ 
Higher losses following War I are like- 
wise shown and the question, Will there 
be a similar cycle in approaching years? 
Mats of the graph in one color are 
available. 

Publishes New Poster 

“A new fire prevention poster, an- 
nounced by the National Board of Fire 
Underwriters, is printed in four colors, 
19x23 inches, with the theme, ‘Help 
Guard the Home Front Against Fires.’ 

“Burning the Fireblood of Combat’ is 
the title of an article descriptive of the 
blazing oil tanks and gasoline refining 
cquipment pictured on the cover of ‘Safe- 
guarding America Against Fire,’ and 
emphasizing the wartime need of con- 
serving all petroleum. 

“The new president of the National 
Board of Fire Underwriters, J. M. 
Thomas, president, National Union Fire, 
Pittsburgh, has released a timely article, 
‘Fire Prevention Helping Win War,’ de- 
scribing the efforts of the fire insurance 
industry to speed victory and urging 
greater action to avert a loss trend like 
1917 to 1925—‘Safeguarding America 
\gainst Fire,’ August, 1943. 

New Illustrated Leaflet 

“‘Korty-two Ways to Prevent Fires’ is 
the title of a new illustrated leaflet pub- 
lished by the National Board of Fire 
Underwriters. It offers many helpful 
suggestions and contains a comprehensive 
sclf-inspection blank for the home. 

“Highlighting the fact that the National 
Board of Fire Underwriter’s ‘Revised 
Building Code Provides for Safety as 
Materials Change,’ an article in ‘Safe- 
guarding America Against Fire’ points 
out that every community is obligated to 
furnish safety for its citizens with an 
up-to-date building code, strictly en- 
forced. 

“Turning the pages of ‘Safeguarding 
\merica Against Fire’ this year one finds 
‘A Home Town Gallery (window display) 
to Aid Fire Prevention,’ a speaking guide 
for Fire Prevention Week, mats for 
newspapers (illustrated messages and 
ads), posters and stickers, leaflets and 
many other suggestions for successful 
community programs.” 

J. Davis Ewell, Jr., formerly asso- 
ciated with a Richmond, Va. agency, 
who enlisted in the armed forces a year 
or so ago, is now a first lieutenant with 
the intelligence department of the in- 
fantry branch of the army stationed at 
Camp Butner, N. C. Known to his many 
friends as “Little Dave,” he is the only 
son and namesake of J. Davis Ewell, of 
Gibson, Moore and Sutton agency, Rich- 
mond, a past president of the Virginia 
\ssociation of Insurance Agents. The 
two in days gone by won trophies in 
“Father and Son” golf tournaments. 

Lieutenant Jack Wheaton, United 
States Army Signal Corps, formerly Des 
Moines branch manager of the New 
\msterdam Casualty, addressed a spe- 
cial meeting of the Des Moines Casu- 
alty & Surety Club recently. 
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MINOR ON EXCELSIOR BOARD 
Virginia Fire & Marine New President 
Elected by Syracuse Company; 
Greenwood Temporary Chairman 

At the regular meeting of the board 
of directors of the Excelsior Insurance 
Co. of Syracuse, N. Y., Monday, August 
9, Claude D. Minor, the president of 
the Virginia Fire & Marine Insurance 
Co. of Richmond, Va., was elected a di- 
rector. The Virginia F. & M. is the 
owner of 30% of the stock of the Ex- 
celsior, and it is as a representative ol 
this interest that Mr. Minor becomes 
a member of the board of directors ot 
the Excelsior. 

Frederick W. Barker, who has served 
for some years as chairman of the ex- 
ecutive committee of the Excelsior, was 
granted a leave of absence in view of 
his having assumed a temporary govern- 
mental position in Washington in con- 
nection with the administration of food 
under the lend-lease program. 

Vice president of the Excelsior, John 
E. Greenwood of Warren, Ohio, was 
elected temporary chairman of the ex- 
ecutive committee during the absence of 
Mr. Barker. Mr. Greenwood is the head 
of the General Insurance Agency of 
Warren, and a former president of the 
Ohio Association of Insurance agents. 
He is currently serving as chairman of 
the planning committee of the Excelsior 
and will continue to head that com- 
mittee. 





Destruction by Release to Tort-feasor— 
Case Before Georgia Court 
of Appeals 

Even when an automobile insurance 
policy expressly provides for assignment 
to the insurer of subrogation rights 
under the policy, there is an additional 
or supplementary rule that “any payment 
as damages received by the insured from 
the wrongdoer before settlement with 
the insurer reduces by operation of law 
the liability of the insured pro tanto, and 
where the insured releases his right of 
action against the wrongdoer before set- 
tlement with the issurer, that release de- 
stroys, by operation of law, his right 
of action on the policy.” 

Insured’s automobile was run into by 
another automobile and almost totally 
destroyed in value. There was no con- 
tributory negligence on insured’s part. 
Insured settled a suit against the tort- 
feasor for a small sum without giving 
the insurer an opportunity to indemnify 
him for his loss and obtain from him an 
assignment of his right of action against 
the tort-feasor. The settlement included 
personal injury damage. $100 was ap- 
plied to loss to the car. 

The insurer’s right of subrogation was 
thereby destroyed and the insurer pre- 
cluded from recovery under the policy. 
Universal Credit Co. suing for the case 
of Lewallen (the insured) vs. Service 
Fire Ins. Co. of New York, Georgia Court 
of Appeals, 25 S. E. 2d 526. Directed 
verdict and judgment for defendant was 
affirmed. 

The plaintiff's argument that insured, 
acting in good faith and with the com- 
parative negligence doctrine which pre- 
vails in Georgia in mind, might be set- 
tled with the tort-feasor for less than 
the amount of his actual loss, and was 
only partly indemnified from an inde- 
pendent source, there was no reason why 
the insurer should not complete the in- 
demnification was rejected because there 
was no evidence of contributory negli- 
gence. 





‘Francis S. Murphy, general manager 
of the Hartford Times, has been ap- 
pointed a national councilor of the Na- 
tional Aeronautic Association in Wash- 
ington to represent Connecticut on the 
council. He was twice awarded the Cuno 
trophy by the Aviation Club of Connecti- 
cut as the person who has done most for 
the advancement of aviation in that state. 











THE one surest guidepost to depend- 
ability today is an old and respected name. Behind 
its guarantee is the security both you and your 
clients demand. 


The Alliance Insurance Company of Philadelphia 
is an affiliate of the 151-year-old Insurance Com- 
pany of North America. Its name stands for 
complete dependability. Its reputation has been 
established through many years of service and 
guidance to insurance-conscious America. This 
service is available to brokers everywhere. Why 
not write to Alliance today ? 





ALLIANCE 


INSURANCE COMPANY 
OF PHILADELPHIA 


1600 ARCH STREET - PHILADELPHIA 
SERVICE OFFICES LOCATED IN PRINCIPAL CITIES 


COMPLETE NATION-WIDE INSURANCE FACILITIES FOR AGENTS AND BROKERS 
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Underwood Decision 
(Continued from Page 17) 


interstate commerce.” (Apex Hosiery 
Co. vs. Leader, 310 U. S. 469, 498.) 
The Business of Insurance 

liere the “trade” pursued, if it be such, 
is that of conducting the business of in- 
surance, which the Supreme Court has 
held to be local and not interstate in 
character. 

Counsel for the Government concede 
that in the numerous decisions cited the 
Supreme Court has held that the busi- 
ness of insurance is not commerce, yet, 
strangely enough, ask this court to rule 
directly to the contrary. Of course the 
Supreme Court decisions must be fol- 
lowed by this court. The indictment does 
not disclose any facts or differences in 
this case which would remove it from 
the controlling effect of the decisions of 
the Supreme Court holding that the busi- 
ness of insurance is not commerce. 

If there is to be any overruling of the 
long line of clear and thoroughly con- 
sidered decisions of the Supreme Court, 
acquiesced in for seventy-five years by 
Congress and administrative agencies, it 
will have to be done by the Supreme 
Court itself, or by Congress. 

The conspiracies charged in the indict- 
ment are not conspiracies in restraint of 
or to monopolize interstate trade or 
commerce. The indictment, therefore, 
does not charge Federal offenses and 
should be dismissed. 

An order will be passed to accompany 
this opinion, sustaining the demurrer on 
or 1, 2 and 5 thereof, and dismiss- 

ig the indictment. 





ASKS RULING ON TEXAS LAW 





Lockhart, State Board Chairman, Ob- 
jects to Insurance Funds Transfer 
To General State Fund 
“T believe that Senate Bill No. 144, 
passed by the 1943 Texas Legislature, 
is unconstitutional because of its pro- 
cedural defects and I know it is un- 
sound” said Chairman C. P. Lockhart of 
the Texas Board of Insurance Commis- 
sioners in asking the Attorney General 
for an opinion on the law which trans- 
fers to the general revenue fund cer- 
tain moneys which have accumulated in 
special funds designed for specific jobs. 
Chairman Lockhart is officially inter- 
ested in the recording agents’ fund, 
motor vehicle fund, fire insurance divi- 
sion fund, insurance examination fund, 
insurance fees fund and the mutual as- 
sessment fund. The fire insurance divi- 
sion fund, obtained from special assess- 
nent of the fire insurance companies 
admitted to Texas, is intended to cover 
the cost of the fire insurance rating divi- 
sion. When the money goes into the 
general fund of the state, it cannot be 
ast without an act of the legisla- 

tut 
“The legislature created the various 
finds for the purpose of providing 
moneys for the administration of certain 
surance laws” said Mr. Lockhart. “It 
las been necessary to accumulate size- 
able amounts in them as a reserve. for 
flictuating needs. To divert such ac 
cumulations to the general fund will re 
sult in the necessity of compelling insur- 
ance companies, and consequently their 
volicyholders, to contribute more money 
1 the purpose of administering insur- 
ce laws than is actually expanded in 
e administration of those laws. Thus 
e€ companies become indirectly taxed 
the benefit of the general fund, 
iereas, indisputably, the legislature had 
such intent at the time it created 
e special funds.” 











SHEEHAN WITH TIME MAGAZINE 
Robert W. Sheehan, who has been 
with the War Production Board at 
Washington, D. C., has joined the edi 
torial staff of Time magazine in that 
city. He was editor of the American 
\gency Bulletin for a time and prior 
that was managing editor of the 
pectator. ‘ 








NORTH STATE IS CHARTERED Charlotte, and will do “a general fire in- the dinner and presented them with suit 





surance business, issuing policies includ- able mementoes in recognition of their 
New North Carolina Company, Domi- ing fire, lightning, wind, and water, long years of service. 
ciled at Charlotte, Has Authorized through branch offices inside and outside Me ‘Thomson: entered’ the cesvice al 
Capital of $1,000,000 the state.” the company in 1898 at the home office 
North State Insurance Co., Charlotte, ee eee ene in New Haven. In 1926 he was elected 
N. C., the first fire insurance company secretary of the company. 
to be organized under North Carolina HONOR THOMSON AND JONES Mr. Jones joined the Security as spe- 





laws since 1936, was chartered August 6, cial agent in Ohio in 1903. He was called 
with $1,000,000 authorized capital stock Security Officials Give Dinner to Secre- into the home office in 1913 and remained 


of 100,000 shares at par value of $10. tary and Ohio General Agent; Presi- until 1919 at which time he returned to 
Subscribed stock is $100,000, with an dent Berry Presides Ohio as general agent. 

additional $50,000 earmarked as a sur- William A. Thomson, secretary, and 

_— : ; William E. Jones, general agent in Ohio, 


Subscribers are Herman A. Moore, ‘ ; : 
J. E. Burnside, H. A. Cathey, M. G. were given a dinner at the New Haven, 
Hollingsworth, Latimer Williams, Mrs. Conn., Country Club August 6 in cele- 
Tiecines ’ ‘a . e ° ° e » -eryvice Cee ' > Touts - 
W. oe Pi pce gene — bration of their respective anniversaries Boston ps office of the National 
erine Nowell, all o 1arlotte, and Major fac : . . Liberty, died August 7. Funeral services 
= ‘ele : f 45 and 40 years of service with the i ’ ae : 
¥. Whitesides and A. Gilbert Ball, Jr ps iyi Seg Relies -g a niletatecedlicné were held at Watertown, Mass., August 
of Gastonia. Security Insurance Company. 10. He had been with the National Lib 
The company will have main offices in President Peter J. Berry presided at erty since 1932. 


RALPH SLAMIN IS DEAD 


Ralph Slamin, special agent in the 





ance Fund Insurance Co. 


: 2 THE CITY OF SAN FRANCISCO. 
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his one-half interest in 
1000 kegs of Boston syrup 


with Fireman’s Fund Insur- 





v7 ZA Jone Huang 





ance Company at San Fran- 





cisco on June 18, 1863 and 
thereby wrote his name in- 
delibly into the romantic history of this company. He was policy- 
holder number one, paying the modest premium of $12, plus 
$1.75 tax, for fire insurance on his syrup. In 1942, Fireman's Fund 
Insurance Company had a nation-wide multiple-line premium 


income of $28,826,837.08 from policyholders all over the country. 
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Great American Gift 
Of Overseas Ambulance 


EMPLOYES RAISE FUND 


Presentation to American Field Service; 
325 Great American Representatives 
Now in War; Lt. Peterson Missing 


The employes of the Great American 
the 
American 


throughout 
to the 
Field Service of Overseas Volunteer Am- 


Group of Companies 


country have given 


bulance Units funds for the purchase of 


an ambulance. Inscribed with a plate 
reading, “presented by employes of the 
(;reat American Group of Insurance 


Companies, New York” it will be 
signed to the British Army, probably the 


as- 


kighth Army, commander of which is 
(;eneral Montgomery. The American 
l‘ield Service is entrusted with transpor- 
tation of wounded and sick of the Mid- 
dle Kast Armies. In the last World War 
the American Field Service volunteers 

1 the French front did such courageous 
and valuable service that after Pearl 


Harbor the State and War Departments 
ave their approval for the continuance 
of this work of the American Field Serv- 
in the Middle East. Many of its 
ambulances recently saw service in the 
\frican campaign and some are now in 
Sicily 


1c¢ 


Employes Suggested Idea 
The origin of the Great American 
(;roup’s ambulance unit came in the form 


of an anonymous suggestion from one 

the employes of the fire companies, 
who dropped his idea in the suggestion 
box of the head office making this in- 
quirv: “Why couldn’t we, the employes 
if the Great American, put on a drive 
for a fund to buy an ambulance for the 
war effort? | am quite sure that there 


would be a widespread contribution.” 
The management heartily approved of 
suggestion, and A. R. Phillips, vice 
president of the fire company, informed 
the employes of the Group throughout 
the nation. The letters were favorably 
received, interest being spontaneous. Ap- 
proximately $2,000 was raised, only em- 


Lilie 


ploves contributing, and the ambulance 
became available to be used overseas. 
The Great American Group of Com- 


panies has 325 representatives in the war 


service, and one of them, Volunteer Ber- 
nard H. Wood, is now driving an ambu- 
lance for American Field Service. Lieu- 


tenant Marshall Peterson, formerly with 
the New York office of the fire com- 
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pany, is missing in action. Nothing has 
been heard from him since he flew a 
bomber towards Italy some weeks ago. 

The Great American Group sends out 
a mimeographed news bulletin to its war 
service men every month. Frequently, 
the bulletin contains extracts from let- 
ters some which have been written 
in Africa. 


ot 


Letter Canceling Policy 
Held Sufficient by Court 


The following letter from the agent 
of a fire insurance company to the in- 
sured was held sufficient to cancel a fire 
policy containing the usual provision for 
cancellation on five days’ notice: 

“We have had a letter from the Du- 
buque Insurance Co. asking us to relieve 
them of their liability on the above de- 
scribed risk. 

“We are, therefore, asking that you 
return this policy to us as soon as pos- 
sible for cancellation. As as we 
receive this policy, we will send you a 
check for the return premium. 

“We are sorry that we are unable to 
serve you in this instance.” 

Insured made no answer to this let- 
ter, nor did he return the policy to the 
agent. Loss by fire occurred some three 
weeks later. 

Insured contended in an action on the 
policy that the notice was insufficient 
cancel the policy in two respects. 
irst, it did not state the effective date 
of cancellation. Second, it indicated that 
the cancellation was to become effective 
when the policy was returned to the 
agent and not till then. 

Affirming judgement for the defendant, 
the Texas Court of Civil Appeals said 
that, while the holdings in Pomerantz v. 
Mutual Fire of Chester County, 279 Pa. 
497, 124 A. 139, and Southern Insurance 
Co. v. Williams, 62 Ark. 382, 35 S. W. 
1101, tend to support the plaintiff's con- 
tention that the notice in the present 
case indicated a purpose to cancel when 
the policy was returned to the agent, the 
Texas court concluded that the notice 
was sufficient to inform an ordinary man, 
exercising ordinary care, that the insur- 
ance was being canceled effective at the 
end of the five-day time limit set out 
in the policy. The letter as a whole 
was held sufficient to inform the insured 
that the relations between the insurer 
and the insured were at an end. This 
expression “as soon as possible,” taken 
in connection with the statement that 
the company had requested the agent to 
relieve it of habilitv, and the concluding 


soon 


10 


The UNITY FIRE 


INSURANCE 
CORPORATION 


90 JOHN STREET - NEW YORK, N.Y. + John A. Heinze, President 


Treaty and Facultative 


CINSUVTANCE 
Fire and Allted Lines 


Handbook Issued For 
Fire Protection Week 


POINTERS ON ORGANIZATION 
Percy Bugbee of NFPA Gives Theme 
in Booklet for National Campaign 
Starting October 3 


Arrangements are being made to make 
Fire Prevention Week—October 3-9—an 
outstanding event. Of wide help in put- 
ting the week across is the revised hand- 
book, edited by Percy Bugbee, general 
manager, National Fire Protection As- 
sociation, presenting suggestions for or- 
ganization and observance of the week 
through tested and successful plans. To 
obtain maximum effectiveness Mr. Bug- 
bee says that the Fire Prevention Week 
program should be developed in such a 
way as to 

1. Reveal the cost of fire waste, both 
local and national, in lives and dollars. 

2. Educate the public in the ele- 
mental causes of fire. 

3. Show what each individual can do 
to reduce the danger of fire and what 
the community as a whole can do to 
reduce fire loss. 

4. Provide as far as possible both 
the incentive and opportunity for indi- 
vidual and community action. 

The plan includes an organization chart. 
The organization is topped by a general 
chairman, a general committee and sub- 
committees. Information is given as to 
what activities for the week should be 
done by school, industry, boys and girls, 
civic clubs, churches, merchants, labor, 
municipal, radio and theatres. 

Those in charge of Fire Prevention 
Week observances request that complete 
reports with copies of publicity material 
used, photographs, plans of campaign 
and other similar data be sent to 
Alfred Fleming, chairman of the com- 
mittee on fire prevention and clean-up 
campaign of the NFPA. 





statement that “We are sorry that we 
are unable to serve you in this instance” 
was held to indicate a present termina- 
tion of relations between the insurer 
and the insured. 

And under the authority of the deci- 
sions, a notice of cancellation effective 
immediately, or within less time than 
that provided by the policy, is neverthe- 
less sufficient to cancel the policy at the 
end of the time limit set out in the pol- 
icy. Frontier-Pontiac, Inc., v. Dubuque 
Mire & Marine, 166 S. W. 2d 746. 
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Canadian Figures 
(Continued from Page 20) 


lowing official Government table just is- 
sued in the blue book for 1942: 


Net Net 
Premiums Losses 
Written Incurred 

Accident— 

PECUOOAL  .ockaedesxwd $3,350,096 $1,092,914 

Public Liability ...... 3,081,916 928.067 

Employers Liability... 1,694,649 818,268 
Combined Accident and 

CRTICES Occ ew ee pices 5,847,877 3,745,119 
DAVOIOAL 95s c.0Niteieesics 466,789 156,261 
AANGMOUME a.ccces cicaes 20,290,278 8,732,120 
Boiler— 

TRNOE | ag Coe koe oe 6e-% 546,445 114,055 

Machinery .cécccs60% 355,118 93,134 
CREM soak ciuvaaimesaees 236,389 9.149 
LE Lot ee lea aaa 7,394 NIL 
PIROOGIOR five case. n0 6:0 9:0% 389,558 134 
Falling Aircraft ...:.. 9 NII 
ROLQEEY cic iwessce + paver 61,212 9,474 
Guarantee— 

PREY Sites oe dase ed 1,291,245 228.533 

BRO Se viccscice wages 721,244 1,378 
i Ree er ene 1,871,002 1,081,949 
Inland Transportation .. 1,437,930 628,288 
EVOBDORI | ve cersvaes otras 23,058 13,724 
Personal Property ...... 3,412.453 2,283,729 
WARGO CHGGS” 6 ies.60 009% 546,068 312,947 
Real Property ......... 266,488 81,680 
ORES a cio scccs cdrek ese 1,990,815 1,208,310 
SP PRIEIRIEN oso otic.’ nle-bies 14,985 13,61 
MME CRE icici cd moind 1,337,350 416,69 
La || eer 2,57 1.116 
ee 157,717 74,507 





Claim Forfeited on Failure 


To Furnish Proofs of Loss 


In an action on a fire policy on a barn 
it appeared that the insured was away 
at the time of the fire. A few days after 
the fire he went to the office of the 
soliciting agent who took his application 
and was told that the company had al- 
ready been notified of the loss. The staff 
adjuster of the company made two un- 
successful attempts to locate the insured 
prior to the date, more than a month 
after the fire, when he and the soliciting 
agent went to the place of the fire. Next 
day the staff adjuster wrote the insured 
on the company’s stationery a letter re- 
ceived by insured six days later inform- 
ing insured that the investigation made 
by him did not constitute a “waiver” by 
the company of the proof of loss provi- 
sion in the policy, which provided that 
only the manager of the company’s farm 
department had power to waive the terms 
of the policy, that the adjuster did not 
do so, and that the adjuster neither ad- 
mitted nor denied liability for the claim. 

The Kentucky Court of Appeals, which 
has in prior cases upheld the provision 
that claims would be forfeited on failure 
to file a proof of loss in accordance with 
the provisions of the policy, held that 
the trial court should have directed 4 
verdict in favor of the company, and 
reversed judgment for the insured. Con- 
tinental Ins. Co. v. Marr, 166 S. W. 24 
422. 





E. H. PLACE’S 30 YEARS 
Edwin H. Place, special agent rejre- 
senting the North British Group in west 


suburban New York, was guest a 4 
luncheon Wednesday at the Drug & 
Chemical Club in celebration of 1's 
thirtieth anniversary with the Group 


Assistant Manager George H. Duxbury 
presided and General Agent E. A. Merk! 
presented Mr. Place with a suitable <:'! 
{o commemorate the occasion. 7 
Mr. Place entered the employ of [\' 
North British Group August 11, 1°! 
and has been special agent in the subur 
ban field since January 1, 1928. 
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Sidetracking of Automobile Unlikely 


Some Speculation Relative to How Far Aeroplane’s Postwar 
Popularity Will Extend; Future Type of 
Motor Car Not Certain Either 


(uring these hectic months when au- 
tonobile manufacturers are busy pro- 
ducing ammunition and engines of war 
rather than automobiles [machines pri- 
marily of peace], with the consequent 
reflection in reduced automobile insur- 
ance, there has been plenty of specula- 
tion when underwriters indulge in chat- 
ter as to what will be the transportation 
situation in the future. These thoughts 
center about at least two possibilities. 
The first one is whether the aeroplane 
to an appreciable extent will supplant 
the automobile as a means of commercial 
and pleasure locomotion. The second one 
has to do with what kind of an automo- 
bile will the future offer. 


Will Not Follow “Horse and Buggy” 
Example 

Now, let’s take up the first of these 
possibilities and discuss it for a para- 
graph: 

While there are some enthusiasts who 
feel that in the future man will very 
largely wear wings, saner heads point 
out that he has not learned to wave them 
himself and that he must have some 
power behind them. Recent investiga- 
tions show that it costs much more in 
fuel supply to drive an aeroplane than 
an automobile, and, from a commercial 
standpoint alone, that factor would seem 
to limit future use of the aeroplane pri- 
marily to transportation where speed 
and quick delivery are demanded. There 
are still those, too, who enjoy the slower 
pace of the automobile just as there have 
been those who from choice have in the 
past used slow steamers instead of the 
trans-atlantic liners. Undoubtedly, the 
aeroplane will fill a much needed niche 
in the transportation picture and grea atly 
supplement existing facilities afforded by 
the automobile, the Pullman and _ the 
steamer, but it seems unlikely that the 
automobile will be pushed into the back- 
ground in the future as has the horse 
and buggy in the past. 


Motor Car of the Future 

\s for what kind of an automobile the 
future will offer that, of course, makes 
any answer purely in the speculative 
field. If the manufacturers themselves 
have concrete and specific blueprints 
they have very carefully guarded them. 
Nonetheless, it is probably safe to ask. 
Notwithstanding, it is probably safe to 
make these assumptions: 
(a) Immediately after the manufac- 
turers return to automobile production 
they must necessarily for some months 
follow the 1942 model and there will 
be a considerable demand therefor be- 
cause of the ever-increasing depletion 
n the nation’s automobile equipment, 
both commercial and passenger; and 
that 

(b) When new blueprints are drawn 
and new assembly lines set in place 
the automobile resulting therefrom will 
be much lighter in construction, will 
use plastics and metals heretofore un- 
known, and will be equipped with 
tires as good or better—probably much 
better—than pre-war equipment, and 
that the need for fuel economies which 
is becoming so apparent will of itself 
dictate these modifications; and finally 
that 

(c) There will be a tremendous de- 
mand for automobiles when this war- 
mad world returns to the pursuits of 
peace. During these months of strife 
many folks who have never before 
been able to own and operate a motor 
vehicle have earned wages and salaries 
far beyond their earlier comprehension 
and one of their first desires—and 
even the Gallup poll seems so to indi- 
cate—will be to own and ride in an 
automobile. Furthermore, many back- 
ward territories in our own country 


and many foreign countries which have 
heretofore lived at a more leisurely 
pace, have been drawn into the in- 
creased tempo of life because of the 
global war; new highways have been 
prepared primarily for military rea- 
sons but adaptable to ways of peace, 
and many of the advantages—as well 
as the disadvantages—of civilization 
have been brought to former isolated 
populations. 





Insurance Production Angle 

Many thoughtful company officials and 
underwriters have also taken occasion 
during this period to look over past pro- 
ducing methods—and methods of pro- 
ducers. They are taking stock thereof 
and not only are they planning for 
greater production efficiency, but also 
they are planning for greater production 
of automobile insurance for its own sake 
and because it frequently is the intro- 
duction to other lines. The automobile, 
particularly as respects physical damage, 
has well earned the title of a “business 
leader” comparable to the meaning of 
that term in other merchandising pur- 


once, but many times, 


of course, but neverthe- 
less still new to most 
of the insuring public, 
which must be told not 


concerning any new 
form of insurance be- 
fore the idea “sinks in.” 
You'll find it profitable 


suits. When the war ends, most insur- 
ance companies feel that they must be 
in position again quickly and efficiently 
to pick up the threads of the past and 
to prepare for greater things in the 
future. 





MISSOURI DEPARTMENT REPORT 


Edward L. Scheufler, Superintendent of 
Insurance Reveals Money Making 
Plan for State Government 
The seventy-fourth annual report of 
Missouri Superintendent of Insurance, 
Edward L. Scheufler, reveals how the 
department constitutes one of the best 
money ;-makers for the State Government 
since its taxes and fees collected from 
insurance companies far exceed the 
actual expenses of the department. Dur- 
ing the year the receipts of the insur- 
ance department included a_ total of 
$199,783.65 in fees, including $51,522.59 
from fire companies, $64,012.15 from life 
companies, $26,004.40 from casualty com- 
panies, $2,010.70 from fraternals, $1,931.95 
from reciprocals and inter-insurance ex 
changes, $52,729.64 from brokers and 
$1,572.22, and in addition the Superin- 
tendent of Insurance supervised the as- 
sessment and collection of $3,295,275.34 in 
premium taxes from various companies. 
As against these total receipts of $3,495,- 
058.99, there were total expenses for the 
department of only $146,374.90. Expenses 
were only 4.2% of the fees and premium 

taxes collected by the department. 


to keep explaining, to 
keep reminding your 
unsold Assured of 


EXTENDED 
COVERAGE 


Insurance Company Utd. 
30 John Street, New York 
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HAIL HITS MINNESOTA HARD 


Storms Struck Many Localities at Same 
Time; Upwards of 100 Adjusters at 
Work in Territory 

Hail insurance writing companies have 
been hard hit by storm conditions in 
Minnesota. Walter J. Cassidy, special 
hail agent for the Home Group, de 
scribes conditions in that state this year 
as among the worst in his twenty-eight 
years’ experience in that territory. 

Notwithstanding a record premium 
volume most hail writing companies just 
about gave up hope of any profit on 
Minnesota hail business this year. How- 
ever, if there are no more bad storms 
in North and South Dakota they may 
salvage something in those states. There 
are still two weeks to go on small grains 
and a month on corn and a lot may 
happen in that period. 

From an adjusting standpoint this sea 
son has been one of the most trying 
ones on record, because hail storms 
struck so many localities at practically 
the same time. This has made prompt 
adjustments out of the question but 
agents have been clamoring for action 
There are upwards of 100 company ad 
justers working in the territory, some 
of them being brought in from as dis 
tant states as Kansas and Oklahoma and 
local agents were urged to be patient 
until the adjusters could get to their 
cases. 


IQWA AGENTS WANT MEETING 


The Des Moines Association of Insur 
ance Agents have recommended to the 
state association that plans should con 
tinue for the holding of the annual meet 
ing in Des Moines which is scheduled 
for October 29. The annual meeting 
was set last April by the executive com 
mittee prior to the recent request of 
Defense Transportation FEastman’s for 
cancellation of conventions. The execu 
tive committee cut the meeting to one 
day from the usual three-day conven 
tion. 


IOWA BLUE GOOSE SLOGAN 

The Iowa Pond of the Blue Goose has 
adopted a campaign slogan for J. H. 
unten, Iowa state agent, Fire Associa 
tion, who is a candidate for the Grand 
Nest office at the annual convention in 
Minneapolis next year. The slogan is: 
“lowa Affords the Best—Jim Bunten for 
the Grand Nest.” 


“Other | Clause 


Gives Right to Void Policy 


Where a fire policy provides against 
liability “for any loss occurring while 
there is any other insurance, whether 
valid or not, covering the property in 
sured or any part thereof not consented 
to by this company by indorsement on 
this policy,” the Nebraska Supreme Court 
holds, Slafter v. New Brunswick Fire, 5 
N. W. 2d 217, that the procuring of such 
additional prohibited insurance does not 
render the policy void but rather void 
able at the election of the first insurer. 

Judgment for plaintiff in an action on 
a farm residence fire policy was affirmed 
for the following reason: When an 
insurance company on being informed 
that there have been substantial addi 
tions made to a house and the insured 
desires to take out additional insurance 
with the company to cover these im 
provements, and the company has a new 
examination made and finally decides t 
grant additional insurance thereon and 
sends its local agent a rider to add to 
the policy to cover such additional in 
surance, and then discovers that, because 
of its excessive deliberation in deciding 
whether to write such addition: il insur 
ance, the insured has grown tired of 
waiting and has finally seated such ad 
ditional insurance from another company, 
promptly giving notice thereof, it is held 
that the first company cannot avoid pay 


ing on its policy after a loss has occurr¢ dl 
when no notice of any kind was ever 
given to the insured of the company’s 
desire to avail itself of this provision 
and to cancel its outstanding policy upon 
the usual terms. 
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Limitation Bar for Forfeiture of 
Ship Runs from Discovery of Facts 


In a libel by the United States for the 


forfeiture of the steamer Brazil claimed 
by Illinois Ship and Dredge Company, 
the only question presented on appeal 
from a judgment of the Federal District 
Court for Northern Illinois discussing 
the’ libel was: “Was the libel barred by 
the Statute of Limitations ?” The Seventh 
Cireuit Court of Appeals reversing the 
dismissal of the libel, holds that the limi- 
tation fixed as a bar in such cases is 
that provided by the Customs Act, mak- 
ing the five year limitation run from the 
time the alleged offense was discovered. 

The basis of the libel was that the 
ship had been sold to and was owned by 
claimant in contravention of 46 U.S. C.A., 
Sec. 808, forbidding the sale of vessels to 
aliens and subjecting those thus trans- 
ferred to forfeiture at the suit of the 
United States. 

District Court Sustains Defense 

The District Court sustained the de- 
fense that the libel was barred because 
it was not brought within five years, 
March 15, 1932, when the right of for- 
feiture accrued. On appeal the Govern- 
ment contended that no bar of the libel 
could be claimed because the right of 
action had not accrued within five years 
from the time when the facts were dis- 
covered. The fact under which the 
Government proceeded in filing the libel, 
46 U. S.C. A., Sec. 836, provides that all 
forfeiture thereunder “may be prosecuted 
in the same court, and may be disposed 
of in the same manner, as forfeitures 
incurred for offenses against the law re- 
lating to the collection of duties.” 

This enactment, the Government con- 
tends, is a “special provision” within the 
act governing limitation of actions to 
recover forfeitures generally, 28 U. S. 
C. A., Sec. 791, making an exception of 
“cases where it is otherwise specially 
provided,” removing the suit from the 
general limitation and fixing as the bar 
that provided by the Customs Act, 19 
U.S.C. A. Sec. 1621, providing for limi- 
tation of suits for recovery of forfeiture 
of property accruing under the customs 
laws unless commenced “within five years 
after the time when the alleged offense 
was discovered.” 

The narrower question was: Does the 
language of sec. 836 of the Shipping Act 
incorporate the limitations of Sec. 1621 
of the Customs Act by way of reference 

does it constitute a special provision 
such as is contemplated by Sec. 791 of 
the general limitations act? “Specially,” 
the court said, means “especially,” “un- 
inistakably,” “particularly” and “clearly 
and unmistakably.” Therefore, it is held, 
“the incorporation by reference of an 
other statute will not render the incor- 
porating act less particular or less spe- 
cific, if the interpolated statute is clear 
and the incorporating act is likewise 
clear.” 

Prosecution and Disposition 

“Prosecution,” as defined by the court, 
includes commencing, conducting and 
carrying a suit to a conclusion in a court 
of justice. “To dispose” of a matter is to 
arrange or settle it finally; to determine 
the fate or fix the condition of; to finish 
with; to adjust, settle and determine a 
matter. To prescribe, therefore, the man 
ner of disposition of the statutory right 
to forfeiture is to prescribe whether a 
cause of action exists, when it comes into 
existence, when it ripens, and when it 
dies, by way of legal limitation, and, 
finally, to settle it. 

Prosecution and disposition of a case, 
therefore, are not two separate and dis- 





tinct acts, but rather two closely related 
functions, exercise of each of which is 
necessary to full attainment of the de- 
sired result of a lawsuit. Thus, when 
Congress provided that forfeiture under 
the Shipping Act may be prosecuted in 
the same court, and disposed of in the 
same manner as provided in the Customs 
Act, the court holds that Congress did 
not intend to include only the method of 
prosecution and to preclude the method 
of disposition. 


Definition of “Disposed of” 


Contrary to the claimant’s contention, 
the court held that the term “disposed 
of” is not to be limited merely to the dis- 
position to be made of forfeited property, 
but rather that it also incudes the method 
of disposition by the court of the case 
presented before it. 

The court concluded that the applicable 
limitation was that prescribed in the 
Customs Act, 19 U. S. C. A., Sec. 1621. 
Accordingly the District Court’s judg- 
ment was reversed with directions to 
proceed in accordance with the above 
principles. The Brazil, Seventh Circuit 
Court of Appeals, 134 F. 2d 929. 

Elsewhere, in explanation of its deci- 
sion, the court said that it is obvious that 
Congress intended by Sec. 836 of the 
Shipping Act to prescribe for enforce- 
ment of forfeitures thereunder the reme- 
dies, procedure and limitations applicable 
to forfeitures under the Customs Act. 
The language in the above quotation 
from Section 836 was held to mean that 
the causes of action under the two acts, 
the venue, the method of recovery, the 
procedures and the court’s disposition 
shall be identical. 


Normandie’s Salvage 
Proves Great Success 


BIG SHIP’S HULL RIGHTED 


Work of Eighteen Months Since Fire 
at Pier Sank Luxury Liner; 
Will Carry Troops 


The great luxury liner “Normandie,” 
which capsized after being swept by fire 
at its pier in the Hudson River off Fif- 
tieth Street eighteen months ago, has 
now been floated. It is stated that its 
hull is as good as ever. 

Marine men regard this as the biggest 
salvage job in naval history. There are 


thousands of tons of water still in the 
hull and it is believed that the main job 
of water removal, plus the taking out of 
temporary bulkheads and debris, will 
take from four to six weeks. After that 
there will be a job of probably nine 
months in refitting the ship, which had 
her name changed from “Normandie” to 
“Lafayette.” It will be used as a trans- 
port. 


Fire Was Due to Carelessness 


The Normandie fire was not due tu 
sabotage or incendiarism. The fire was 
due to carelessness of some workman 
who in a hurry to make ready for carry- 
ing thousands of soldiers to overseas 
combat allowed his acetylene torch to cut 
through a bulkhead and ignite 1,100 
bales of life preservers, These were 
filled with kapok which is cotton. 

The salvage work was in charge of 
Merritt-Chapman & Scott. The Navy’s 
supervisor of salvage in the case of the 
“Normandie” 'is Captain Bernard E. Man- 
seau, U.S.N. The salvage operation is 
regarded as a $20,000,000 job and the 
original value of the ship was something 
like $50,000,000. Here are some statistics 
relative to the salvage work: 

More than 700 men have worked daily 
at it, the essential part of the job being 
performed under water. 

The four-deck superstructure, masts 
and three giant funnels—each of the 
funnels big enough to accommodate both 
of the Hudson tubes—had to be cut away 


(Continued on Page 31) 


WSA OPENS NEW YORK OFFICE 


Cargo War Risk Insurance on “Over-ihe. 
Counter” Basis in Metropolitan Area 
to be Handled at 99 John Stree: 

The War Shipping Administration fas 
opened a New York office to handle 
cargo war risk insurance originatins in 
the New York metropolitan area an on 
“over-the-counter” basis, the agency an- 
nounced this week. The new office, at 
99 John Street, will also take ove; the 
existing facilities of WSA for transacting 
cargo war risk insurance business on a 
mail or telegraphic basis. 

With regard to the “over-the-counter” 
business, a revised procedure has been 
devised by WSA, it was stated, wit! an 
idea of expediting the issuance of polli- 
cies and to cut down paper work both 
for the purchaser of insurance and for 
WSA. Under the revised procedure ap- 
plicants will be provided with policy 
forms which are to be filled out by them 
and transmitted to WSA for execution, 
Arrangement is made so that premium 
payments can be transmitted to WSA 
either concurrently with the delivery of 
policies for execution or upon taking de- 
livery of the executed policies at any 
time within forty- eight hours thereafter, 

The new procedure, it was added, was 
worked out in conference between WWSA 
and an informal committee of cargo 
insurance brokers. 

E. S. Blackwell, Jr., is cargo under- 
writer in charge of the new office and 
he has been with WSA about a year in 
its Washington, D. C., headquarters. Pri- 
or to that he was with the Atlantic Mu- 
tual in New York. He is a graduate of 
Harvard Law School. His assistant in 
the new office is Stephen Hurlbut, who 
was with Marsh & McLennan, Inc., be- 
fore joining WSA. 

Regulations giving effect to the set-up 
of this office are embodied in WSA sup- 
plement No. 2 to general order No. 6, 
revised, published in the Federal Regis- 
ter as of August 7, 1943. This supple- 
ment also embodies an important change 
with respect to the automatic open cargo 
war risk insurance policies issued by the 
WSA through commercial insurance 
companies acting as its agents. It is 
pointed out: 

Prior to January 30, 1943, warshipopen- 


(Continued on Page 31) 
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Revised Manual of Hartford Steam 
Boiler “Suprise Move” in New York 


I) a surprise Hartford Steam 
Boiler announced yesterday that it had 
fled with the New York Insurance 
Department a revised manual of rules, 


move 


rates and coverage governing boiler and 
machinery insurance which will be used 
with respect to all policies, effective on 
or after August 12, 1943, covering ob- 
jects in the state of New York. The 
Hartford further declared that its re- 
vised manual incorporates all of the 
advantages of coverage and improved 
procedure embodied in the company’s 
manual which was put into effect Febru- 
ary 1, 1943, in all states except New 
York and Louisiana. In addition, it in- 
troduces for use in New York certain 
other revisions which developed from the 
recent discussion of the boiler and ma- 
chinery rating situation with the New 
York Insurance Department. 

William Street reaction to the Hart- 
ford’s move was surprise mingled with 
curiosity as to what the New York De- 
partment will do next in this contro- 
versial B. & M. situation. Up to date 
National Bureau companies and the Hart- 
ford Steam Boiler have been unable to 
reconcile their differences as to manual 
rules, rates and coverage, and to agree 
upon a single manual for use in New 
York State. 


Physicians’ Committee Views 


Wagner Bill With Alarm 


The Wagner-Dingell bill expanding 
the social security benefits is viewed with 
alarm by the National Physicians’ Com- 
nittee for Extension of Medical Service. 
This group in a recent release points out 
that the Wagner bill, under its provi- 
sions, would create totalitarian medicine 
for more than one hundred ten million 
people and would place in the hands ot 
one man—the Surgeon General of the 
Public Health Service—the power and 
authority to hire doctors and establish 
rates of pay; to establish fee schedules 
for services and qualifications for spe- 
cialists; to determine arbitrarily what 
hospitals or clinics may provide service 
for patients, etc. 

Pe: provisions are so sweeping, says 

National Physicians’ Committee, that, 
if enacted into law, the entire system of 
American medical care would be de- 
Stroved., 





Walter L. Hays Florida War 


Finance Committee Director 


Walter L. Hays, of Orlando, Fila. 
president of the American Fire & Casu- 
alty, has been appointed director of the 
war finance committee of Florida. He 
will have charge of the community divi- 
sion of the war finance committee. 

The community division will include 
War finance activities of all the schools 
in the state, agriculture, retail trade and 
service organizations. 

Mr. Hays, one of the outstanding busi- 
ness and civic leaders of the state, re- 
ceived a dollar-a-year appointment by 
the Treasury Department soon after 


Pearl Harbor. 


Therefore, it had been ex-! 


pected this week that the Department 
would indicate along what lines the two 
opposing factions would have to get to- 
gether. Announcement of the Hart- 
ford’s manual somewhat complicates the 
situation. 

Attention was called by one observer 
to section 184, sub-section 4, Insurance 
Law of New York State, under the pro- 
visions of which the Superintendent of 
I1:surance can require a company to with- 
draw its rules and rates within sixty 
days after filing if such rules and rates 
are found to be unacceptable, unreason- 
able or inadequate. The privilege of a 
hearing, however, is granted under this 
sub-section. 

Reportedly the “heart” of the Hart- 
ford’s revised manual is that the insur- 
ance charge table is continued therein 
rather than the table of standard and 
excess limits which is a feature of the 
National Bureau manual. 


OHIO FUND’S REVISED RATES 


The Ohio State Insurance Fund has 
issued a bulletin indicating its statement 
of condition, the actuarial report on its 
progress and annual revision in rates. A 
reduction of 8.0% in the general rate 
level has been made, effective July 1, 


1943. 





: Seal Exemption From 
48-Hr. Work Wk. Order 


ANGELES MEN CONFER 


LOS 


Insurance Interests of This Area File 
Brief With War Manpower Com- 
mission Stating Position 


As chairman of the Los Angeles gen- 


eral insurance committee on the 48-hour 
work week, Hugo Methmann, Fireman’s 
Fund Indemnity manager in that city, 
filed on August 7 with the War Man- 
power Commission, applications for ex- 
emption from the provisions of the order 
of the WMC, WWWS, of July 22, put- 
ting in force ‘the 48-hour work week for 
all employes of all establishments. This 
order covered specific places of business 
in Los Angeles, Ventura, Orange, San 
Bernardino and Riverside Counties, effec- 
tive as of July 22, and expected to be 
fully complied with by August 22. 

The individual applications for exemp- 
tion accompanied the “brief” of the 
general committee, which set forth the 
various reasons why the 48-hour work 
week is impracticable in insurance offices. 
The “brief” set forth fourteen general 
reasons why insurance should be ex- 
empted, and presented the case categori- 
cally in conformation with the sample 
“Request for Exemption from 48-Hour 
Work Week” as sent to employers by 
the WMC local director. 

WMC Gets True Situation 

The “brief” was filed in pursuance with 
an expressed suggestion of the WMC 
that insurance, along with other busi- 
nesses, file a group application to accom- 
pany the individual ones in order that 
the WMC might be better informed on 
the true situation existing from an au- 
thoritative source. 

It is felt that the insurance interests 
have presented a splendid case in this 

(Continued from Page 34) 
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American Automobile 
Buys Associated Cos. 


PRIMARILY AS AN INVESTMENT 


Deal Involved Cash Price of About $3,- 
500,000 and Home Office Building Mort- 
gage; Details Given by O. L. Schleyer 


Astomahile of St. 
the new owner of the Associated Indem- 
nity Corp. and the Associated Fire & 
Marine, both of California. The pur- 








American Louis is 


chase deal received the approval of 
stockholders of both companies on Au- 
gust 5, and the deal was closed for a 
cash consideration of about $3,500,000, 
including the purchase of a mortgage on 
the home office building in San Fran 
cisco which is owned and occupied by 
the two Associated Companies. It was 
disclosed this week by O. L. Schleyer, 
president of American Automobile, that 
negotiations looking to the consumma- 
tion of the deal have been in progress 
since early in the year. 
Schleyer’s Statement 

In his official statement regarding the 
purchase Mr. Schleyer said: “Purchase 
by American Automobile of the Asso- 
ciated Indemnity Corp. and Associated 
Fire & Marine should occasion no sur 
prise in insurance circles where the 
sound condition of these companies and 
the excellence of their managements are 
widely known. We have bought them 
primarily as an investment. 

“The Associated Companies will re- 
main autonomous California institutions 
domiciled in San Francisco and operate 
in the same manner under the present 
management. The executives are men 
of the highest integrity and outstanding 
ability whom we are happy to bring into 
the orbit of the American Automobile 
organization. Both the American and 
the Associated groups have been devel- 
oped as specialty companies, each at- 
taining a leading position nation-wide in 
its own field, although both companies 
have diversified their writings substan- 
tially in recent years. The large re- 
sources of both groups, financial and 
managerial, enable us to look forward 
with confidence to a successful future of 
greater usefulness in the insurance 
world.” 

The Associated Indemnity Corp. was 
organized in 1922 and the Associated 
Fire & Marine Insurance Co. in 1928 
The Indemnity Corp. writes all forms of 
casualty insurance including fidelity and 
surety bonds and, with its affiliated fire 
company, issues combination automobile 
policies in the various states in which 
they are licensed. 

Associated Originally Issued Mainly Par- 
ticipating Compensation Policies 


Wig ch <p to the latest edition of A. 
Best’s Casualty-Surety Reports, the 
yet oe Indemnity originally issued 
mainly participating compensation poli- 
cies. The late Claude Fellows was found- 
er of this company and its fire mate. 
Later on Mr. Fellows expanded the com- 
pany into the automobile field with non- 
participating policies. All forms of casu- 
alty insurance as well as fidelity and 
surety bonds are now written on a non- 
participating basis but the company still 
writes participating as well as  non- 
participating compensation policies. 

Net premium income of the Associated 
Indemnity last year was $7,210,000, an 
all-time high. Its two biggest lines were 
compensation in which the writings in 
creased $803,000 to $5,385,000 and liability 
other than auto up $111,000 to $513,000 
Workmen’s compensation produced an 
underwriting profit of $597,000 while to- 
tal underwriting operations produced a 
profit of $634,000 or 8.7% of earned pre- 
miums. Incurred losses declined three 
points to 61.7% and expenses increased 
more than three points to 29.0%. Com- 
bined losses and expenses in 1942 were 
90.7% compared with 90.3% for 1941. 

L. H. Mueller is chairman of the board 


(Continued on Page 32) 
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Guest Speakers Before 
Internation’] Claim Ass’n 


BROUGHTON & COL. ARMSTRONG 
Will Give Only Formal Talks Scheduled 


for Annual Meeting of Association in 
Chicago September 13-14 

Col. Paul G. Armstrong, state director 
of the Illinois Selective Service System, 
and Averell Broughton, New York public 
relations consultant, will be the principal 
speakers at the annual business meeting 
of the International Claim Association to 
be held in Chicago September 13-14. 
\nnouncement of their acceptances was 
made by Willard E. Hein, president of 
the association who is supervisor of 
claims of the State Mutual Life. Their 
addresses, the only formal talks sched- 
uled, will be delivered at the opening 
session of the meeting on Monday morn- 
ing, September 13. 

The subject of Col. Armstrong’s talk 
will be “Trends in Manpower,” while 
Mr. Broughton will speak on “Public 
Relations—What It Is and What It Is 
Not.” 

Col. Armstrong, now on leave of ab- 
sence from the Parker, Thomas & Tuck- 
er Paper Co. of Chicago, of which he 
was vice-president, has been active in 
the affairs of the American Legion, hav- 
ing held various offices, and is now serv- 
ing his third year as National Vice 
Chairman. Since his appointment three 
years ago as head of the Selective Ser- 
vice System in Illinois, his record of 
achievement has been outstanding. 

Mr. Broughton, who was an instructor 
at Columbia University, New York, for 
several years before entering the pub- 
lic relations field, has recently written 
a book about his subject entitled “Ca- 
reers in Public Relations—The New 
Profession.” 

One of the most active convention 
committees of the association is the 
press committee of which Victor L. Fox, 
Colonial Life of Jersey City, is chairman. 








GAS RATION SAVES LIVES 


Motor Vehicle Commissioner Fletcher 
Finds 30% Decline So Far This Year 
From First Half of 1942 

Reduced risk, the result of gasoline 
rationing and the pleasure driving ban, 
saved more than 300 lives in New York 
State during the first half of this year. 
Motor Vehicle Commissioner Clifford J. 
Fletcher said that traffic fatalities during 
that period totaled 711, as against 1,017 
deaths in the first half of 1942, or a 
decline of 30%. 

On the basis of experience thus far, 
it appeared possible that the state’s 1943 
traffic death toll would be the lowest 
ever recorded in the eighteen years that 
accident statistics have been compiled 
by the Bureau. In the six months the 
number of accidents declined from 35,900 
last year to 20,434, and non-fatal in- 
juries from 46,037 to 25,526. 

In June, latest month for which acci- 
dent figures were available, there were 
3,076 accidents, 111 deaths and 3,834 
injuries, compared with 5,775 accidents, 
176 deaths and 7,366 injuries in June, 
1942. 

OKLA. PROBE OF COMP. RATES 
Governor Names M. M. Keys, Insurance 
Fund Manager, To Take Charge of 
Investigation Getting Under Way 
An investigation of experience and 
rates on workmen’s compensation insur- 
ance is being launched. It will be con- 
ducted by Mott M. Keys, manager of 
the Oklahoma Insurance Fund, who re- 
ceived his assignment from the gov- 
ernor. He has been requested to pre- 
pare a report as soon as his findings 
are completed, and to submit the report 
to the State Insurance Board. This 
week Mr. Keys indicated that a rate 
investigation in other lines of insurance 
including fire and auto would probably 
be made with a view to ascertaining if 

rate reductions are justified. 
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APPROVE NEW RATING PLAN 
Florida, Arkansas and Michigan Author- 


ities Sanction Stock Company Pro- 

gram; Already Effective in Mich. 

The workmen’s compensation rating 
plan sponsored by the stock casualty 
companies has received approval in three 
states to date—Florida, Arkansas and 
Michigan. On August 7 Insurance Com- 
missioner Larson of Florida gave his 
approval to the plan stipulating that 
thereby insurance companies will give 
advance discounts to employers with 
premiums of more than $1,000 a year 
and that the discounts are set up on a 
sliding scale basis. 

In Arkansas the Insurance Commis- 
sioner approved the program as filed by 
the National Council on Compensation 
Insurance to become effective in Octo- 
ber. 

The plan has already become effective 
in Michigan—date being July 30—on 
new and renewal business and the stip- 
ulation is that it shall be operated on an 
intrastate basis. 


Holds 6.6% Rate Cut on 
Comp. Insufficient in Okla. 


Governor Kerr of Oklahoma has indi- 
cated that the proposed 6.6% rate reduc- 
tion in compensation insurance for his 
state is insufficient, and he is in favor 
of 40% reduction as being more in line 
with what Oklahoma industry is entitled 
to. The Governor pointed out that in 
computing the proposed 6.6% reduction 
the National Council on Compensation 
Insurance had failed to recognize that 
the average wage on which they collect 
a fixed percentage has increased about 
50% while the limit of their liability has 
remained unchanged. He estimated that 
the compensation premium income of the 
companies had increased on an average 
of 50% while the maximum benefits paid 
are $18 per week for a limited number 
of weeks. 


TWYMAN SUCCEEDS KEYS 
_ W. G. Twyman of Poteau, Okla., has 
been appointed manager of the Okla- 
homa Insurance Fund succeeding Mott 
M. Keys who has been named by the 
Governor to investigate compensation 
rates. 


CORRECTION 

_The following letter received from As- 
sistant Manager G. F. Kline of the Com- 
pensation Rating & Inspection Bureau 
serves to clear up an unintentional error 
which appeared in The Eastern Under- 
writer. Mr. Kline says: “The first col 
umn on page 29 in the July 30, 1943, 
issue of The Eastern Underwriter we 
believe contains an error. In reporting 
the approval in New York of the newly 
established coverage for diseases, you 
state in the last sentence of the first 
paragraph: ‘Similar action was taken in 
New Jersey last week.’ We know of no 
such action and believe you will wish to 
print a correction.” 


“OFF-SHIFT” POLICY IN CANADA 

The Canadian-Toronto General Group 
of companies announces a new accident 
policy covering non-occupational acci- 
dents which is described as the “off- 
shift” policy. Under the terms of this 
policy weekly benefit will be provided in 
the case of total disability for one year. 
There’s also a death benefit in event of 
accidental death. Under a blanket medi- 
cal reimbursement, the policy will assure 
payment of medical, surgical, hospital and 
nursing bills. This contract is similar to 
the non-occupational policies of Ameri- 
can companies. 





NEW WORK FOR CRUMMETT 


C. S. Crummett, one of the pioneers in 
the ranks of insurance advertising men 
who has been ad manager of American 
Policyholders’ of Boston, is now technical 
consultant on publications of American 
Mutual Liability. 


COMP. RATE CUT OF 5.5% 


Florida Ins. Commissioner Orders Re- 
duction Instead of 6.2% Average In- 
crease in Rates Urged by Companies 
Insurance Commissioner E. Larson of 

Florida has ordered an average rate re- 

duction of 5.5% in workmen’s ‘compen- 

sation insurance, which is retroactive to 

July 1. In taking this action Mr. Larson 

denied the recommendation of the Na- 

tional Council on Compensation Insur- 

ance for an average increase of 6.2% 

in Florida rates this year. This rise was 

based on reported experience in the 
compensation line in Florida. 

Mr. Larson said that because of vari- 
able factors and a wide range of rates 
in various lines of industry and business 
he could not estimate the total amount 
that Florida employers would save by 
the rate cut. 

The reduction was shown by experi- 
ence tables on premiums and losses to 
be possible, he said, despite amendments 
to the workmen’s compensation law 
which removed the $1,000 limit on medi- 
cal expenses and raised the maximum 
weekly payment from $18 to $22. 

If it had not been necessary to allow 
for these increases, the total reduction 
in average rates would have been 9.7%, 
Larson declared. 

The reduction is not general. A few 
cases will take increased rates, but the 
commissioner said he would continue a 
study on these and “if necessary, a sup- 
plemental order will be made affecting 
them.” 


NOT FIGHTING THE COS. 


Background of Proposed Probe of Comp. 
Rates in Texas Explained by A. J. 
Branscom of Texas 

A. J. Branscom of Houston, who is 
executive vice chairman of the current 
Texas campaign of the State Manufac- 
turers Association to raise about $100,- 
000 for a probe of workmen’s compensa- 
tion rates, explained this week that “re- 
vardless of what has been said and what 
might be in some of our literature or 
even in letters, we are not fighting stock 
companies nor their agents. We pub- 
lished a pamphlet in which we used for 
comparative purposes the workmen’s 
compensation rates of those states that 
are lower than Texas. That was a sales 
argument and we used information that 
was conducive to getting business men 
to contribute. We didn’t say anything 
about Oklahoma because its rates are 
higher than those in Texas. When you 
insurance men are trying to make a sale 
you tell only those things which are 
favorable to your proposition.” 

Mr. Branscom has said that he and 
his fellow-manufacturers are not con- 
cerned nor interested in types of car- 
riers, they merely want lower rates and 
believe an amendment of the laws would 
produce lower rates. In attacking the 
existing laws, he has been outspoken 
against the so-called “ambulance-chasing 
lawyers.” 


Minnesota Court Rules 


Against American Surety 


American Surety must make good 
under a $10,000 performance bond which 
it issued to the Empire Wrecking & 
Salvage Co. in connection with the raz- 
ing of an old Minneapolis building, the 
Minnesota supreme court has ruled. The 
wrecking firm had agreed to raze the 
structure by a specified date and to 
pay at the rate of $1,000 a month for 
the time it took to do the job beyond 
that date. The work ran over four 
months and the building owners sued 
for $4,000. 

There was a stipulated damage clause 
in the contract between the owner and 
the wrecking firm and the latter and 
its surety moved for a directed verdict 
on the ground that this clause was in 
fact a penalty and unenforceable. In 
defining the term “performance” as 


used in a bond, the court said it is 
“such a thorough fulfillment of a duty 
as puts an end to obligations by leav- 
ing nothing more to be done,” 


No Trend to Drop Sta ee 
Car Inspection Laws 


THEIR WIDER ADOPTION S£EN 


Sixteen States Now Have Such ‘aws; 
Seven States Require Munic!ya] 
Inspection Programs 


Although some states this yea: and 
last eased inspection requirements as a 
temporary wartime measure, there has 
been no trend toward abandonment of 
compulsory motor vehicle inspection laws, 

On the contrary, currently available 
indices are interpreted by observers as 
pointing toward more widespread adop- 
tion of such laws by both states and 
municipalities, as well as wider use of the 
government-owned and operated testing 
station system which has received most 


attention through its application in New 
Jersey, where officials credit it with pro- 
during a reduction in accidents anid in- 
surance rates. 

New Jersey last year changed its in- 
spection from a semi-annual to an annual 
basis, but with emphasis that the move 
was purely because of war conditions. 


Connecticut and Delaware 


Connecticut, which had a state-owned 
and operated set-up before the New 
Jersey program was adopted, dropped its 
semi-annual inspections last year as a 
wartime measure. Significantly, however, 
bills which would have repealed the pro- 
gram in whole or in part were rejected 
by the 1943 Connecticut legislature. 

Delaware, which has a similar system, 
also suspended its regular program as a 
war measure. The action was taken 
under authority of a 1943 law, which 
allows for resumption of the program 
after the war. 

South Carolina, which before the war 
was among the states operating inspec- 
tion programs through private garages, 
has shown interest in the New Jersey 
set-up and may adopt such a program in 
the post-war period. 

Virginia’s customary semi-annual in- 
spection program has been telescoped 
this year into a single inspection period 
because of wartime factors. 

Besides some sixteen states which have 
statewide inspection laws on their stat- 
ute books, seven states have laws au- 
thorizing municipal inspection programs. 

Alabama this year passed a law author- 
izing municipally - operated inspection 
programs, and there have been other 
recent indications that such programs 
will spread. Proposals for compulsory 
municipal inspections were dropped in 
Dallas, Tex., for the time being because 
of inability to obtain testing equipment 
during the war. For the same reason 
efforts of New Orleans to replace service 
station inspections with tests at munici- 
pally-operated stations made little head- 
way this year. 

Institution of a municipal testing pro- 
gram was recently urged in Milwaukee, 
with similar proposals expected to be 
heard elsewhere when testing equipment 
again becomes available. 





Annotation of A. & H. Cases 


Obtainable from Amer. Bar 


Fred S. Ball, Jr., of Montgomery, la., 
who is A. & H. committee chairman 0! 
the International Association of Insut- 
ance Counsel, reported at the rcent 
annual convention in Chicago thai the 
work of annotating the health and «ccl- 
dent policy in general use, complete! by 
the corresponding committee of Arieri- 
can Bar’s insurance section, represented 
‘a splendid and extremely helpful i Jex 
to the health and accident insurince 
cases,” 

The annotation consists of eighty ‘al 
cap mimeographed sheets conta int 
thousands of citations of A. & H. insur: 
ance cases., According to Chairman Ball 
a copy of the annotation may be obta.ned 
from the secretary of the American Bat 
Association without charge. 
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Penna. Attorney General Applies 
Retaliatory Law to Ohio Companies 


form of a direct prohibition against any 


Gregg L. Neel, insurance commissioner 
oi Pennsylvania, has received a formal 
opinion from the state department of 
iustice at Harrisburg relative to whether 
-asuialty company, incorporated under 
the laws of the State of Ohio, may be 
permitted to write workmen’s compensa- 
tion insurance in Pennsylvania. The 
quesiion arose by reason of the fact that 
in Ohio private companies are not per- 
mitte | to write compensation insurance. 
\ll such insurance is written there as a 
virtual monopoly by the Ohio State In- 
surance Fund. 

In their opinion which follows in part 
lanes H. Duff, state attorney general, 
and Orville Brown, deputy attorney gen- 
eral, noted that it has been urged “that 
ii Pennsylvania casualty companies can- 
not write workmen’s compensation insur- 
ance in Ohio, then Ohio companies 
should not be permitted to issue policies 
of such insurance in Pennsylvania. In 
other words, it is suggested that this is 
a proper case for retaliation.” 

In response the Department of Justice 
officials declared: “We feel that there is 
such a prohibition and that this is a case 
jor retaliation.” The opinion read on this 
point : 


What the Law Provides 


“Section 212, supra, provides that if by 
the laws of any other state a prohibition 
is placed upon Pennsylvania companies 
additional to or in excess of any prohi- 
bition which is placed thereon by Penn- 
sylvania law a like prohibition is to be 
put upon companies of such other state 
doing business in this state. While there 
is no prohibition against any qualified 
casualty company writing workmen’s 
compensation insurance in Pennsylvania, 
under the Ohio law there is a prohibi- 
tion against Pennsylvania companies 
writing such insurance in Ohio, and this 
is additional to or in excess of any pro 
libition applicable in Pennsylvania. 

“Section 1465-101 of the Ohio General 
Code provides as follows: 

““All contracts and agreements shall be abso- 
lutely void and of no effect which undertake 
to indemnify or insure an employer against 
loss or liability for the payment of compensa- 
tion to workmen or their dependents, for death, 
injury or occupational disease occasioned in the 
course of such workmen’s employment, or which 
provide that the insurer shall pay such com- 
pensation, or which indemnify the employer 
against damages when the injury, diseases or 
death arises from the failure to comply with any 
awful requirement for the protection of the 
lives, health and safety of employes, or when 
the same is occasioned by the wilful act of the 
employer or any of his officers or agents, or 
by which it is agreed that the insurer shall pay 
ny such damages. No license or authority to 
enter into any such agreements or issue any 
such policies of insurance shall be granted or 
ssued by any public authority in this state. 

‘Provided that any corporation organized 
under the laws of this state to transact liability 
Nsurance as defined in paragraph 2 of section 
607-2 or as defined in paragraph 2 of section 
510 the General Code may by amendment 
of its articles of incorporation or by original 
ticle: of incorporation, provide therein for the 
uthority and purpose to make insurance in 
‘tates, territories, districts and countries, other 
than the state of Ohio indemnifying employers 
‘gains: loss or liability for payment of compen- 
sation to workmen and employes and their de- 
bende: .s for death, injury or occupational dis- 
fase occasioned in the course of the employment 
and to insure and indemnify employers against 
‘Ss, -xpemse and liability by risk of bodily 
jury or death by accident, disability, sickness 





or disease suffered by workmen and employes 


for which the employer may be liable or has 
assumed liability.’ 


A Direct Prohibition 
“The above quoted section is in the 


insurance company writing workmen’s 
compensation insurance in the State of 
Ohio and _ constitutes a prohibition 
against Pennsylvania casualty insurance 
companies. In contrast with that part 
of the above quoted provision which thus 
prohibits both Ohio companies and the 
companies of Pennsylvania or any other 
state from writing such insurance, the 
section above quoted expressly provides 
also that Ohio insurance companies may 
obtain authority to write workmen's 
compensation insurance in any state ex- 
cept Ohio. 

“The fact that there is no prohibi- 
tion in the Pennsylvania law is immate- 
rial. It happens that Pennsylvania com- 


panies are subjected to fees and other 


charges in certain states though under 
Pennsylvania law no similar fee or 
charge is imposed upon either a domes- 
tic or foreign company doing business in 
this state. You inform us, however, that 
in such cases the companies of such 
state imposing such fee or charge are 








compelled by your department to pay a 
similar fee or charge when admitted to 
do business in this state. We view the 
situation as to the prohibition created 
by the Ohio law to be the same as the 
situation above described. If Pennsyl- 
vania has no prohibition which is ap- 
plied initially here, nevertheless the ef- 
fect of the Ohio law being to prohibit 
our companies from writing workmen’s 
compensation insurance in that. state, 
your department should prohibit Ohio 
companies from writing workmen’s com- 
pensation insurance business in_ this 
state. 

“It is our opinion, and you are, there- 
fore, accordingly advised that Ohio cas- 
ualty insurance companies, even though 
admitted for other purposes, may not 
be authorized to write workmen’s com- 
pensation insurance in the Common- 
wealth of Pennsylvania, since Pennsyl- 
vania companies are prohibited by an 
Ohio statute from writing workmen's 
compensation insurance in that state.” 





FARM LIABILITY POLICIES 

The Iowa insurance department has 
approved a new farmers liability policy 
for the State Automobile Insurance Co., 
a reciprocal. The policy is similar to 
that previously approved for the Allied 
Mutual and the lowa Farm Mutual both 
of Des Moines. 











New Book on Foremanship 
And Accident Prevention 


The solution of one of the perplexing 
problems of industrial management, 
namely, teaching foremen their responsi- 
bilities, has been given a boost by the 
appearance of a new text book “Fore- 
manship and Accident Prevention in In- 
dustry” published by American Mutual 
Liability of Boston. As the title implies, 
this 94-page book is designed to teach 
foremen accident prevention but it is 
arranged to fit nicely into any foreman’s 
over-all training course. 

The book is especially valuable at this 
time because the need is great for train- 
ing of a large number of new men 
placed in the position of foremen and the 
further schooling of foremen of long 
experience. Because the responsibility of 
foremen for the control of accidents 
within their departments has come to be 
recognized as the key to the success of 
the plant accident prevention program, 
the foreman’s accident control duties 


should have a proper place in foreman- 
ship training. 

While the primary purpose of the book 
is to give the industrial policyholders of 
their own company an added safety en- 
gineering service, sample copies are being 
made available upon request. 
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A. & H. Loss Ratios Held 
To Be “Very Favorable” 


CONTINENTAL CASUALTY SIZEUP 

Its Underwriting Record on Commercial 
Business Shows Rejection Record of 
Less than 24%% in First Six Months 





Influenza losses have increased in cer- 
1943 ; 


heart ailments have been aggravated by 


tain sections since the start ot 


the war’s uncertainties; traffic accidents 
have decreased because people drive their 
cars much less and more slowly; and 
occupational accidents have increased in 
crowded war defense plants. 

But including all factors pro and con, 
ratios in the accident and health 
business have been “very favorable” in 
1943 to date, according to Frank J. Stich, 
manager of the Continental Casualty’s 
\. & H. claim department and who is 
assistant to the vice president. Conti 
nental’s experience affords a national 
view because its operations blanket every 
state in the Union and the provinces of 
Canada. 

The accident and health department 
of this company paid policyholders and 
beneficiaries a total of $2,543,564 during 
the first six months of this year, Mr. 
Stich says, and the loss ratio was entirely 
satisfactory to the management. 


$228,000,000 Paid Out Since 1897 

Since organization in 1897, Continental's 
total payments to policyholders and bene- 
ficiaries amount to more than $228,000,- 
000. The company has claim representa- 
tives on duty daily throughout all of 
North America, disbursing income and 
hospitalization checks to and in- 
jured policyholders. 

As to underwriting experience, the 
Continental points with pride to the rec- 
ord of its commercial A. & H. division 
for the first six months of 1943. On all 
commercial applications submitted to the 
company during the first half of the year, 
Continental issued almost ninety-eight 
policies per 100 “apps.” Actual figures 
show that 97.6% of all commercial appli- 
cations received resulted in the issuance 
of a policy in accordance with the appli 
cation. A rejection record of less than 
2.4% indicates that the company’s under 
writing department is at least liberal- 
minded, says B. K. Holliday, chief under- 
writer of that division. 

In his opinion, “our 97.6% record has 
been made possible by the cooperation 
we have had from our commercial repre- 
sentatives in the field. We constantly 
have sought to make them underwriters 
as well as agents, and I am confident 
that our ability to issue policies on nearly 
ninety-eight out of each 100 applications 
is because our representatives try to 
select risks as carefully as we do, and 
do not jeopardize their reputations by 
submitting cases that are ‘border-line’ 
according to our standards.” 


loss 


sick 


10% BONUS OFFER 

To Be Paid By National A. & H. Insur- 
ance Co. in August to Agents Writing 

$40 in New Business; Co. 40 Yrs. Old 

In observance of its fortieth anniver- 
sary, which will occur on August 26, the 
National Accident & Health Insurance 
Co. of Philadelphia is offering a special 
bonus of 10% of the premium to those 
agents who write during August at least 
$40 in new business. This bonus will be 
payable upon receipt of a list of the 
business on which the bonus is claimed 
with a statement of the premiums paid. 

The offer, it is explained, does not 
apply to hospital, group or group rate 
business nor to any agent who has been 
given, during any part of the period, any 
other special offer or bonus. : 





Neck Broken: $50 a Wk. Since 


1912; Insured in Travelers 

The Travelers declares in its current 
edition of “Protection” that the most 
convincing example of the importance of 
the life indemnity provision in an acci- 
dent policy is that of a policyholder, dis- 
abled in 1912, who has been receiving $50 
per week since that time. Under his 
policy he has now received more than 
$80,000. The insured sustained a broken 
neck. 

Having been called upon to pay a great 
many claims under the life indemnity 
feature, the Travelers believes it has 
proven to be one of the most important 
phases of an accident policy. This is 
because “it protects your best investment 
—your earning power.” 

The “Protection” article, which was 
written by R. S. Woods of the home 
office accident department, further points 
out: 

“Tt is interesting to note the wide 
range of occupations of some of the in- 
sureds who have been paid for more 
than twenty years and are still receiving 
benefits—a commercial traveler, a city 
fire department captain, a mail carrier, 
a state ranger, a traveling salesman, a 
tinsmith, an architect, a railroad machin- 
ist, a school nurse, a contractor, an orange 
grove fruit weigher, and a president of a 
manutacturing concern. 

“At the present time we have over 100 
such claims now running covering dis- 
abilities from over one year to over 
thirty years.” 


Athlete Entitled to Compensation If Injured 
In Contest, Minnesota Board Rules 


An athlete representing a factory or 
any business house is entitled to work- 
men’s compensation if injured in a con- 
test, the Minnesota state industrial com- 
mission ruled in a_ precedent - setting 
decision made public today. 

Some observers believed the new rule 
thus set up might become far-reaching 
in its application and extend to members 
of bands and other organizations rep- 
resenting business institutions on the 
athletic field or otherwise. 

But on the athletic field alone, be- 
cause of the many teams with scores of 
members wearing the colors of their 
employers in baseball, diamondball, foot- 
mission has ruled in a precedent-setting 
decision. 

Case Cited 

Industrial commission rules that Earl 
Glenden Le Bar, injured June 3, 1941, 
in a softball game as a player on Ewald 
Brothers Milk Co. team, is entitled to 
compensation covering his doctor and 
hospital bills and $20 a week for fourteen 
weeks lost time. The fibula of his left 
leg was fractured. 

The Liberty Mutual, with which the 
employer was insured, has petitioned the 
commission for reargument of the case 
on the ground its ruling is- faulty and 
not justified by law and facts. Observers 
believed the commission’s ruling, which 
is of outstanding importance and sets a 
precedent, ultimately will reach the state 
supreme court. 

B. A. McLeod, is counsel for the com- 
pany and John A. Goldie, labor attor- 
ney, represents Le Bar. 

Organized Labor Interested 

Organized labor apparently has an in- 
terest in the case, for as a member of 








NEW 


CREDIT INSURANCE 


FILE BOOKLET 











To provide brokers with complete sales 
information about Credit Insurance, Ameri- 
can offers this new ‘‘file booklet’’, a compre- 
hensive explanation of fundamentals and 
the reasons why many of your customers 
should buy this coverage. 


Standard file size, the new “‘file booklet” 
can be kept readily available either for 
soliciting material or for answering questions 
of manufacturing and wholesaling clients. 


Write today for your copy of the Credit 
Insurance “file booklet’’. .. recommend the 







y ta 
AMERICAN = 
'( Creoir INDEMNITY 
.\ COMPANY 


coverage to those commercial customers 
who ship merchandise on credit. 


American offers every assistance to brokers 
from initial presentation to final proposition. 


J. F. McFadden, PRESIDENT 
FIRST NATIONAL BANK BLDG., Baltimore 
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the milk drivers’ union Le Bar was ep. 
titled to payment out of Minneapolis 
Teamsters Joint Council benetit fund 
during his layoff. 

The ruling was by Commissioners 
James D. Williams and A. E. Ramberg 
Commissioner P. C. Reynolds not par. 
ticipating because before becoming com. 
missioner he had appeared as attorney 
for the insurance company. ; 

The commission held that since the 
employer furnished the team with un; 
forms and playing equipment aid paid 
the $15 fee for entrance of the team jy 
one of the park board leagues, the en 
ployer was responsible for the injury to 
the player who was required to be 
bona fide employe of the company, 

Strong argument of the defense is said 
to be over the question as to whether the 
company can be held responsible for an 
injury received off its premises or prem- 
ises over which it has no control. 





American Mutual Lia. Writes 
True Group A. & H. in N.Y, 


American Mutual Liability and Ameri- 
can Policyholders’ have started to write 
true group accident and health and hos- 
pitalization insurance in New York and 
are making field appointments. Ray M 
Sullivan, formerly with Empire State 
Mutual Life, joined the Greater New 
York staff of these companies on August 

as a true group specialist, working 
under E. E. Place, resident vice presi 
dent. He is an experienced group man 





18.4% A. & H. GAIN SHOWN 


Wisconsin National Life reports that 
its A. & H. gain for the first six months 
in new business was 18.4% and that for 
the month of June alone an increase of 
91.9% was made. In new life business 
the company produced an increase of 
23.9% for the first half of the year 
These results were obtained, Vice Pres- 
ident G. A. L’Estrange says, without the 
stimulation of contests or campaigns. 





E. J. Bruemmer, Aetna 
Payroll Auditor, Retires 


Chief Payroll Auditor and Inspector 
Emil J. Bruemmer, northwestern division, 
Aetna Casualty & Surety Co., has re- 
tired. Mr. Bruemmer, whose headquar- 
ters were located in Seattle, was with 
the Aetna organization for almost thirty- 
two years. He is succeeded by Charles 
N. Young, who has spent his entire 
twenty-six years of Aetna service in the 
northwestern division. ; 

As a young man, Mr. Bruemmer leit 
his home in Wisconsin, on the northern 
shore of Lake Michigan, and, on horse- 
back, followed the old Oregon trail into 
western Wyoming. Sometime later, he 
moved to Tacoma and worked in the St. 
Paul and Tacoma Lumber Mill. 

He joined the Aetna’s Accident and 
Liability department on December |, 
1911. He inspected many lumber mills 
and other risks then located in compara- 
tively inaccessible spots and could only 
be reached after rough travelling. Much 
of the work in those days was in the 
nature of pioneer effort as inspection 0! 
plants for hazardous conditions was 4! 
most unknown in this section. 





Mr. Bruemmer was named clic! pay 
holl auditor and chief inspector in 19 
for the northwestern division, whic! 
covers five states. He is 72. 

Dale Bloom, president of the Kala 
mazoo Association of Insurance -\genl 
is continuing a campaign launched ther! 
to educate the public regarding the ge” 


eral public benefits provided by the stock 
fire companies to all residents and pro)” 
erty-owners whether insured or 10t. 
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Crash of Army Glider 
Raises Legal Points 


CIVILIANS WERE ON BOARD 
Questions Include That of Liability of 
Federal Government for Personal 
Injury Damages 





Sone legal points have been raised 
asa result of the crash of an army glider 
i Lambert-St. Louis Municipal Airport 
n August 1. Mayor William D. Becker, 
Thomas N. Dysart, president of the St. 
Louis Chamber of Commerce, and _ five 
ther civilians met death in the crash. 
Question has been raised concerning the 
ability of the Federal Government for 
yersonal injury damages. 

There is a question of whether civil- 
ans should have been permitted on the 
elider under any circumstances. Some 
high ranking army officers say that 
regulations strictly bar such flights by 
but Col. Reed G. Landis, com- 
manding officer, First Troop Carrier 
Command, Stout Field, Indianapolis, who 
authorized the glider demonstration at 
the request of the Robertson Aircraft 
(o, manufacturers of the ill-fated glider, 
said that the carrying of civilians aboard 
army aircraft is at the discretion of the 
commanding officer. 

Army Authorized Demonstration 

“In this instance,” Col. Landis said, 
“the Army authorized the glider demon- 
stration and the participation of Mayor 
Becker and his party on the premise 
that war workers should be privileged to 
witness the operation of equipment which 
they are producing for the armed forces. 
Such demonstrations of military equip- 
ment, the Army believes, contribute not 
nly to war worker morale but also to 
the civilian morale.” 

While Mayor Becker, Mr. Dysart and 
the other civilians who went to their 
deaths in the tragic flight signed the 
customary waivers required by army 
regulations there is a legal question of 
whether their waivers excused the army 
irom its liability to the killed men’s 
widows and orphans. Missouri laws are 
strict in their protection of the legal 
rights of women as to property, etc., and 
the signature of the husband does not 
bind them in anyway. 

In purchasing property from a married 
man the buyer must make certain that 
the wife freely and fully consents to the 
transfer, even if the property may be 
solely in the name of the husband. So 
while the army has the signed waivers 
of the dead men perhaps their widows 
and orphans, under some circumstances, 
may still have a claim up to $10,000 in 
each instance. The standing of the men 
who were killed was such it would not 
be hard to prove the maximum loss of 
$10,000 on each. 


‘ivilians, 


United States Senator Bennett Champ 
Clark of Missouri, who has been con- 
lucting an investigation of the fatal 
crash, has declined to comment on the 


circumstances under which Mayor Bec- 
ker and the other civilians were induced 
'0 sign away their legal rights for per- 
sonal injuries in a crash. Both in war- 
ime and in peace, army regulations long 
ave required such waivers from civil- 
ans using army equipment, even requir- 
Ing sich waivers from civilian polo players 
meeting army teams on government fields. 
Life Insurance Held Not Revealed 
rhe amount of the life insurance car- 
‘ each of the ten men killed in the 
‘rash has not been revealed. Presuma- 
ly the seven civilians, including Mayor 
ecker, Dysart and two top flight offi- 
vers of the Robertson Airfraft Corpora- 
tton, which assembled the glider, carried 
subst intial amounts of life insurance, 
while it 1s probable the two army officers 
and the first class private who were 
killed carried at least some Service Life 
Insur; ince protection. 
amount of liability, of course, 


under the life insurance policies would 


Normandie’s Salvage 
(Continued from Page 26) 


to eliminate weight. The superstructure 
weighed 5,000 tons, more than an average 
freight vessel. 

More than 6,000 openings under water 
—port holes, air vents, etc.—had to be 
closed and sealed. 

Six thousand tons of debris was re- 
moved. 

Ninety-three pumps, with a total ca- 
pacity of 40,000 tons of water an hour, 
were put inside the vessel to suck out 
the 100,000 tons of river water in her 
belly. 

In addition, about 240,000 board feet of 
lumber were used for shorings and bulk- 
heads. 

Finding Divers 

Complicating the job was the fact that, 
when it was started, there were not 
enough expert divers in the whole world 
to meet the need. 

So the Navy got hold of all who were 
available and set up a salvage training 
school on the pier alongside to train 
more. Some of those so trained, inci- 
dentally, performed valuable work help- 
ing clear Pearl Harbor and, later, North 
African and Sicilian harbors choked with 
wreckage. 


Opens WarRisk Office 

(Continued from Page 26) 
cargo policies embodied a provision the 
effect of which was to void such poli- 
cies if at any time the policyholder 
failed to maintain a sufficient collat- 
eral deposit or surety bond to cover 
all unpaid premiums on risks which had 
attached under the policy. Subsequent 
to January 30 such policies have con- 
tained a provision providing for their 
reinstatement under such circumstances 
if: the insufficiency in question arose 
through bona fide inadvertence on the 
part of the policyholder. 

In order to avoid a situation where 
at some later date it will be discovered 
that certain policies had been made void 
without the knowledge of either the pol- 
icyholder or the WSA, the newly pub- 
lished supplement No. 2 provides for 
their automatic reinstatement as of Jan- 
uary 30 if the insufficiency in question 
has not yet become known to the policy- 
holder. By reason of this provision the 
War Shipping Administration is on the 
one hand relieved of claims for return 
premiums running over a_ period of 
months or years where no loss may have 
occurred, and the policyholder is, on 
the other hand, protected from being in 
a position where he may find himself 
without insurance on a current shipment 
because of some long past and already 
corrected insufficiency. 








Sen. Wagner on “Ultimate” 
Cost of Social Security 


U. S. Senator Robert F. Wagner was 
quoted in the “Survey Graphic” for 
June, 1943, as follows in discussing the 
“ultimate” cost of social security: 

“The contribution rate provided in the 
bill (Wagner social security bill) for the 
combined comprehensive social insurance 
protection is 12%—6% for employe and 
6% for employer on all wages received 
or paid up to the first $3,000 a year.... 
A Federal government contribution to 
the insurance fund is also contemplated, 
beginning about ten or fifteen years 
hence, and gradually increasing to about 
one-third of the total.” 

Commenting on these figures the In- 
surance Economics Society of America 
estimates that “this would make the total 
ultimate cost of the W agner- Dingell bill 
at least 18% of re 


depend upon whether there was any pro 
vision against participating in aeronau 
tics and the terms for compensation 
under each clause. Most war clauses 
apply their restrictions to war zones, 
covering deaths in the Continental United 


States. 




















Acceptance in 


| 2 


You don’t have to prove to the 
man who plans his own home 
that he should build it. He’s 


already convinced. 





Likewise, when you use Graph-Estate,* 
you don’t have to prove to the prospect 
that he needs life insurance. He can 


see it for himself. 


Graph-Estate permits him to plan his 
own financial needs; helps him discover 
for himself the minimum protection he 


must provide .. . 


What he visualizes with his own mind, 


he wants. 


No wonder Guardian Agents sell larger 
policies, earn more with Graph-Estate. 


*Patented by THE GUARDIAN 


* 


THE GUARDIAN LIFE 


INSURANCE COMPANY OF AMERICA 
50 Union Square —- New York City 


A Mutual Company Established 1860 


GUARDIAN OF AMERICAN FAMILIES FOR 83 YEARS 
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“Joe Doaks” Goes to Town 


This True Story Proves That Sickness Can Be Turned to Good 
Advantage in Limiting Interviews to Only the Best; 
Alertness Captures Large Line 


By Mervin L. Lane, New York City 


This is a story of an Insurance Man— 


whom for various reasons we shall call 
Doaks”. The 
thing fictitious about this story. 

Joe had been ill last year. It 
sudden thing which took him out of 
production quicker than a business de- 
pression could have done. When he 
recovered two months later, he discovered 
that his doctors would not permit him 
to rush back to the old routine. 
His would have to be a gradual return 
to normalcy. Joe decided he didn’t know 
as much as the doctors did about these 
made it 


“Toe name is the only 


Was a 


same 


things and followed orders. It 
easier for Joe because he wasn’t chaffing 
at the bit. 

Well, the pill pushers told Joe that 
during his first three months back on the 
job, he would be permitted to have one 
interview a day. He couldn’t “chisel” an 
extra interview by making a_business- 
luncheon date besides the one interview. 
If he had a business discussion at lunch- 
con, there was to be no extra interview. 
The rest of the time was to be spent in 
his office, and no more than five hours of 
work in total per day. 

Worked Like a Charm 

It worked like a charm—much to Joe’s 
amazement—because he suddenly dis- 
covered that the restriction had caused 
him unconsciously to pick his best pros- 
pects, and consciously to select the best 
of these from day to day. He wanted to 
make every solitary interview pay. On 
such a reduced schedule he found, at the 
end of six months, that he had had his 
third largest year in life insurance, out 
of over twenty-five years of rate-book 
juggling. He found that his fire and 
casualty business increased to such an 
extent that he passed his 1942 paid pre- 
mium total on July 31, 1943. He attributes 
result to his careful selection of 
prospects and the conservation of his 
working hours. The outstanding case 
was one which brought him his biggest 


this 


account—through a letter. Here’s the 
story: 

One evening, a friend and his wife 
were dining in a restaurant with Joe 


These people were very 
good friends. It was one of those situa- 
tions where the insurance man felt he 
would never bring up the subject of in- 
surance and would not approach this man 
at his office—until the friend “opened 
up.” The opening came on the way home. 
As they left the restaurant, the friend 
suggested that they all walk home. It 
was a beautiful evening, all agreed read- 
ily. The girls walked ahead. Joe and 
his friend walked in back. 

Having a Broker Would Have Helped 


Out of a clear sky the friend started 
to tell the story about his company's 
dissatisfaction with the handling of their 
insurance by a non-agency mutual com- 
pany. It was a situation where the client 
had been forced into a fight over a claim 
and finally had to place the case in the 
hands of their attorney. He admitted to 


and his wife. 


Joe that since the X. Y.Z. company did 


business direct, “we  couldn’t = work 
through our broker.” 

Joe listened with keen interest, turn- 
ing over in his mind whether or not it 
would be wise for him to offer any sug- 
vestions. He decided on being completely 
non-commital. Next day at the office he 
noted on his calendar a date three weeks 
off and mentally determined to send a 
letter to his friend at that time. Frankly, 
he did not know whether he would have 
been physically able to handle properly 
a personal interview in a situation of this 
kind. 

Three weeks later the letter, informal 
in tone, was sent. It referred to the 
conversation the two friends had had 
that night and in so doing Joe made the 
comment that the whole trouble seemed 
to result from his friend’s company doing 
business with a company that did not 
recognize brokers. He emphasized: “This 
places you in the position of either know- 
ing insurance as you would want your 
broker to know it—or relying on the 
clerks at X. Y.Z. to do a conscientious 
job for you. And with present day cleri- 
cal difficulties, the chances are a different 
clerk handles your problems from month 
to month.” 

Then Joe said, “What I would suggest 
is a discussion of this whole picture. 
Either place your business through a 
reliable broker who can be recognized by 
a mutual (if you insist on a mutual), or 
see if a broker cannot improve your 
general picture in a reliable stock com- 
pany.” 

Given Policies for Review 

Four days later, Joe was practically 
stunned by the arrival of a letter from 
the general manager of the company 
owned by his friend. “Mr. So-and-So 
has turned over your letter to me for 
attention, and has suggested that we 
send you the enclosed list showing the 
policies which we have coming up for 
renewal during the coming sixty days.” 

Joe went to work. The first job was 
to review the list bearing in mind some 
of the information which his friend had 
given him that first evening. He then 
went to a stock company and said: 
“Here is a line of insurance which IT can 
get in competition with a mutual com- 
pany. Take your time in going over it. 
I have one or two suggestions which I 
will make now, and then, see what you 
can do.” Ten days later, he was able to 
bring back the first policy to his friend. 
It was for a three-year premium total- 
ling $13,216. The second policy, on a 
three-vear basis was for $8,000 of bur- 
elary insurance. 

Premium Saving on Three-Year Basis 

To me, one of the interesting points of 
this story, is that in this case, Joe had a 
“natural” in offering to write the poli- 
cies on a three-year basis—something the 
X.Y. Z. company hadn’t thought about. 
So, the first saving was one-half the 
annual premium, plus quite a few other 
additional points which had been omitted 
from the X.Y. Z.’s policy. Interestingly, 
the basic charge was less than the 
X.Y. Z.’s premium with the dividend off. 
True, it wasn’t much less, but it was 
lower. 

Now, Joe is working on the next batch 
of insurance which comes up for renewal 
in October. He hopes to be able to land 
all the business of this company. And 
he can’t forget that it all started with 
a conversation and a follow-up letter! 
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Hartford A. & I. Shows How Easily 
Free Funds Can Be Put to Work 


The Hartford Accident & 
takes good advantage of the current 


Indemnity 


availability of free funds by pointing 
out in its latest “Tips to Producers” that 
(1) there is more money available with 
which to buy insurance; (2) there has 
never been less competition for these 
funds; (3) the need for practically all 
forms of insurance has increased because 
of wartime hazards, and (4) today be- 
longs to the insurance man who can sell. 

According to the Hartford “competi- 
tion to an aggressive producer has never 
meant the competition of other less en- 
salesmen. The real 
business 


ergetic insurance 
competition in the 
has in the past, and will in the future, 
be the .competition from other lines of 
business for the consumer’s dollar.” By 
this “Tips to Producers” explains: “We 
mean the competition of electric refrig- 
erators, automobiles, vacuum cleaners, 
oil burners, trips to California, Florida 
and all the other means of spending 
one’s income that hold forth an allure 
and attraction which it is difficult for 
insurance to match, no matter how 
smartly we ‘merchandise’ our various 
coverages. 


insurance 


“We say advisedly, therefore, that 
there is probably less competition in the 
insurance business today than ever be- 
fore in its history. Not only war work- 
ers, but practically everyone with a job 
has free funds in spite of War Bond 
buying, increased taxes and the in- 
creased cost of living. It is estimated 
that approximately 53% of the war work- 


er families enjoy an income ranging 
from $2,000 to $5,000. 
“Casualty Insurance and _ Fidelity 


3onds can’ be sold today to indivduals 
and business concerns who need them 
and a large share of this business will 
stay on the book after the war. Think 
for a minute what will happen to your 
income from Automobile insurance if 
you take this opportunity to place new 
risks on your books. Obviously rates 
cannot stay where they are when normal 
driving conditions return. The situation 
represents a golden opportunity if there 
ever was one—an opportunity that prob- 
ably will never be repeated in our life- 
time.” 

Two popular lines which are boosted 
in Hartford’s bulletin are the residence 
and outside theft policy and the compre- 
hensive personal liability policy. Per- 
sonal accident insurance on a tailor-made 
basis and the broadened $5 automobile 
accident policy are also favored for their 
current saleability. 








Insurance Men Loom Up 
Favorably in Va. Primary 


Edward T. Haynes, well-known Rich- 
mond, Va., attorney, who has long rep- 
resented the National Surety Corp. there 
as counsel, has been nominated for the 
Virginia house of delegates in the Demo- 
Nomination is regarded 
as tantamount to election. FE. Glenn 
Jordan, manager at Richmond for the 
Commercial Casualty, was renominated 
for the Virginia senate in a four-cornered 
contest in which Hill Montague, Rich- 
mond attorney, long prominent in the 
affairs of the National Fraternal Con- 
gress, trailed the other three candidates 
who were nominated. Mr. Montague is 
a former member of the senate. 


cratic primary. 





APPOINT R. J. CHATFIELD 

Raymond J. Chatfield has been ap- 
pointed field assistant, boiler and ma- 
chinery lines, by the Travelers and has 
been assigned to 55 John Street branch 
office, New York City. A native of Bay- 
onne, N. J., Mr. Chatfield came to the 
Travelers from the National Bureau of 
Casualty & Surety Underwriters, where 
he had served as rate clerk for the last 
three years. From 1933 to 1940, he was 
employed as clerk with Marsh & Mce- 
Lennan of New York City. 


AGENT G. D. McELROY DEAD 

George D. McElroy, 75, local agent at 
Vinton, Jowa, died recently of a heart 
ailment. He was well known in Benton 
county and had served as a banker and 
county treasurer. 





Amer. Auto Buys Cos. 
(Continued from Page 27) 


of the Associated Companies and L. S. 
Moorhead is its president. 

Prominence of American Automobile 

The American Automobile was incor- 
porated in 1911. It was the first com- 
pany organized to write all lines of au- 
tomobile insurance and rapidly attained 
a position of leadership in that field. 
Two years ago the American entered the 
multiple casualty field and in addition 
to automobile is now active in the gen- 
eral liability, workmen’s compensation 
and burglary and plate glass lines. It 
has a well-organized and thorouglily ex- 
perienced country-wide organization for 
its general casualty operations, tlie de- 
velopment of which is reported by com 
pany officials to be highly satisfactory. 
The company operates throughout the 
United States and Canada. 

On December 31, 1942, American Au 
tomobile reported assets of $28,297,8 
total liabilities of $16,242,906, and policy- 
holders’ surplus of $12,054,969. Holdings 
of cash and Government bonds exceeded 
the company’s total liabilities. 

In their statements at the sam: 
Associated Indemnity Corp. reported to 
tal assets of $9,331,997, and the \ss0- 
ciated Fire & Marine total ol 


$718,244. 
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T. H. ALLEN IS OFFICER. 
Thomas H. Allen, formerly with ‘ ubb 
& Son, has been graduated as a second 


lieutenant bombardier, United “tates 
Army, at Big Spring, Tex. 


——— 
Tel.: Mtchell 2.0963.4.5 
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Michigan Files Injunction Suit Over 
New Safety Responsibility Law 


\; effort permanently to enjoin the 
\ichigan secretary of state against en- 
Michigan’s strengthened motor- 
act will be 
combatted vigorously by the attorney 
veneral’s department. James F. Shep- 
herd, deputy attorney general has indi- 
cated that the first step of the state’s 
legal department is to move for dismis- 
sal of the injunction petition filed in 
Wayne county circuit court at Detroit 
by Edward N. Barnard, prominent attor- 
ney and political figure, in behalf of 
seven. Detroit residents. 

Hearing on a show cause order issued 
by Judge Theodore J. Richter, tempo- 
rarily enjoining Herman H. Dignan, sec- 
retary of state, from enforcing the new 
law which became effective July 30, was 
held Aug. 9. Insurance carriers writing 
automobile liability coverage have al- 
ready ve the public that provisions 
of the law, if upheld in the courts, will 
apply to the entire period from the time 
of the effective date given the law by 
the legislature. The fact that the meas- 
ure was involved in litigation will be no 
defense for motorists who have failed to 
protect themselves and become involved 
in penalty provisions of the law. 


tore 
;’ financial responsibility 


Barnard’s Principals Suspected 


Following the filing of the injunction 
suit July 28, insurance men immediately 
suspected that Mr. Barnard was acting 
1 behalf of the Checker Cab Company, 
Detroit, a concern for which he has long 
served as counsel. Both Barnard and 
officials of the cab company denied this, 
however, although it was learned that 
two of the plaintiffs are connected with 
a garage which handles repair work for 
the cab company. They claimed inter- 
est because they feared the new law 
would “drive a lot of old cars off the 
streets.” 

The attack on the law is based on the 
contention it is unconstitutional. “It was 
represented to the legislature and to the 
public by these insurance companies 
(whom Barnard charges with having 
lobbied the bill to enactment during the 
1943 legislative session) that the act was 
designed to secure persons using the 
highways from damages resulting in 
death or personal injuries from motor 
vehicle accidents and was promulgated 
hy these insurance companies as an act 
ior the great social and economic bene- 
fit for the general public,” the bill of 
complaint states. “In truth and in fact 
it is not for the benefit of the general 
public but for the sole benefit of these 
insurance companies. Its result is to 
compel, or tend to compel, all motorists 
to purchase insurance policies and thus 
operate for the benefit of very few at 
the expense of all motorists and is 
therefore class legislation.” 

Charges in the Complaint 

The complaint contended that the law 
violated both the state and federal con- 
stitutions. Among the points stressed 
was the fact that the law imposes pen- 
alties against persons involved in acci- 
dents whether or not they are person- 
ally guilty of wrongdoing or negligence. 
This, it was claimed, is discriminatory, 
arbitrary, unreasonable and not directed 
at the end sought. 

Other charges in the bill were that 
Provisions of the law had not been fully 
resented to the public, and that insur- 
ance companies’ advertising relative to 
the new measure was of a “threatening” 
character, 

Mr. Barnard, in commenting on the 
‘lt, asserted that insurers had “quad- 
rupled” their business as a result of the 
acts passage. This claim was contra- 
‘icted by several company executives al- 
though they admitted sizeable increases 
in public liability and property damage 


volume, partly due to the Michigan law 
and extensive advertising of its provi- 
sions and partly because a similar act 
has recently become effective in Indiana 
where several Michigan carriers have ex- 
tensive agency organizations. 

Most auto-writing companies, it was 
admitted, have recorded gains ranging 
from 50 to 200% in July as compared 
with July, 1942. It was still estimated 
by some executives that not more than 
half of the state’s motorists have pur- 
chased insurance to protect themselves 
against possible loss of driving privileges 
under the law. 

Charges that the companies alone sup- 
ported the bill during the legislative 
session were denied, it being pointed out 
by some executives that not more than 
three carriers showed an active interest 
in the measure out of more than 100 
licensed to write automobile casualty 
lines in Michigan. It was noted that an 
organization to publicize the law was 
not formed until after the measure had 
been enacted and that then the com- 


panies acted in cooperation with the de- 
partment of state and other state of- 
ficials. The law has been commended, 
it was declared, bv the State Bar of 
Michigan and by innumerable law en- 
forcement officers and safety organiza- 
tions. It was noted that the Michigan 
law is less severe than similar measures 
in effect for some time in New York 
and New Hampshire and that it re- 
sembles in principle the financial respon- 
sibility laws in effect in 35 states. 


How Law Differs from N. Y. Act 

Michigan’s new law differs from the 
New York and New Hampshire acts in 
that its mandatory accident reporting 
provisions do not apply to property dam- 
age mishaps but only to accidents in 
which personal injury or death resulted. 
In such accidents, all of the drivers must 
make a written report to the secretary 
of state within ten days and must either 
show they are insured or satisfy him of 
their ability to meet all liability arising 
from the accident by actually settling 
all claims or posting bonds, cash or se- 
curities paralleling the sums payable un- 
der the commonest “P. D.” and “P. L.” 
policy, namely $5,000 for one person 
killed or injured or $10,000 for one acci- 
dent, or $1,000 for property damage. 
The new act also reduces from $75 to 
$50 the amount of unpaid judgment 
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bringing the law’s penalties into effect 
by depriving the judgment debtor of 
driving rights. Successive legislatures 
since enactment of the state’s original 
financial responsibility law more than a 
decade ago have gradually reduced the 
amount of unpaid judgment bringing into 
motion the law’s machinery but the num 
ber of drivers whose licenses have been 
revoked for this reason has remained 
relatively small as compared with those 
who lost their licenses because of major 
traffic law offenses. 

Insurance Commissioner David A. 
Forbes has revealed that arrangements 
have been completed for operating an 
assigned risk pool to take care of extra- 
hazardous cases under the new respon- 
sibility act. A governing committee 
named by the licensed carriers has se- 
lected Arthur Cowlin, Detroit, manager 
of the state workmen’s compensation 
rating bureau, to serve as manager of 
the pool. Applications may be made to 
the pool for coverage by handicapped 
motorists who have been rejected for 
insurance by at least three individual 
carriers. 

State officials probably will ask the 
legislature to create a specific fund of 
“at least $50,000,” it was revealed, to 
cover employes driving state-owned ve 
hicles under the tightened responsibility 
law. 





What do you know 





Do you know that feminine incomes are ap- 
proaching the masculine level . . . that bigger 
earnings have opened women’s eyes to the 
need for income protection . . . that their 
practical minds deeply appreciate the advan- 
tages of accident and sickness insurance? 


If you know these facts, you'll be interested in 


STANDARD ACCIDENT 


about women? 





Standard’s modern accident policy for women 
—and in the special wartime advertising sup- 
plied to help you get this profitable business. 
Ask your Standard field man or write the 
Home Office about the many premium-build- 
ing sickness and accident policies in the Stand- 
ard of Detroit line. 


INSURANCE COMPANY 


Standard Service Satisfies...Since 1884 
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Further Suspension of 


Michigan’s Auto Law 


As we go to press, it is learned that 
a further suspension in enforcement 
of Michigan’s new safety responsi- 
bility auto law is necessary. This is 
because of a postponement of the 
hearing until August 19 on a tempo- 
rary restraining order directed against 
Norman Dignan, secretary of state. 

Herbert J. Rushton, attorney gen- 
eral, explained that the hearing, at 
which both the show cause order and 
a motion to dismiss the action will be 
argued, was postponed by mutual con- 
sent of his department and the seven 
Detroit residents who are seeking a 
permanent injunction to invalidate the 
new law and who have retained Ed- 
ward N. Barnard, prominent Detroit 
lawyer and political figure, to repre- 
sent them. The restraining order was 
obtained from Judge Theodore Richter 
of Wayne County Circuit Court and 
James F. Shepard, deputy attorney 
general, is offering the dismissal mo- 
tion in behalf of Dignan. 


ST. PAUL-MERCURY LOSES CASE 


Minnesota Supreme Court Upsets Di- 
rected Auto Case Verdict; Should 
Have Gone to Jury 


\ local agent’s delay in turning over 
return premium to a policyholder after 


cancellation had been agreed upon will 
force the St. Paul-Mercury Indemnity 
Co. to pay the Merchants & Farmers 
Mutual Casualty one-half of its costs 
in defending an action growing out of 
an automobile accident under the de- 
cision of the Minnesota Supreme Court 
reversing a directed verdict of the lower 
court in favor of the St. Paul-Mercury. 

On December 26, 1940, the St. Paul- 
Mercury, through Barney & Barney, 
Minneapolis local agency, issued a_pol- 
icy to Jennie Schullo. A month later, 
the company notified its agent that be- 
cause a son of Mrs. Schullo had been 
convicted of a traffic violation, it wished 
to eliminate him from the coverage ex- 
cept when accompanied by a member 
of the family. The assured would not 
consent to this and said she could get 
full coverage in another company and 
that when she obtained the new policy 
she would surrender the St. Paul-Mer- 
cury contract. 

\ dispute arose as to the amount of 
return premium, the agent finally agree- 
ing to return the full amount, but be- 
fore it was paid and the policy surren- 
dered, the Schullo car figured in an 
accident. The assured notified both com- 
panies and refused to surrender the St. 
Paul-Mercury policy or to accept the 
return premium. The St. Paul-Mercury 
declined to defend the action brought 
against Mrs. Schullo and the company 
issuing the second policy, Merchants & 
Farmers, brought suit against St. Paul- 
Mercury to recover half of its costs in 
defending the suit. 

The Supreme Court said the sole ques- 
tion involved was whether a telephone 
conversation between the assured and 
the agent effected cancellation as a mat- 


ter of law; if so the trial court cor- 
rectly directed a verdict for the defend- 
ant. It said although it was true that 


the assured did not desire to have two 
policies, a jury could have found her 
intent to rescind to be dependent upon 
the accomplishment of her two concerns: 
to get other insurance and retain the 
defendant’s policy until she did so, and 
to get back the full amount of the re- 
turn premium. “At any rate,” the court 
said, “we believe that the evidence does 
not so conclusively show a cancellation 
that it should have been so decided as 
a matter of law. We believe the ques- 
tion should have been submitted to the 
yury 


LT. CARLETON’S NEW POST 
Henry L. Carleton, Portland, Ore., who 
been special agent for Fireman’s 


Nas 


Fund, a lieutenant (j.g.) in the Navy, is 
now stationed at Washington, D. C., as 
a security officer. 


48-Hr. Work Order 


(Continued from Page 27) 


“brief” which was prepared by a sub- 
committee of the general committee, 
consisting of T. Britton McConnell, Pa- 
cific Employers Insurance Co., repre- 
senting the non-bureau companies, chair- 
man; Hugo Methmann, Fireman’s Fund, 
representing the bureau companies; 
George T. Conklin, Pacific Indemnity, 
representing the Southern California 
Automobile Conference; T. M. Branch, 
Aronson-Gale Agency, representing the 
Insurance Exchange of Los Angeles, and 
Harold G. Saul, general agent, John 
Hancock Mutual Life, representing the 
Life Managers Association, Inc., and the 
Life Underwriters Association of Los 
Angeles. This subcommittee held five 
meetings to complete the “brief,” which 
was made in the form of a recommenda- 
tion to the general committee and adopted 
by it at a meeting held on August 5. 

Succinctly, the “brief,” and the indi- 
vidual office applications, asked for a 
continuation of the present work sched- 
ules running all the way from thirty-five 
hours to forty-six hours; but if that 
plea could not be granted, then for a 
work week not in excess of forty hours. 
Stress also was laid on the fact that 
employes have specialized training for 
insurance and the difficulty in shifting 
employes to unfamiliar duties. 

Composing the general committee were 
the presidents, or their representatives, 
of these organizations: Automobile Con- 
ference of Southern California, Board of 
Fire Underwriters of the Pacific (Dis- 
trict C), California Auto Insurance Con- 
ference, California Insurance Bureau, 
Casualty Insurance Association of South- 
ern California, Hollywood Association of 
Insurance Agents, Insurance Exchange 
of Los Angeles, Life Insurance Managers 
Association of Los Angeles, Inc., Life 
Underwriters Association of Los Angeles 
National Automobile Club, Southern Cali- 
fornia Fire Underwriters Association. 
Surety Underwriters Association of 
Southern California, Society of Insur- 
ance Brokers, Mutual Fire Insurance 
Companies, Reciprocal Insurance Ex- 
changes, Pasadena Insurance Agents As- 
sociation, Independent Fire Insurance 
Companies. 





HEATSTROKE IS COMPENSABLE 





Minnesota Supreme Court Holds Death 
of Worker Was Attributable to 
Type of Work 

A heatstroke may properly be at- 
tributed to the tvpe of work a man is 
doing and therefore compensable, the 
Minnesota Supreme Court held in af- 
firming the award of the industrial com- 
mission in Emelia A. Nelson vs. Cream- 
ery Package Manufacturing Co. of Min- 
neapolis. 

Plaintiff's husband, John Ludwig Nel- 
son, died of a heatstroke while engaged 
in the rapid mechanical operation of 
sanding butter tubs. The court found 
that the death arose out of his employ- 
ment. 

The defendants contended that the 
surroundings and conditions under which 
Nelson worked in no way contributed 
to the heatstroke; rather that the stroke 
resulted from the oppressive heat of 
that and preceding days and bore no 
relation to the employment. Although 
the court has previously approved 
awards of compensation for heatstroke, 
it said it never before has determined 
the precise question presented here: 
whether death caused by heatstroke is 
compensable when it is contributed to 
only by the character and manner of 
performance of the work of the em- 
ploye rather than by the working envi- 
ronment alone or a combination of the 
type of work performed and working 
conditions. The particular work of Nel- 
son required considerable speed. 

“Without hesitation, therefore, we 
reach the conclusion that the commis- 
sion was justified in finding from the 
evidence that the character and manner 
of performance of employe’s work di- 
rectly contributed to the heatstroke.” 
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Harlem’s Riots Resulted in 
About 700 Glass Loss Claims 


Glass insurance men in re-estimating 
losses as a result of the Harlem, New 
York, riots of a week ago figure that 
the insurance loss will not exceed $500,- 
000 and that plate glass claims number 
about 700. 





FOUR DOCTORS PUNISHED 





Involved in Charges in Moreland Act 
Investigation, They Are Penalized; 
1,200 Doctors to Be Examined 
As a result of the Moreland act in- 
vestigation into administration of the 
New York workmen’s compensation law 
four doctors have been penalized by re- 
vocation or suspension of their licenses 
to practice in compensation cases. This 
announcement is made by Deputy Indus- 
trial Commissioner A. H. Goodman, who 
said that the decisions are the first of 
a series to be announced in connection 
with more than 1,200 doctors scheduled 
for examination as a result of the in- 

vestigation. 





H. W. HENDRICKSON DEAD 





Retired Ocean Accident Manager Head- 
ed Glass Department at Head Office 
for Thirty-five Years 
Harry W. Hendrickson, glass insur- 
ance manager at Ocean Accident’s head 
office for thirty-five years until his re- 
retirement six months ago, died August 
11 at Orange Memorial Hospital, Orange, 
N. J., at the age of 64. He was a highly 
respected member of the Ocean Acci-' 
dent staff, personally well liked. He 
joined the organization in 1908 Mr. 
Hendrickson is survived by his widow, 

his mother and four sisters. 





FOR FOLKS IN ARMED FORCES 





Standard Accident, Detroit, Issues Four- 
Page Publication Entitled “News 
From Standard” 

A four-page publication called “News 
From Standard” is being issued by the 
Standard Accident, Detroit, to its peo- 
ple serving in the armed forces. The 
publication contains bits of news about 
members of the company now serving in 
the armed forces and the front page of 


_the first issue contained a letter from 


Charles C. Bowen, president of the com- 
pany, addressed to the Standard em- 
ployes serving in the armed forces. 

In his letter President Bowen said it 
was appropriate in the first issue to “pay 
a justly earned tribute to you who are 
doing your part so splendidly.” He re- 
cited that up to the end of June, 187 
employes had entered the armed services 
and many are now on active duty through- 
out the world. Ninety-five of these being 
from the home office and ninety-two 
from the field offices. Eleven of the total 
are women. 

The publication is being sent also to 


AMER. CASUALTY NEW POLICy 
Has Revised Its Comprehensive Per- 

sonal Liability Form; $8 a Year Is 

Basic Premium Charge Nation- Wide 

American Casualty of Reading, Pa, 
has put on the market a new and revised 
comprehensive personal liability policy 
which, it is explained, insures upon the 
“occurrence” basis. Premium charges 
(excluding the automobile coverage) 
have been figured at two and one-half 
times the annual premium when written 
on a three-year basis if paid in advance 
and if paid 50% the first year, 30% the 
second year and 20% the third year, 
there is a 10% discount of the three 
year .premium. The basic nation-wide 
charge, excluding autos, is $8 for one 
year. 

The company points to a number of 
features of this policy as follows: 

Automatic for 
residences or automobiles, or additional 
residences or automobiles, with no noti- 
fication to the company necessary until 
the anniversary date of the policy; full 
automatic insurance for temporary use 
of automobiles. 

At date of issue these coverages, withi- 
out endorsement may be included: auto- 
mobile medical payments, premises med 
ical payments, employers medical pay- 
ments and property damage—or they 
may be excluded if desired. 

It is not necessary to issue a change 
of car endorsement or describe the au- 
tomobile when only one is owned. 

Policy permits temporary use of any 
automobile including a truck not owned. 

Policy covers all premise and off prem- 
ise accidents. 

Policy has broad form drive other caf 
coverage for both named insured and 
spouse, 

For liability other than automobile, 
policy includes minor children and rela 
tives under 21 residing in the same 
household as additional insureds. | 

Employers liability is included with- 
out charge for two residence employes 

The policy may be written on a one oF 
three year basis, either including or ¢x- 
cluding automobiles, the automobile pre- 
mium to be adjusted annually. 

Policy may be used to cover farms and 
farming operations. 

These are the policy exclusions: work- 
men’s compensation, aircraft and 1 
board motor boats, no coverage 0! us! 
ness, professional or occupational pur- 
suits including trucks, except when used 
in place of insured’s disabled automo 
bile. 


insurance change of 
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@ Afier the war there will be new wonders of 
science and invention within reach of the 
American public. Brought within reach by the 
productive genius of American industry and 
the protective efficiency of insurance! 


For insurance protection is a stepping stone 
to higher standards of living. By guaranteeing 
future security, insurance enables people to 
release funds for immediate use. Thus it cre- 
ates a vast market for the products of Ameri- 
can industry. The result is greater employment, 
better wages, lower prices... higher living 
standards for all. 


Insurance, and the men and women engaged 
in extending its benefits to the public, has done 
much to improve the life and environment of 
the people of this country. It is now helping to 
win victory for the American way. And when 
the war is over, it will do its part in making life 
in America more comfortable, more enjoyable 
and more secure than ever before. 
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HOME OFFICE * 10 PARK PLACE + NEWARK, N. J. 


Firemen’s Insurance Company of Newark, New Jersey 


The Girard Fire & Marine Insurance Company _Royal Plate Glass & General Ins. Co. of Canada 
National-Ben Franklin Fire Insurance Company _‘The Metropolitan Casualty Insurance Co. of N.Y. 
The Concordia Fire Insurance Co. of Milwaukee Commercial Casualty Insurance Company 
Milwaukee Mechanics’ Insurance Company Pittsburgh Underwriters-Keystone Underwriters 
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Western Department Foreign Department Canadian Departments Southwestern Dept. Pacific Department 
120 So. LaSalle St. 111 John St. 465 Bay St., Toronto, Ontario 912 Commerce St. 220 Bush St. 
Chicago, Illinois New York, N. Y. 404 W. Hastings St., Vancouver, B.C. Dallas, Texas San Francisco, Cal. 
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